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War Damage Risks 
Written May Amount 
To $30,000,000,000 


Corporations in East Taking Huge 
Lines; Big Demand Also in 
Other Sections 


LESS CONFUSION IN N. Y. C. 


Producers Still Rushed But Peak 
of Effort Believed Past; Mort- 
gagee Situation Clearing 











The demand for Government war risk 
insurance on the part of both large and 
small property owners has exceeded ex- 
pectations and it is estimated that the 
insurance written so far amounts to 
$30,000,000,000 or more. Nearly half of 
that amount of liability has originated 
in New York City alone although much 
of the property insured under policies 
written here is located elsewhere. Near- 
ly 90% of the value of buildings in New 
York City is now believed to be insured. 

Apparently the largest war damage 
policy thus far applied for by a single 
interest is that of the Bell System, 
totally $1,400,000,000 and covering office 
and telephone buildings, stations and 
manufacturing plants of the Western 
Electric Co. One of New York City’s 
largest contracts was for $300,000,000 on 
the Consolidated Edison Co. and subsidi- 
aries. The Rockefeller interests, Columbia 
University and the Vincent Astor in- 
terests are insuring all property owned, 
which could be damaged, with the War 
Damage Corporation. 

In the mercantile field most depart- 
ment and chain stores are being insured 
with individual contracts running in ex- 
cess of $50,000,000 in some cases. Some 
of the largest public utility organizations 
in the country have bought the war dam- 
age insurance on all properties of a con- 
centrated nature, excluding such prop- 
erty as wire and cable lines that con- 
nect communities and that probably 
would not be damaged severely in the 
event of air raids. 

Insurance Buildings Covered 


Insurance company home offices are 
among: the valuable buildings being in- 
sured in New York, Hartford, Philadel- 
phia, Boston and elsewhere. 

Hartford’s most conspicuous structure 
and the tallest office building (527 feet 
high) in New England is now insured 
against loss to its owners in case of 
enemy attack on Connecticut’s leading 
industrial city. The Travelers Com- 
Panies on June 30 purchased war dam- 


(Continued on Page 19) 
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The London & Lancashire Insurance Company, Ltd., began business in 
1861. Since then there have been many wars, panics conflagrations and other 
catastrophes. The success achieved during more than three-quarters of a 
century proves this Company worthy of unflinchingly meeting emergencies. 


In today’s upheaval, this Company stands on its record of achievement— 
a record which guarantees absolute security wherever the business of insurance 
is transacted. 




















Let's Keep Well 


“Keep Well and Help Win the War” is the slogan of the 
national health crusade just launched by the Institute of Life 
Insurance, and backed by the newspaper advertising program of 
the Institute. 


An interest in public health is quite natural for the men and 
women of the life insurance business, and the Institute will co- 
ordinate their efforts and provide the means by which the crusade 
will be interpreted into practical work. It will take much more 
than the beginning slogan to make this campaign effective, and 
the Institute promises that through the cooperation of local groups 
of underwriters there will be industrial health work in factories, 
public health mass meetings, child immunization, vaccination 
drives, programs with health movies, and many other activities. 


An important point to remember is that the newspaper adver- 
tisements which are introducing the crusade to the American 
public have a circulation of 22,000,000. 


It is the effort of every life insurance underwriter to become 
known as a representative of life insurance, and it is in part 
according to how he follows through with his personal activities 
in this crusade that he will be identified with the newspaper 
readers as a life insurance man. 


Incidentally, there are a great many people in the life insur- 
ance business—may we ourselves be first to “keep well and help 
win the war,” thus setting the best possible example. 





THE PENN MUTUAL LIFE INSURANCE CO. 


JOHN A. STEVENSON 


President 


WILLIAM H. KINGSLEY 
Chairman of the Board 
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Prudential Agreement 
With UOPWA Signed; 
Now Being Ratified 


Announcement by President Mer- 
rill of United Office and Pro- 
fessional Workers, CIO 


COVERS N. Y. STATE AGENTS 


CIO Certified to Metropolitan Life 
by State Labor Relations Board 
as Bargaining Agent 











Announcement has been made by the 
United Office and Professional Workers 
of America, CIO, that the Prudential 
has signed an agreement with it cover- 
ing 4,000 Industrial agents in New York 
State, and that the agreement, at pres- 
ent time the largest single contract in 
the insurance field, is being submitted to 
the membership for immediate ratifi- 
cation. 

On behalf of the company the agree- 
ment was signed by Carroll M. Shanks, 
vice-president, and Frederick H. Groel, 
secretary; and for UOPWA it was 
signed by Lewis Merrill, president, and 
Leon W. Berney, national director of 
the insurance division. 


Statement by CIO Union 


In a statement United Office and Pro- 
fessional Workers of America says: 

“Although compensation matters are 
still being discussed, an agreement was 
reached immediately to permit both the 
agents and the company to turn their 
energies toward full mobilization behind 
the war effort. The contract includes a 
system of dues deduction which guaran- 
tees maintenance of membership, in ad- 
dition to the usual clauses providing for 
paid vacations, grievance machinery and 
arbitration. 

“Negotiations on compensation may, 
according to the contract, continue 
throughout the Summer, to be brought 
to a close not later than September 30, 
1942. With time to ascertain the facts, 
both the company and the union will 
thus be able to reach an equitable set- 
tlement in the light of industry and com- 
pany experience and President Roose- 
velt’s seven-point program for a stable 
war economy. 

“UOPWA President Lewis Merrill 


(Continued on Page 8) 
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This is one of a series of six advertisements appearing in 








1 You learned in filing income tax returns this 
March that distribution of your total earnings isa 
very different thing today than it was a year ago 
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4 Here. for instance. are actual examples of how 
federal estate taxes have affected the need for 
liquidity in some typical estates. 


estates, i.e., after all deductions and after subtracting 
j the present 340.000 estate tax exemption. and after the 
fore dit for state inheritance taxes has been deducted ) 


, The chart is based on taxes payable on net taxable 





Fortune magazine this year. 








IS YOUR WILL STILL ON A 


business-as-usual BASIS? 











2 Distribution of an estate also involves outlays 
which many Wills—or estate plans—do not take 
into account unless they have been revised since 
September 20, 1941, the date at which the cur- 
rent federal estate tax became effective. 





5 And here is a booklet invaluable to any man 
in appraising his estate situation today. Your 
Northwestern Mutual agent has a copy for you 


coin your Will and your estate 
on a war-time... war-tax... basis is es- 
sential in prudent conservation of. that 
estate, and in assuring the property 
distribution which you desire. Many 
men are finding that Northwestern 


Mutual life insurance provides the 


3 Your estate will need far greater liquidity, 
far more ready cash, than ever before. And un- 
Jess you provide for that cash in your estate 
plans, that estate may be stripped of many of its 
best assets to meet obligations which cannot be 
long postponed . . . and your family may be 
severely penalized as a result. 


* * * 


most economical, simple, and certain 
method of assuring adequate estate 
liquidity. 

The Northwestern Mutual has for 
years enjoyed the confidence of estate 
owners . . . of men to whom the con- 
servatism, the record of the Company 
over a long period of years, and the low 
net cost of Northwestern Mutual life 
insurance are especially significant. 

An outline of the many increased 
needs for estate liquidity is contained 
in a new booklet recently released: 
‘Have You Streamlined Your Estate?” 
Your Northwestern Mutual agent will 


be glad to give you a copy. 
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Department Stores Display Flag 
Covers of The Eastern Underwriter 


The Eastern Underwriter was one of 
a large group of periodicals which made 
their debut last week in shop windows 
on Fifth Avenue in New York City and 
throughout the country. All of the pub- 
lications on display had colored photo- 
graphs or drawings of the United States 
fag on their front covers in Fourth of 
July editions. 

This exhibition of the 
the magazine publishers and the great 
department the 
carefully planned and skillfully executed 


patriotism of 


stores was result of a 


program in which the Retail Store Divi- 


sion of the Treasury Department of the 


United States, the National Publishers 
Association and the Victory Display 
Committee cooperated. (The Victory 


Display Committee was organized by an 
Chi- 
sale of war bonds 


executive of Sears, Reebuck Co., 
cago, to implement the 
and stamps through department stores.) 
throngs of 


The showings, which drew 


spectators in large centers in all sec- 
tions of the country, 
purpose of celebrating 
Day, and clicking with the mercanti'les’ 


It was 


also served the dual 
Independence 


sales of war bonds and stamps. 


just after the displays were undraped 
that the big stores on Wednesday of last 
week dedicated fifteen minutes to the 
sale of bonds and stamps to the exclu- 
sion of their own goods. 

Publications Cooperated 


The display executive of one of the 
largest mercantile stores in the United 
States expressed amazement at the man- 
ner in which the periodicals responded 
to the call of the Treasury Department. 
By the same token, the publications may 
express gratification over the coopera- 
tion of the stores which contributed their 
valuable window space to the cause. 

For example, in New York City a walk 
down Fifth Avenue revealed that such 
displays were shown in many of the 
best known department stores in the 
world. Saks Fifth Avenue gave its choic- 


est spot, its corner window at Fifth Ave- 
nue and Fiftieth Street, to a giant V-for- 
Victory sign made up of the current 


flag-hearing magazine cov ers, flanked by 
many more. The Eastern Underwriter’s 
Fourth of July cover occupied a canspic- 
uous position in that display. 

Coming on down Fifth Avenue, Lord 
& Taylor had no less than three windows 
with artistic arrangements of the maga- 
zine covers. Then on to McC reery’s, 
which had an exhibit in the huge glass 
showcase which borders its entrance. 
Again, The Eastern Underwriter occu- 
pied a prominent spot. Sterns had such 
a showing as did many other stores. 


Macy’s Seven Displays 


' At Greeley Square, the world cele- 
rated Macy’s had seven of its windows 


filled with the magazine covers. Two 
windows were decorated to re present 
hewsstands, showing nothing by flag- 


hedecked magazines. A big outline map 
of the United States in a window in its 
men’s shop was completely covered with 
oa cover flags. 

In Brooklyn, Abraham & Straus, 
Brooklyn’s largest department store, had 
a big showing of the covers and once 





Worsinger Photo 


Macy’s on Broadway, New York, One of Many Stores Featuring Magazine 
Displays Fourth of July Week 


The Eastern Underwriter occupied 


more 
a desirable spot. 
These displays represented an out- 


pouring of gratitude on the part of the 
American periodicals to the magazine- 
reading public which is responsible for 
their existence and determination to do 
their share in the war effort. They de- 
noted a coordination on the part of the 
American magazines the like of which 
never has been known before. 
The list of magazines represented is 
long and covers practically every field— 
current events, literature, sports, animal, 
business, technical and home magazines. 
The serious and frivolous, fact and fic- 
tion, highbrow and lowbrow, business 


and economics, science and industry, arts 
and mechanics, all had their places. 


Forsake Conservatism 


There were such magazines as the 
National Geographic and Reader’s Di- 
gest, with their familiar stylized cov- 
ers, which forsook their conservatism 
on this occasion and blossomed forth 
with the flag in its red, white and blue. 
There were business papers, such as The 
Eastern Underwriter, which go in for 
decorative covers only on special occa- 
sions, displaying Old Glory. Practically 
every well-known magazine of fiction 
was represented. 

The display executives of the depart- 


Lt. Philip B. Holmes Intelligence 
Officer at Naval Advance Base in R. I. 


Holmes, general agent, Con- 
100 East Forty-second 


a lieutenant in 


Philip B. 
necticut General, 
Street, New York, now 
U. S. Navy, has been appointed the in- 
telligence officer at Naval Advance 
Depot, A description 
of this advance base depot was printed 
in the program July 4 of the flag rais ng 
ceremony at Davisville when the speak- 
S. Senator Francis Green 
McGrath of 
Captain Combs, 
assistant the 
Yards and Docks; and Lieut. 
Zimmerman, The de- 


Base 


Davisville, R. I. 


ers included U. 
of Rhode Island; Governor 
that state; 
U. 3S. N, 
Bureau of 
Commander J. D. 
scription follows: 

“In March, 1941, during the construc- 
tion of the Naval Air Station at Quonset 
Point, R. [., it was decided to design and 
build a portable hut which would be used 
for overseas forces. Soon thereafter the 


Lewis B. 
to the chief of 


hut was completed and became known 
as the ‘Quonset Hut,’ the development 
work having been carried on at Quonset. 

“With the advent of the war it became 
apparent that there would be require- 
ments for huts and construction equip- 
ment for overseas forces throughout the 
world and so the program was expanded. 
It developed that the original work being 
conducted by the contractors under their 
Temporary Advance Facilities organiza- 
tion. would continue after the comple- 
tion of the Naval Air Station and that 
the space requirements for manufactur- 
ing and shipping would far outstrip the 
facilities afforded by the station itself. 

“Therefore, in March, 1942, the prop- 
erty known as ‘Wild Acres’ was obtained 
for and named the ‘Advance Base Depot, 
Davisville, R. This establishment en- 
compasses manufacturing, storage and 
shipping facilities for advance base sup- 
plies and in addition will be shortly de- 
veloped to provide training facilities for 
the now famous ‘Seabees’.” 


ment stores showed marked ingenuity in 
their decorations; the clothes, hats and 
accessories shown all followed the pat- 
tern with combinations of red, white and 
blue. The whole effect was one of com- 
bined beauty and patriotism. 

Back of all this show there was a 
systematic campaign. The _ periodicals 
had to prepare themselves long in ad- 
vance of the date set by the Treasury 
Department which issued a regulation 
that the windows should be undraped 
simultaneously on June 26 and be shown 
through the Fourth of July. The stores 
had to have sufficient time to arrange 
their elaborate displays and have them 
in order at the specified time. 


Notified Last April 


First notice of the proposal of the 
Treasury Department came to The East- 
ern Underwriter last April from the Na- 
tional Publishers Association. The lead- 
ing stores were notified shortly there- 
after. They were advised that the 400 
periodicals which were to take part in 


the program had a reader circulation 
of 90,000,000. 
The magazines which agreed to co- 


operate were obligationed to forward to 
the Flag Cover Committee, the distrib- 
uting source, 1,200 copies of their 
Fourth of July covers early in June. 
This meant that these covers must be 
planned, art work engaged and paper 
and printing facilities arranged long be- 
fore publication date. A folder contain- 
ing approximately 120 sample covers was 
then sent to the stores from which they 
selected the ones they would use and 
indicated the number required. 


Message to This Paper from the 
White House 


In signalizing its willingness to coop- 
erate in the program, The Eastern Un- 
derwriter’s pam felt that it afford- 
ed an opportunity to make a genuine 
contribution to the country. The recep- 
tion accorded this effort has proved its 
worth. From the White House in Wash- 
ington, Vice-President and General Man- 
ager W. L. Hadley of this publication 
received the following letter from Mar- 
vin H. McIntyre, secretary to the Presi- 
dent: 

“Thank you, in the President’s behalf, 
for your letter of June 16 (enclosing an 
advance copy of the cover). It was 
thoughtful of you to give him an oppor- 
tunity to see the cover which will adorn 
the July third issue of The Eastern Un- 
derwriter.” 

From Ross Barrett, Jr., 
ness Publications Section, War Savings 
Staff, Treasury Department, came the 
following acknowledgment of the copy 
which was forwarded to Secretary Hen- 

Morgenthau, Jr.: 

“We feel you are to be congratulated 
not only on the excellence of the design 
but for your patriotic interest in the 
war savings program. Such cooperation 
as this is our best assurance that the 
goals that have been set for us will be 
attained.” 

Also, from James Wright Brown, edi- 
tor of Editor and Publisher, the news- 
paper man’s newspaper, comes word that 
he has presented the paper to his col- 
leagues “as a fine example of patriotic 
treatment of the cover of the grand old 
Eastern Underwriter.” 


chief, Busi- 


Many Insurance Publications 


Ran the Flag 
Among the insurance newspapers 
which ran the flags on their front cov- 
er issues nearest Fourth of July were 
Best’s Insurance News, The Weekly Un- 


derwriter, The National Underwriter, 
U. S. Review, The Insurance Field, 
American Agency Bulletin, Life Associ- 


ation News, Rough Notes, Life Insurance 
Selling, Pacific Northwest Underwriter, 
Insurance Magazine. 

Many insurance company house or- 
gans also ran the flag, including those 
of New York Life, Connecticut Gen- 
eral, Connecticut Mutual, Reliance Life, 
Aetna Life, Bankers Life Co., North- 
western Mutual, Northwestern National, 
Home Insurance Co., Equitable Society. 








Page 4 









See 


ae 





ae 


v 


July 10, 1942 








Life Companies Buy 
$2,425,000,000 Securities 


SIX-MONTH PURCHASES UP 15% 





More Than Half in U. S. Governments 
for Total of $1,231,000,000; Other 
Investment Classes Shown 

Gross purchase of securities and mort- 
gages by life companies during the first 
six months of 1942 shows a rise of 15% 
over 1941 same period and 39% over the 
first half of 1940, according to the Insti- 
tute of Life Insurance. Through June 
30 total purchases were $2,425,000,000 
compared with $2,100,000,000 in same 
period 1941 and $1,747,000,000, first six 
months 1940. 

More than half of company funds went 
into U. S. Governments, a total of $1,- 
231,000,000; mortgages took $404,000,000, 
decline of 2% from 1941 but a gain of 
21% over 1940. Utilities purchased ag- 
eregated $311,000,000 which was 43% less 
than 1941 but 16% more than six months 
of 1940; railroads, $81,000,000, a drop of 
11% over first six months 1941 but a 
gain over same period 1940 of 62%; In- 


dustrials, $276,000,000, a drop of 32% 
from 1941 and 10% under 1940's first 
six months; state, county, municipals, 
$122,000,000, 23% below both years. 


REWARD FOR NYLIC REVIEW 





New York Life Wins Trade Publication 
Award of United States Flag 
Association 
The United States Flag Association 
has announced the awards in its maga- 
zine cover competition featuring the flag 
of the United States in Fourth of July 
issues of publications. In the trade pub- 


NYLIC Zoic 








Got Flag Association Award 


lication field the winner was The Nylic 
Review, published by the New York Life. 

Superimposed on a background of the 
flag on its cover was a happy looking boy 
depicted in the act of licking a War 
Savings Stamp as he prepared to paste 
it in his book of savings stamps. 





GROUP POLICY CONVERSIONS 

The Insurance Department of the 
State of New Hampshire has issued a 
notice to all life companies issuing Group 
and Wholesale policies asking them to 
refrain from requiring such policies to 
| assured wishes to 
conversion privi- 
ge, | orms containing restric- 
tions other than those contained in the 
original contract. 
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ARMY AND NAVY NOTES 

Louis Oswald, agency assistant, Penn 
Mutual, has enlisted in the U. S. Army. 
William H. Siegmund, Connecticut Mu 
tual general agent, Los Angeles, has 
been promoted to lieutenant commander, 
U. S. Navy. FE. G. Walls, Jr., agency 
inanager, and Robert S. Northington, 
brokerage supervisor, Siegmund agency, 
will enter Navy. 


Madden to Head U. S. Chamber 


Of Commerce Insurance Committee 


It became known this week that James 
L. Madden, third v:ce-president, Metro- 
politan Life, will become chairman of the 
committee of Chamber of 
the United States. The 
appointment will give general satisfac- 


insurance 


Commerce of 


tion throughout the insurance world in 
all divisions of insurance. 

Seme years ago Mr. Madden was in- 
surance manager of the U. S. Chamber 
of Commerce where he made such a 
remarkable record in that post that the 
late Haley Fiske, then president of the 
Metropolitan Life, invited him to rejoin 
the Metropolitan Life in 1927.> Before 
the Chamber he had 
Metropolitan Life for 


been 
five 


going with 
with the 
years. 


Mr. Madden 


president of the Metropolitan and be- 


was elected third vice- 
came head of the Policyholders Service 
which was charged with the 
responsibility of rendering management 


Bureau 


services to American business generally 
and to Metropolitan Life Group policy- 
holders specifically. Later on this work 
was transferred to the Group divis‘on 
when Mr. Madden was placed in charge 
of co-ordination and advertising division 
of the Metropolitan. 

Mr. Madden’s duties with the Metro- 
politan soon began to take a wide range. 
His acquaintance is not only wide in 
the insurance field, but throughout Amer- 
ican industry. His prestige in all fields 
has been high. He has been active in 
National Industrial Conference Board, 
Transportation Association of America 


Pach Bros., N.Y. 
JAMES L. MADDEN 


and various management associations; 
has lectured as a member of the faculty 
of New York University Law School; 
and is a director of Metropolitan Fire 
Reassurance Co. and Excess Insurance 
Company. 

During the first World War he was 
graduated from officers training camp, 
(infantry), at Plattsburg, and from off- 
cers training camp, (artillery), at Fort- 
ress Monroe. He became a first lieu- 
tenant and then a captain in U. S. Army. 
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Security Names Conway 
Phila. General Agent 


JOHN J. DONIGAN TO CHESTER 





W. A. Conway a Top Producer, Agency 
Organizer; Donigan Active in 
Sale of Large Group Case 





The Security Mutual Life has ap- 
pointed W. A. Conway, widely known 
general agent and teacher of many of 
the country’s leading producers, as gen- 
eral agent at Philadelphia. General 
Agent John J. Donigan has removed to 
Chester where he will concentrate on 
life and accident and health insurance 
among the employes of the Sun Ship- 
building & Dry Dock Co., which is al- 
ready insured under the company’s Hos- 
pital Expense plan, said to be the world’s 
largest individually written Groun hos- 
pital expense coverage. The Chester 
area also offers an increasing market 
among other employes for life, accident 
and health and hospitalization coverage. 

Mr. Conway was for many years a resi- 
dent of Philadelphia, is a large personal 
producer himself and has done outstand- 
ing work as an‘agency organizer. He 
is the author of many organized sales 
talks and an active speaker throughout 
the country. 

Mr. Donigan played an active part 
in the solicitation and sale of the Sun 
Shipbuilding & Dry Dock case. 


LOMA Examinations Taken 
By 2,547 in 131 Companies 


_The Life Office Management Associa- 
tion Institute gave examinations to 2,547 
students from 131 companies this year. 
The number is considered unusual in 
view of the pressing duties of life com- 
pany employes due to the extra burdens 
caused by the war. James Frederick Ev- 
erett, Metropolitan, took Magna Cum 
Laude honors. Cum Laude was awarded 
for completion of the first four examina- 
tions to the following: 

Elmer R. Best, Union Central; George B. 
Walker, Prudential; Wilfred E. Huelsenbeck, 
Prudential; Grace Marion Ransom, Prudential; 
Howard R. Waswo, Metropolitan; Daniel Arnold, 
Penn Mutual; Byron E. Haglund, Northwestern 
National; Frederick Ryerson, Jr., Equitable So- 
ciety; Jim G. McDowell, Central Life Society. 

For completing the first four examina- 
tions honorable mentions were given 
these: 

Elsie P. Edwards, Metropolitan; Anthony A. 
Moran, Metropolitan; Edward W. Chave, Equi- 
table Society; David P. Cartwright, Minnesota 
Mutual; Caroline F. Anderson, Prudential. 


For completing the associate examina- 
tions, honorable mentions were awarded: 


Marielouise Hinman, Connecticut Mutual; Har- 
ry H. McAllister, Jr., Central Life Society; 
Howard K. Stokes, Prudential; William J. Dowd, 
Reliance Life; Charles A. Waters, Prudential. 








SCROGGIE RESIGNS AS MANAGER 


W. B. Scroggie has resigned as agen- 
cy manager of the Bankers Life of Jowa 
at San Antonio, Tex., but will continue 
as a member of Floyd Smith’s El] Paso 
agency. Mr. Scroggie came with the 
Bankers Life in 1935. 
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Executives Advance 
By Northwestern Nat’l 


WELLS MADE VICE-PRESIDENT 





Hobbs Now Secretary; One of Wells’ 
Chief Duties Has Been Man- 
ager of Claims 
President O. J. Arnold of Northwest- 
ern National announces the ,promotions 
of George W. Wells, Jr., to become vice- 
pres dent and claims manager of the 
company ; and of Arnold Hobbs to be 

counsel and secretary. 
Mr. Wells, a graduate of St. Paul Col- 
lege of Law, was attorney and secre- 





G. W. Wells, Jr. Arnold Hobbs 


tary for the Minnesota State Securities 
Commission and then served two terms 
as Insurance Commissioner of Minne- 
sota. He joined Northwestern National 
in 1928. One of his chief duties since 
1928 has been to manage the claim de- 
partment. “His effective discharge of 
those duties is reflected in the almost 
complete absence of litigation,” said Mr. 
Arnold. “In ten years, of the many 
thousands of claims paid by the com- 
pany only six cases have found their 
way into the appellate courts and only 
one of these was deicded against the 
company. At present there is not a 
single case in court. He will continue 
to carry on his claim department duties, 
and will take on additional responsibili- 
ties in connection with the company’s 
program looking towards continuously 
more effective control of expenditures 
jor home office operation.” 

Mr. Hobbs, following his graduation 
from University of Minnesota Law 
School in 1911, practiced law in Min- 
neapolis until he became the Northwest- 
ern National's counsel in 1922 except for 
a period of service in aerial photographic 
reconnaissance work in the army during 
the first World War. 

W. H. Bowen, assistant secretary, be- 
comes chairman of the office methods 
study committee of the company. 


DECISION FOR AMERICAN NAT’L 








Supreme Court of Minnesota Rules That 
It Was Not “Unjustly Enriched” 
by Premiums It Accepted 

The American National of Galveston 
was not “unjustly enriched” by the pay- 
ment to it of $1,000 by its general agent 
in Minnesota and need not pay back the 
money, the Supreme Court of that state 
has held in affirming the lower court in 
Stanley Blumberg vs. Gordon H. Tag- 
gart and American National. 

Taggart as general agent accepted 
$1,000 in cash and an application for a 
deferred life policy from Minnie Mort- 
ensen, but did not send the money to 
the company with the application. In 
due course the policy was issued, but 
on an annual payment basis. Later, in 
a transaction which had no connection 
with the insurance company Taggart 
accepted $1,200 from Blumberg and out 
ot this sent $1,000 to the company to 
apply on the Mortensen policy. When 
Blumberg was unable to get his money 
hack from Taggart, and traced it to the 
Insurance company, he made the com- 
pany defendant with Taggart in an ac- 
tion. Court held that an agent’s knowl- 
edge will not be imputed to his prin- 
cipal “when he is engaged in an in- 
dependent fraud.” Defendant had no 
actual knowledge of Taggart’s alleged 
wrong doing, 
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General American Life underwriters 
capitalize on the value of selling 
“Multiple line” coverage. Today, 
through a flexible program of Life, 
Group, Salary Savings and Accident 
and Health, they offer protection that 


meets current needs. 


Right now they’re presenting two 
new, money-making sales ideas—at- 
tractive, low-cost accident protection 
and “non-occupational” accident cov- 
erage. 

Successful insurance underwriters 
are alert to the advantages of affilia- 
tion with this strong, soundly man- 
aged, agency-minded company. 


Write Jack T. Lynn,Vice President. 


GENERAL AMERICAN LIFE 
INSURANCE COMPANY 


WALTER W. HEAD, President 


St. Louis, Missouri 





MULTIPLE LINES: Participating « Non-Participating « Salary Savings « Juvenile « Sub- 
Standard e Annuities e Commercial Accident and Health and Hospitalization ¢ Group Life 
Wholesale Insurance « Group Accident and Sickness « Group Accidental Death and Dismem- 


berment ¢ Employee and Dependents Group Hospitalization with Surgical Procedure Benefits 








To Protect-Part-Time 
Contracts of Agents 


IN CITIES OF OVER 50,000 PEOPLE 





Agency Practices Agreement Recognizes 
Position of Agents Who Have 
Gone Into War Industry 





Modification of the interpretations of 
the Agency Practices Agreement to meet 
changed conditions brought about by the 
war was announced this week by the 
Agency Practices Committee of the As- 
sociation of Life Agency Officers, to 
operate for the duration of the war. 

The committee announcement points 
out the need for recognition of the fact 
that some agents have gone into war 
industry and desire to maintain their 
relationship with the life insurance busi- 
ness, intending to return to it immediate- 
ly upon the close of the war. 

It has been decided, therefore, to in- 
terpret the agreement concerning part- 
time agency contracts in cities over 50,- 
000 so that the contracts of the men 
who go into war industry can either be 
held in suspense without penalty or con- 
tinued on an active basis temporarily. 
However, no new part-time contracts 
are to be made. 

To Review Each Situation 
_Agency executives of the individual 
signatory companies are asked to per- 
sonally review each situation to ascer- 
tain the full facts and endeavor to apply 
exceptions only where the spirit of the 
agreement will be retained, and further 
recognizing that the exception will be 
only for the duration of the war. 

“The importance of the regular work 
of the agent in spreading the benefits 
of life insurance and the contribution 
he makes to the war effort is apparent 
to everyone, but even though this is so, 
it is recognized that some agents will 
go into direct war industry during the 
period of the emergency,” F. Hobert 
Haviland, chairman, Agency Practices 
Committee, said in making the announce- 
ment. “The modification of the inter- 
pretation of the part-time portion of 
the agreement is made entirely in the 
interest of recognizing the war condi- 
tion. It should be construed as a co- 
operative action on the part of the busi- 
ness with ‘the war efforts.’ It is with 
the feeling that the business and the 
public can best be served by making a 
temporary reinterpretation of the agree- 
ment while maintaining the principle 
which has proven to be in the best in- 
terest of the public and the business.” 





TWO RETIREMENTS 
Alexander Mackenzie and Edmond S. 


Macfarlane Leave Manufac- 
turers Life 

Following twenty-six and thirty-nine 
years of service, respectively, Alexander 
Mackenzie, assistant general manager 
and manager of agencies, and Edmond 
S. Macfarlane, assistant general mana- 
ger and executive secretary, have retired 
from the Manufacturers Life, Toronto. 
Both officers are widely known in the 
business. 








NOW A LIFE MEMBER 

Sis Hoffman, leading woman life agent 
and member of the Judd Benson agency, 
Union Central, since her entry into the 
business eighteen years ago, has become 
the first woman life member of the 
Million Dollar Round Table. In eigh- 
teen years Miss Hoffman has paid for 
more than $8,500,000 business on over 
800 cases. 





J. ELLIOTT HALL MEETING 

Guest speaker at the J. Elliott Hall 
agency, Penn Mutual, Newark, last week 
was William F. Elliott, chief under- 
writer at the home office. Topic was 
“Present Day Underwriting.” 

William Poppke was elected president, 
Leaders’ Club of the ageney for the 
month for volume; George Conover 1s 
vice-president for number of lives. 
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Group Coverage Thirty 
Years Old July 1 


WM. J. GRAHAM MARKS DATE 
Equitable Society Vice-President Nego- 
tiated Contract in 1911 with 
Montgomery Ward & Co. 

The thirtieth anniversary of the in- 
auguration of Group insurance was 
marked on July 1 when William J. 
Graham, vice-president, Equitable So- 
ciety, who had been instrumental in de- 
veloping the Group contract between the 
Equitable and Montgomery Ward & Co., 
reviewed the history and progress of this 
branch of insurance. 

Montgomery- Ward Contract 

The original contract with Montgom- 
erv-Ward covered 2,900 employes for 
$5,900,000 of Group life. Today the 
policy covers 46,500 employes of that 
company for more than $50,000,000 all 
over the United States besides Group 
accidental death and dismemberment for 
a corresponding volume. As a_ result 
of Mr. Graham’s work with the Mont- 
gomery Ward policy, he became the 
superintendent of the first Group depart- 
ment in this country. 

Mr. Graham stressed the community 
value of Group insurance, pointing out 
how it eases the burden of public and 
private relief and how the employer thus 
becomes a “good neighbor” in his com- 
munity. Said Mr. Graham, “Since its 
introduction, Group insurance has grown 
to spread security to employes now 
numbering 13,000,000, employed in 30,000 
companies, large and small, for approxi- 
matelv $20,000,000,000 of insurance. In 
addition, there are many millions of 
dollars of insurance coverage under 
other forms of Group protection which 
followed in the wake of group life, such 
as Group accident and health; Group 
accidental death and dismemberment; 
Group hospital expense insurance and 
surgical benefits for employes and their 
dependents; and Group annuities for 
pension purposes.” 

$20,000,000,000 Group Coverage Today 

“The $15,000,000,000 of Ordinary in 
force in 1911, however, was given further 
impetus,” Mr. Graham said, “by the co- 
ordinated development of Group insur- 
ance, and since then it is estimated that 
the Ordinary business has increased to 
an aggregate of $80,000,000,000 in force 
at the end of 1941, while Group insur- 
ance, starting from scratch in 1911, has 
now reached the $20,000,000,000 coverage 
mark, making a combined total of insur- 
ance in force today of $100,000,000,000, 
or more than seven times the amount 
of Ordinary insurance in force in 1911. 

“Beyond its primary function of pro- 
viding low-cost protection for employes, 
Group insurance has been responsible 
for a number of outstanding changes 
within the life insurance business itself. 
The issuance of non-medical insurance, 
now common, originated with Group 
protection. The merit-rating system of 
dividends, the graduated commission 
scale, and a large number of administra- 
tive economies owe their present stand- 
ing in the insurance world largely to 
Group protection. 

“It is reported that in Group life 
alone in the thirty years following its 
introduction, $1,500,000,000 has been paid 
out in claims, which represents an aver- 
age of about $1,500 on 1,000,000 workers 
who have died during these thirty years. 
During 1941 about $120,000,000 was paid 
out in Group life claims alone. 
FORMS “TOP FLIGHT” COMMITTEE 

\ “Top Flight” group of prominent in- 
surance men in New York City has been 
organized by John M. Fraser, chairman 
of the Life Underwriters Committee 
for the Sale of War Bonds and Stamps. 

These men will work with the Treas- 

ury Department, calling on the larger 
firms in the city in an effort to enroll 
a greater number of employes in the 
Payroll Deduction Plan, and to en- 
deavor to step up to a 10% salary deduc- 
tion those who have already subscribed 
to the Payroll allotment plan. 


Elected Vice-President 














POWELL B. 





McHANEY 


Powell B. McHaney, general counsel, 
General American Life, who last week 
was advanced to vice-president of the 
company. 


To Consider Job Qualities 
Of Dependents of Air Force 


The Mutual Life of New York 1s co- 
operating with the Dependents Employ- 
ment Section, Army Air Force, in a pro- 
gram to establish employment contacts 
for dependents of members of the Air 
Force. The company has made arrange- 
ments with all its offices to consider the 
qualifications for available positions to 
wives and dependents of Army Air Force 
members who may be referred to it for 
employment. : 


Einstein-Salinger Outing 
Nets $75 for USO 


The USO received $75 last week from 
the Ejinstein-Salinger Mutual 
Benefit, New York City, as the result 
of an outing with an objective. Believing 


agency, 


the war emergency required all possible 
sacrifices but that the daily routine of 
also 
morale 


a hard-working 
recreation to 


agent 
keep 
spirits in high, the agents of the Fin- 
stein-Salinger office decided to forego 
an expensive outing at a distant point 
and instead to go to Hempstead State 
Park on Long Island easily reached on 
the trains. The outing was held last 
week featuring hamburgers, steaks, ten- 
nis, baseball, horseshoe pitching, horse- 
back riding. Prizes for winners were 
limited, also in accord with the spirit of 
the times, to 25-cent novelties. 

When the party was over it was found 
that this year’s outing had cost the 
agency $75 less than last year’s. Accord- 
ingly a $75 check was sent to Harry 
Gardiner, John Hancock general agent 
here and chairman Insurance Agents’ 
Division, USO. 


some and 





A. C. HUMPHREY RESIGNS 


Bankers of Iowa Manager a U. S. Navy 
Lieutenant; Gets Leave of Absence 
Under Agent’s Contract 
A. C. Humphrey, agency manager at 
St. Louis, Bankers Life of Iowa, has 
been commissioned a Lieutenant, Senior 
Grade in the United States Naval Re- 
serve and is expecting to go into active 
service shortly. He has resigned as 
agency manager as of June 30 but is 
continuing his contract as a_ soliciting 
agent under which he has been given 
a leave of absence. Mr. Humphrey has 
been with Bankers Life since July 1, 
1938 as agency manager previous to 
which he had been with Northwestern 

Mutual for twelve years. 
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Life Company Rate of 
Earnings Down in 194] 


DECLINES TO 3.41% FROM 3.619, 


Institute of Life Insurance Says Furt 
Drop Is Expected Due to Seu a 
War Financing 


The net earning rate of life companies 
on their investments declined in 194] 
trom 3.61% the previous year to 3.41% 
according to report of the Institute of 
Life Insurance. This is the lowest earn- 
ing rate in the history of the business 
_ Causes are general lowering of rates 
in all security fields and reshaping of 
life company investment  portfol‘os as 
holdings of Federal bonds increased 
sharply with depression financing and 
then war financing. Percentage of 
assets In government bonds is expected 
to reach or pass 25% by December 
the Institute. ; 
already more 
governments. 

Decline Steady Over Thirteen Years 
Commenting on the decline in earning 
rate, the Institute said, “With only 
slight halts over the past thirteen years 
there has been a steady decline in the 
earning rate from the pre-depression 
level which held very close to 5% for 
several years and which had been above 
4.5% for many years. 

Further Decline Seen 

“It is expected that, in spite of im- 
provements in certain parts of the in- 
vestment porttolios, notably mortgages 
and real estate, this year will see a 
further decrease in the earning rate, be- 
cause of the extensive war financing aid 
being extended by life insurance to the 
government. 


: ber, says 
Several companies haye 
than 30% of assets in 


in Costs 

“The rate of return that life insurance 
companies are able to earn on invest- 
ments is one of the most important 
factors in the cost of life insurance. The 
1941 earnings were approximately one- 
third of a billion dollars less than would 
have been the case had the rate en- 
joyed in 1917 still prevailed. It is the 
decline in interest rates that has made 
necessary the dividend reductions and 
rate increases during recent years. 

es rhe continued decline in interest 
rates 1s an opposite trend from that of 
the last war. In 1917, interest earnings 
of the life insurance companies, then at 
a level nearly one-third higher than to- 
day’s rate, turned up under the stimulus 
of war earnings. Last year, even with 
the greatest industrial production ex- 
pansion in history, earning rates con- 
tinued to decrease.” 


Life Benefits Through May 
Aggregated $1,041,787,000 


Life benefits passed the billion-dollar 
mark in May with total payments of 
$1,041,787,000. Death benefits were 
$422,021,000; matured endowments, $114. 
467,000; disability payments, $40,491,000; 
annuity payments, $69,211,000; surrender 
values, $204,167,000; and = dividends to 
policyholders, $191,430,000. 


Factor 








1942 AETNA REGIONNAIRES 
Aetna Life has announced names of 
those who are members of the Quick 

Qualifiers Club of 1942 regionnaires. 
First on the list is James A. Neilson, 
William Street agency, New York. 
Others in the first ten to qualify are 
Paul G. Nathan, Oakland; Frank B. Fal- 
stein, San Antonio; R. E. Davis, Peoria; 


H. C. Fisher, Washington; J. O. Blair, 
San Antonio; F. C. Chapman, Cleve- 
land; R. S. Bryant, Atlanta; F. L. Me- 
Farlane, Cleveland; and Capt. J. W. 


Heisse, Baltimore 





PEYSER AGENCY 48% AHEAD 


The Percy A. Peyser agency, Man- 
hattan Life, 55 Liberty Street, New 


York City, reports a gain of 48% in 
paid business for the first half of 1942, 
not including Annuities or Single Pre 
mium business. 
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HEARD on the WAY 








Dr. Albert J. Robinson, medical di- 
rector of Connecticut General, has been 
chairman of the underwriting committee 
of that company since 1941 and is execu- 
tive in charge of all phases of life un- 
derwriting, including the new business 
department 

Born in Summerville, 
18, 1899, Dr. Robinson 


July 


his 


Ontario on 
received 


M.D. in 1923 from the University of 
Toronto. He also took his post-grad- 
uate work in that university, served his 


interneship in the Toronto General Hos- 
pital, an affiliate of the university. He 
is a member of Alpha Omega Alpha. 

In October 1924, he became assistant 
medical director of the Connecticut Gen- 
eral, serving in that capacity until 1931, 
when he was advanced to the position of 
medical director. 

Dr. Robinson is a member of the Con- 
necticut State Medical Society as well 
as the Hartford Medical Society. He is 
active in the medical section of the 
American Life Convention and is on the 
examiner's committee of the parent 
organization. He served as program 
chairman for the medical section in 1939 
at which time he was elected vice-chair- 
man of the section for the following 
year. At the 1940 annual meeting of the 
section in Colorado Springs in June, he 
was made chairman of the section for 


1941. He is also a member of the Public 
Health Committee of the Association of 
Life Insurance Medical Directors of 


America. 





Anna 


J. Williams, sister of President 
Charles F 


Williams of the Western & 
Southern, died at the home of her sister 
in Cincinnati on June 24. In discussing 
her the company’s Field News says: 
“Miss Williams took an active interest 
in the affairs of The Western and South- 


ern. For over ten years after the com- 
pany was founded February 23, 1888, 
she was a great help to her brothers, 


V. J. and Charles F. Williams, in organ- 
izing and managing the company. 

A daughter of the late Mr. and Mrs. 
William J. Williams Miss Williams was 
born in the old family home in Mount 
Adams. She had resided with her 
brother-in-law and sister, Mr. and Mrs. 
Edward S. Runnells, for the past twenty 
years. Mr. Runnells is auditor of the 
company. 

“Miss Williams always took an active 
part in charitable activities in Cincinnati 
and her name was constantly linked with 
civic and cultural movements. She was 
always a staunch supporter of the Com- 


DR. ALBERT 


J ROBINSON 


was a_ prominent 


munity Chest and 
Women’s Club, 


member of the Catholic 


Alumnae of Sacred Heart College and 
many other cultural and_ charitable 
organizations. The many beneficiaries 


of her charitable endeavors were sorely 
grieved to learn of her passing.” 


Alexander E. Patterson, executive vice- 
president of Mutual Life, has been with 
that company one year. The anniversary 
was celebrated one night last week at 
the Links Club, New York, when Mr. 
Patterson was guest of honor at a din- 
ner given by officers of the company. 

It was a happy occasion, with Julian 
S. Myrick toastmaster and no set speech- 
es, but a number of impromptu talks 
were made by executives (veterans and 
some who have joined the organization 
in past twelve months), theme of all 
expressions being that the Mutual Life, 
nearly a century old, stronger in re- 
source than ever, was, in the language 
of former Governor Johnson of Minne- 
sota, “full of wim, wigor and witality.’ 

A message from Lewis W. Douglas 
from Washington was read in which 
the Mutual Life’s president paid high 
tribute to the guest of honor. 


Uncle Francis. 
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Home’s Asset Increase 
Will Go in U. S. Issues 


COMPANY’S BROAD COMMITMENT 


1942 Purchases of U. S. Bonds Will 
Equal Nearly Four Times Amount of 


First Year Premium Income 


Chairman Ethelbert Ide Low, Home 
Life, has announced to company’s field 
force that the board has ratified a reso- 
lution of the finance committee, read ng 
as follows: 


On motion it was resolved that it is the pol- 
icy of this committee to invest all of the in- 
crease in assets of Home Life in issues of 
U. S. Government securities which the Treasury 
Department will offer from time to time. 


Mr. Low said that on basis of com- 
pany’s 1941 experience it anticipates pur- 
chases this year of Government bonds 
equal to nearly four times the amount 
of first received 
by the company. 

“The objective of the Home Life is to 


year premium income 


do everything within its power to aid in 
winning the war,” he said. “The present 
investment program is adopted as a min- 
imum. You may be assured that if it is 
practical for the Home Life to do more, 
more will be done. We believe your pol- 
icyholders, old and new, will be vitally 
interested in this announcement. They 
will want to know that the dollars they 
set aside for life insurance to protect 
their families are dollars which will also 
go to help win the war. 








Annuity Plans. 


Par Rates. 





ANUFACT 


Complete Brokerage Facilities 
All Life, Endowment and 


Favourable Par and Non- 


THE 


Standard and Sub-Standard 
Risks. 


Foreign Travel Coverage. 


INSURANCE IN FORCE, 632 MILLION DOLLARS 
(Including Deferred Annuities) 


ASSETS, 205 MILLION DOLLARS 








INSURANCE COMPANY 


HEAD OFFICE 
TORONTO, CANADA 
Established 1887 








Lloyd Gregory Forced | 
By Police to Leave N.Y, | 


BORROWED FROM GEN’L AGENTS | 
Told Hard Luck Stories in Various 
Cities; Trapped Here by 
Jules Anzel 





A potential nuisance to life managers | 
and general agents throughout the coun- 
was stopped last week when Jules 
Continental general 
agent at 60 East Street, 
New York, called in detectives and had 
a man using the name of Lloyd Gregory 


try 
Anzel, American 


Forty-second 


brought to police headquarters. 
the 

life 

agent and using the names of prominent 


Gregory 


has been traveling about country 


posing as an old-time insurance 
general agents as part of a very plausib’e 
story to get an advance drawing account. 





His story is that he has recently been 
released from prison where he was sent | 
cn false charges of manslaughter; that [ 
he requires temporary financing until | 
his state license and bond are approved. } 
He tells an apparently convincing story 
of life insurance production. Several 
agenices throughout the country, alleged 
to have advanced him funds, have not 
seen him since. 

Jules Anzel received a telephone call 
from Gregory last week, soliciting funds. 
Story was familiar to him as he had read 
about Gregory. With cooperation of Life ! 
Underwriters Association of New York, 
Inc., Anzel got in touch with the police, 
and two detectives from East Thirty- 
fifth Street station—Turley and Dugan 

-were later present atter Gregory had 
been told to call at the Anzel office. 
Gregory was arrested, arraigned in 
court, and told to get out of New York 
City. 


MORTON LAIRD OPERATION 
Morton Laird, son of the late John M. 
Laird, vice-president of Connecticut 

General, returned to his desk in Nat.onal 
Life of Vermont after his father's 
juneral and shortly thereafter had to go 
to a Montpelier hospital for an appet- 
dectomy. He is making a quick re- 
covery. 


Prudential and CIO 


(Continued from Page 1) 


hailed the agreement, which was signed 
at the union’s offices at 8 W est Fortieth 
Street, New York City, as ‘a Declaration 
of Independence for white collar work- 
ers’.” 
Metropolitan Life Negotiations 

CIO has been certified to the Metro- 
politan Life by the State Labor Rela 
tions Board as bargaining agent and if 
is expected that negotiations between 
Metropolitan Life and C .) will open 
shortly. 
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Where’s the best place to live 


to get Metropolitan service? 


YOU MIGHT THINK that to be ideally lo- 
cated from the standpoint of receiving serv- 
ice on your life insurance, you should live 
in the shadow of one of Metropolitan’s prin- 
cipal offices. These are... the Home Office in 
New York City, the Pacific Coast Head Office 
in San Francisco, and the Canadian Head 
Office in Ottawa. 

But Metropolitan has about 29,400,000 
policyholders, and it is obviously impossible 
for all of them to live within sight of one of 
these three offices. So we plan to carry service 
to Metropolitan policyholders where they 
do live. 

This is done through the life insurance 
agent, a man who is acquainted with you, 


understands your problems, knows your cir- 
cumstances, and is therefore able to help ren- 
der you the kind of service you should have. 

Metropolitan agents receive continuous 
training in how to help you select the kind 
of life insurance that best fits your needs. 
Moreover, through the agent you have access 
to the counsel and advice of Home Office ex- 
perts. In fact, Metropolitan maintains, at the 
Home Office, a number of departments espe- 
cially equipped to assist the agent in keep- 
ing your life insurance program fitted to 
your needs. 

Your Metropolitan agent is always ready 
to help you solve your life insurance prob- 
lems, and to give you the benefit of his train- 


ing and experience. 

He is a career man whose calling is highly 
specialized. He works constantly to increase 
his knowledge and thus improve his ability 
to provide you with the kind and amount of 
life insurance you should have, at the lowest 
cost consistent with the benefits granted. His 
help and advice are available at all times, 
without obligation. 

P.S. You can buy War Savings Stamps from 
him too, or from any Metropolitan office. 





COPYRIGHT 1942—METROPOLITAN LIFE INSURANCE COMPANY 
This is Number 50 in a series of advertisements de- 
signed to give the public a clearer understanding of how 


a life insurance company operates. Copies of preceding 


advertisements in this series will be mailed up 


Metropolitan Life 


Insurance Company 
(A MUTUAL COMPANY) 
Frederick H. Ecker, CHAIRMAN OF THE BOARD 


Leroy A. Lincoln, PRESIDENT 





1 MADISON AVENUE, NEW YORK, N. Y. 

















THIS IS THE FIFTIETH in Metropolitan’s series of adver- 
tisements designed to give the public a clearer under- 
standing of how a life insurance company operates. It 
appears in: Saturday Evening Post, July 4; Collier’s, 


July 4; Business Week, July 4; Time, July 6; American 
Weekly, July 5; Forbes, July 1; United States News, 
July 3; Nation’s Business, July; Newsweek, July 6: 
American Mercury, July; This Week, July 12. 
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Left to right: President Nollen, Vice-President Jaeger 


The Bankers Life Co. celebrated “Dawn to Darkness” on June 30, ending the 
President’s month of that company, which President Nollen this year dedicated to 
W. W. Jaeger, in recognition of his 38 years services with the Bankers Life. The 
field men rose to the occasion and sold $1,787,007 that day, bringing the June 


total to the $8,000,000 mark. 








55 Liberty Street 





The Manhattan Life Insurance Co. 


of New York 


Ask The Agents Who Have 
“Asked PEYSER About It” 


P. A. Peyser-General Agent 


COrtlandt 7-2676 


New York 








TO CANCEL ITS CONVENTION 


Life Office Management Association Was 
to Have Held Annual Meeting in 
Swampscott September 28-30 


Frank L. executive 
tary, Life 
not 


secre- 
Office 
will hold 
its 1942 annual conference which was 
scheduled to be held in Swampscott, 
Mass., September 28-30. In explanation 
Mr. Rowland says in a news release: 

“This action was taken in compliance 
with the request of Joseph Eastman, 
director of the Office of Defense Trans- 
portation, that conventions and group 
meetings be postponed in order to re- 
lieve the strain upon our transportation 
facilities. A business session will be held 
in New York City on September 30 to 
elect officers for the ensuing year and 
dispose of other items of business as 
called for in the by-laws. 

“Printed proceedings of what would 
have been the conference program will 
be published in the usual manner. It 
will contain papers submitted by authors 
on pertinent subjects relating to the 
association’s field of interest and several 
committee reports.” 


Rowland, 
that 
Association 


announces the 


Management 





Lynner, Formerly General 
American, with Northern Life 


A. T. Lynner, former Des Moines gen- 
eral agent, General American Life, has 
been appointed superintendent of agen- 
cies for the Northern Life, central states 
division. Under him are L. J. Mykle- 
bust, formerly Northwestern Mutual, as 
branch manager for Des Moines terri- 
tory; Lloyd R. Robert, district mana- 
ger at Mason City; W. L. Droege, Min- 
neapolis district manager; Keith J. Pet- 
ersen, St. Paul branch manager, and 
Fred Kildebrande, Kansas City branch 
manager. 


McNULTY AGENCY LECTURES 

The John A. McNulty agency, Pru- 
dential’s Times. Square Ordinary office, 
now under Acting Manager E. B. Eich- 
engreen, has completed a series of talks 
on business insurance, covering sole pro- 
prietorships, partnerships, close corpora- 
tions, key-man insurance and related tax 
problems. Talks were conducted by Har- 
old N. Sloane, CLU, in charge of full- 
time agents. 

EDWARD ROONEY RETIRES 

Edward Rooney, with the Colonial Life 
since 1903, first in the home office 
Ordinary department, later in charge 
of Group, has retired from active service. 
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LOWERS INTEREST RATE 





Union Labor Life Reduces Rate to 3% 
for Surrender Values and 214% 
for Dividends 
Coincident with its publication of a 
revised rate book, the Union Labor Life 
has reduced its interest rate for pre- 
mium and surrender value computation 
from 3%% to 3%, and for dividends left 
on deposit and settlement options, from 
3% to 24%%. Nonforfeiture values are 
now guaranteed from end of second year 
instead of the third Surrender 
charge has been deducted from reserves 


year. 


up to the end of the ninth policy year, 
Dividends will be paid to new policy- 
holders at the end of the second policy 
years instead of at the end of the third 
year. 

Other changes are those in 
forms as follows: Three new _ policy 
plans for adults—Double Protection to 
Age 65, Life Paid-Up at Age 65, and 
30-Payment Life; New Juvenile policies 
consisting of the Endowment at Age 
65, 20-Pay Endowment at Age 65, and 
20-Year Endowment; reintroduction of 
the Insurance with Annuity plan; dis- 
continuance of the 10-Payment Life, the 
10-Year Endowment, and the 15-Year 
Endowment plans; discontinuing — the 
Monthly Income Disability ‘Rider; on 
the Modified Life, Term and Family In- 
come plans, the minimum amount of in- 
surance has been reduced from $2,500 
to $2,000; on the Family Income rider, 
the extra premium is a flat extra for the 
duration of the rider and does not re- 
duce after five years; a fourth settle- 
ment option has been added to provide 
for the payment of the proceeds in a 
fixed amount per month for as many 
months as the proceeds will permit. 


policy 


HAROLD J. FETT’S CAREER 





Late Mutual Life of New York Manager, 
Newark, With Company Entire 
Business Career 

Harold J. Fett, whose death June 30 
was announced in last week’s edition 
of The Eastern Underwriter, had been 
with the Mutual Life of New York for 
thirty-four years, his entire working ca- 
reer. He was appointed a manager in 
Wheeling, W. Va., in 1926 and _ since 
1939 was Newark manager. 

Mr. Fett was born in Reading, Pa. 
He joined the Mutual Life as a clerk in 
that town. After his discharge from 
the Army in 1919 he returned to the 
company in its Wilmington agency as 
assistant cashier. He became successive- 
ly cashier at Newark, then in the Adams, 
now the Jones agency, New York City, 
superintendent of agents in Newark, 
Wheeling manager, Rochester managet 
and then Newark manager. Mr. Fett 
had always been active in all life asso- 
ciations in Newark and New Jersey. 





WOODWARD and FONDILLER, Inc. 


Consulting Actuaries 
Insurance Accountants 
90 John Street, New York 
Telephone BArclay 7-3428 
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Collins Chairman of 
Board, N. Y. City Ass’n 


LONG ACTIVE IN ASSOCIATION 
Helped Organize Long Island Unit; 
John T. Powers Chairman at 
Agency Committee 





Patrick A. Collins, Metropolitan man- 
ager in the Bronx, was elected chairman 
of the board, Life Underwriters Asso- 
ciation of New York City, at that body’s 
meeting July 7. On the same day John 
T. Powers, Harris A. Wofford agency, 
Prudential Downtown Ordinary office, 
was elected chairman of the agency com- 
mittee and as such becomes one of three 
members ot that committee to serve on 
the board of directors. 

Mr. Collins, who has been a director 
of the association for the past three 
years, has served the organization as 
vice-chairman of the membership com- 
mittee, chairman of the committee to 
cooperate with Industrial agents and as 
4 member of various other committees. 
He also served as chairman of the com- 
mittee to investigate the possibilities of 
forming a Long Island branch associa- 
tion, which has now been in operation 
for more than a year. 


Made Genueal Manager 





TO: COX 


T. O. Cox, who was recently appointed 
general manager of Excelsior Life cf 
Toronto. 


Beatrice Jones Heads Past 


Presidents, New York Ass’n 

Beatrice Jones, Equitable Society, im- 
mediate past president, Life Underwrit- 
ers Association of New York City, was 
unanimously elected president of the 
Board of Past Presidents of the asso- 
ciation July 1 at the board’s annual 
meeting. This is the first time that a 
retiring president has been elected to 
that position. Miss Jones succeeds Gus- 
tav C. Wuerth, Clifford L. McMillen 
agency, Northwestern Mutual. 

MADE KNOXVILLE MANAGER 
J. Arch Williams, Former New York 
ity Agent and Later a General 
Agent, Joins Fidelity Mutual 
, J. Arch Williams, at one time an agent 
in New York City, has been appointed 
Manager of Fidelity Mutual Life in 
Knoxville. He attended Milligan Col- 
lege and University of Tennessee; spent 
a year studying banking with American 
Institute of Banking; served in first 
World War in Army, following which 
lor hve years he was with a large Ten- 

nessee bank. 
Pad ose Mr. Williams became an agent 
‘or Union Central in New York City, 
remaining with that company until 1941 
When he became general agent of Vol- 
unteer State Life in Knoxville. 














G GUARANTEES AGENTS 
5% RETURN ON NEW 





~ CIRCULARIZATION LETTER! 


Features "Pure Protection"— unique and new 
non-convertible term policy designed for war years. 


THE MARKET 


increased . . . 
income remains about the same. Men who have need of more life insurance protec- 


Thousands of men of substantial incomes, whose taxes have greatly 
whose wartime living costs have, of course, stepped up ... and whose 


tion but who ask, “How can I possibly afford more?” 


lll 
My 





THE POLICY 


but which sells at a low enough premium to fit even the most restricted wartime 
budget. The lowest priced protection, in fact, that Union Central has ever offered 


One which adequately meets the protection requirements of these men, 


in all its 75 years in business. 





/ 


Mn 


THE GUARANTEE 


unprecedented interest, that we guarantee agents at least 5 replies for every 100 letters. 


So certain is the Company that such a policy will arouse 


If any U. C. agent fails to get a 5% return he receives additional circularization free. 
@ Lo) oS 


TO DATE THE AVERAGE RETURN IS RUNNING WELL OVER THAT 5%! 


ll 
"me" 





The UNION CENTRAL LIFE INSURANCE COMPANY 


CINCINNATI, OHIO 
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Calls 6-Year Actuarial 
Exam Study Sufficient 


VIEW OF REINHARD A. HOHAUS 





One of Discussion Papers Read at 
American Institute of Actuaries 


During Talk About Students 


The incidental eennilen in a paper by 
M. Sarason, assistant actuary of 
the General American in a paper pre- 
sented to the American Institute of 
Actuaries last Fall that it now requires 
pass the 


Harry 


ten years on the average to 
actuarial examinations are still being dis- 
cussed in home office actuarial circles, 
following the caustic review of the pa- 


per at the recent convention of the 
American Institute of Actuaries. Mr. 
Sarason, who was commenting on the 


technique facing actuarial examinat‘ons 
had made these among other comments 
in giving preliminary advice to actuarial 
students: 

“Do not actuarial examina- 
tions unless you are in the upper 10% 
of your mathematics class or unless 
you feel that you might lead your class 
if all the members were in competition 
in an important contest to be held sev- 
eral months hence. In addition, you 
must be prepared to study at least fif- 
teen hours a week for at least eight 
months a year. This is most likely to 
be possible if your best grades were in 
mathematics. If you have studied all 
kinds of higher mathematics and have 
a Ph.D. magna cum laude, forget it. 
Study twenty hours a week, and, per- 
haps, take as many as three examina- 
tions. The examinations require ten 
years to complete, on the average, and 
should very rarely be commenced by 
anyone more than 24 years old. Study 
consists of time spent using a pencil and 
paper to work with determination on 
solving problems, reproducing proofs and 
outlining explanations, notations and 
definitions.” 


take the 


Comments by Mr. Hohaus 
interesting of the 
discussions in Chicago was by Reinhard 
\. Hohaus, Metropolitan Life. Among 
other things he commented upon the ex- 
tent to which examinations should also 
attempt to make scholars in the varjous 
fields of actuarial science of the stu- 
dents. 

Mr. Hohaus is on the side of the fence 
which views that aim as secondary and 
one to be followed only to the extent 
that it does not unduly delay or prevent 
the admittance to Fellowship of an in- 
dividual who is otherwise an able and 
competent person to handle the work of 
an actuary in his own field of endeavor. 

Mr. Hohaus does not believe it should 
require, on the average, ten years to 
complete the examinations. The aver- 
age, he thinks, should not exceed six 
vears, and the conditions should be such 
that candidates can look forward to suc- 
cess in three or four years if they have 
more than average adaptability for the 
work and are willing to put most of 
their spare time into well-organized in- 
telligent study. The question of time 
is particularly significant at the present 
time in view of the fact that war serv- 
ice will delay candidates in starting or 
continuing their examinations. In the 
constitution of the American Institute 
of Actuaries the statement is made that 
the object of the Institute is to advance 
the science of insurance mathematics, 
the knowledge of the theory and prac- 
tice of life insurance and the study of 


One of the most 


related subjects by associating together 
persons of like interests. Object of the 
Actuarial Society of America appears 


in its constitution as “the promotion of 
actuarial science by personal intercourse, 
presentation and publication of appro- 
priate papers, discussion and such other 
means as may be found desirable.” 


Viewpoint of Objectives 


Commenting on these constitutions, 
Mr. Hohaus said: 
“Those objectives, and, in particular, 


the refences to ‘associating together per- 


sons of like interests’ and ‘promotion of 
actuarial science by personal inter- 
course,’ seem to suggest that our two 
organizations look upon the education 
of the actuary as continuing responsi- 
bility throughout one’s membership. The 
character of our meetings and the varied 
nature of the papers and discussions in 
our publications support this viewpoint. 
The desire to have the younger members 
take an active part in the further de- 
velopment of themselves and their elders 
is amply demonstrated by the practice 
of each body in awarding a Triennial 
Prize to the younger members. It is 
in the post-examination period that the 
individual can select a new field for ex- 
ploration or re-work an old field. We 
must, as in the past, rely upon such 
activities for continued progress in the 
science and art of our profession. Hence, 
this plea that we do not unduly delay 
through complicated and unnecessarily 
extensive examination requirements the 
date when a candidate will qualify for 
Fellowship so that he may freely devote 
himself to the objects of our professional 
bodies. 

“Let us view the examinations as pri- 
marily a set of rigid tests of competency 
for admission as Associate or Fellow and 
rely on the initiative of the successful 
candidate and the facilities of our two 
bodies for his more advanced education 


Lawrence Simon’s 10 Years 


anniversary of Lawrence 
Simon as general agent, Massachusetts 
Mutual, New York City, was observed 
July 1 with a luncheon given him by his 
agency force at the Drug & Chemical 
Club. 


The tenth 


in particular phases of the actuarial field. 
There is ample precedent that such re- 
liance is fully warranted. 

“Reverting to Mr. Sarason’s paper, 
and addressing myself to students if that 
is in order for one whose examination 
days are long past, too much emphasis 
cannot be placed on his advice that reg- 
ular study habits are vital, including 
plenty of time for ‘review, and review, 
and review. The rigorous discipline of 
‘memorize, drill, apply’ is of benefit not 
only in improving one’s prospects in the 
examination room, but also in preparing 
oneself for later ventures in attaining 
and mastering special lines of work. 
Carrying out such a prograin need not 
be drudgery—with some imagi ination it 
can be made a very interesting game. 
For example, look upon it as actuarial 
solitaire golf and consider your sched- 
ule as par for the course. Then make 
every effort to break par as you go 
along.” 









































“The Monthly Income Coniinuaiion Policy” 
10, 15, 20, 25, 30, 35 and 40 Year Periods, and to Ages 65 and 70 


Low Cost — Four-fold 


ecurity Plan 


This new policy provides at low cost a monthly income from the death of the 
insured to a certain specified expiry date, with premiums payable annually, 
semi-annually or quarterly for the term of the insurance. The new policy is 
entirely self-contained and can be used in conjunction with any insurance 
program, even though the insured may have no other policies in the Berkshire. 


The benefits and provisions of this unique contract make it especially attrac- 
tive and particularly adaptable to meet ideally situations where it is desired to: 


i) Supplement the Survivors’ Benefits payable under Social Security. 


2) Augment—both in amount and duration—the monthly income benefits 
payable under any existing life policy and thus provide a more complete 
and well-rounded program of financial security and protection. 


» Provide for principal sum or monthly payments to redeem fully or to 
cover periodically a reducing morigage. 


d Provide term insurance protection where the primary consideration is 
monthly income payments over definite periods. 


There are many other situations in the planning of life insurance programs 
and estates where this Monthly Income Continuation Policy will fit in admi- 
rably to give a well-rounded program of protection. 


Low Cost—Monthly Income Continuation coverage is attractive and distinc- 
tive and offers many sales advantages available only in the Berkshire’s New 


Monthly Income Continuation Policy. 
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Berkshire 
LIFE INSURANCE COMPANY 


Frederic H. Rhodes, President 
PITTSFIELD, MASSACHUSETTS, INCORPORATED 1851 
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Write for this booklet 


The PREFERRED ACCIDENT 
Insurance Company of New York 
ACCIDENT & HEALTH DEPT. 
John T. Haviland, Manager 
80 Maiden Lane New York, N. Y. 


EDWIN B. ACKERMAN 
President 











L. C. Slesnick President 
Buffalo Life Manager: | 








LEWIS C. SLESNICK 
Lewis C. Slesnick, superintendent Pr 
dential, Buffalo, has been elected presi- 
dent of the Buffalo Life Managers A* 
sociation. Other officers follow: vice 
president, Arthur L. Beck, CLU, general 
agent, National Life of Vermont; secre 


amet 


tary, Jesse J. Letts, manager, Uniol 
Mutual Life (re-elected);  treasuret. 
Mockford R. Washer, manager, Metro 
politan. 


ATLANTA ASS’N ELECTIONS 

W. J. Roundtree has been elected pres 
ident, Atlanta Life Underwriters Ass 
ciation. Other officers are first vice: 
president, Holcombe T. Green; seconé 
vice- hia Luther H. Guest; direc 
tors, Dudley Fort, John J. Mc( ‘onneghey 
and Linwood Butterworth. 
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: ANOTHER COMPLETE SELLING PLAN 
PROVIDED TO EQUITABLE AGENTS 











Presenting The EGguitable 4 
TWOFOLD INCOME PLAN | 
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: A SCIENTIFIC COMBINATION OF 


ee 











: WHICH ACCOMPLISHES ASSURED SECURITY 


















































THE EQUITABLE'S NEW TWO-FOLD INCOME PLAN 


provides a simplified sales procedure whereby an agent can show the 
head of a family how he can safeguard his two fondest ambitions — 


Assure Financial Security for his Dependents 
Assure a guaranteed Retirement Income for Himself 


The plan combines life insurance and social security benefits. It is 
a time saver for the agent inasmuch as it facilitates one interview sales. 
The presentation material includes complete work tables for submitting 
specific cash and income benefits and the precise premium required 
based on monthly earnings ranging from $125 to $300. It is especially 
designed to reach people in the middle income brackets. 








In addition to the presentation folder reproduced above, the kit 











ent Prt contains demonstration blanks, and calculator slide rules, all designed for 
ae quick visualized sales presentation. 
y ; “vice: 
general § 
ts secre: | ; ‘ . . 
” Union Supplementing the Equitable Assured Estates and Extended Income Plans Programming Services 
reasuret. 
Metro- 


eas 


ans THE EQUITABLE LIFE ASSURANCE SOCIETY 


< he OF THE UNITED STATES 
Seon 393 Seventh Avenue, New York Thomas |. Parkinson, President 
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Bankers National Life’s 
Leading Agents Meet 


COMPANY ON 3% RESERVE BASIS 


New Policies to Be ew Soon; 


22% Gain in Paid-for in First Half 
of 1942; Sieger Presides 

Leading producers of Bankers Na- 
tional Life of Montclair—about seventy- 
five in all—were in all-day session with 
home office officials on July 2 in the 
Robert Treat Hotel, Newark, N. J. Pre- 
siding officer was William J. Sieger, 
vice - president and superintendent of 
agencies of the company, and his prin- 


cipal announcement was about new rates 
now in effect on Bankers National policy 


contracts, based on the change in its re- 
serve basis from 34% to 3%. 
Mr. Sieger was also toastmaster at the 


evening banquet, held in the McCarter 
Gallery of the hotel, and at which Ralph 
R. Lounsbury, president of the company, 
his 


was chief speaker. Appropriately, 
theme was the wartime job of life in 
surance agents and he stressed the 1m- 


portance of the proper mental attitude 
in coping with today’s problems. 


June Second Best Month in History 


Chairman Sieger greeted the agents 
with the encouraging news that their 
production in the month of June was 


the second largest in the history of the 
company, exceeded only by last Decem- 
ber’s showing. Written business was 
200% greater than in June, 1941. For 
the year to date Bankers National is 22% 
ahead in paid-for volume which, in the 
face of conditions, impressed Mr. Sieger 
as an excellent showing. 
Leading producer of the 
the first six months is George 
general agent in Philadelphia, and the 
leading general agent in volume for the 
same period is Abraham Goldstein of 
Hartford. Mr. Sieger extended praise 
for their good work, and indicated that 
the company’s new sales tools should 
make possible even greater gains in busi- 
for the last half of th 


company for 
Parris, 


ness e year. 

Mariano Pesquera, general agent of 
Bankers National at San Juan, Puerto 
Rico, did not arrive in time for the 
meeting and his absence was a disap- 


pointment. Difficulty in getting accom- 
modations held him up at Miami, Fla. 
Early this week, however, he arrived in 
Montclair. One of the leading producers 
of the company, his production is hold- 
ing up well this year. 

Rate Changes Explained 


Most of the meeting was taken up 
by discussion of the rate changes and 
cash values in connection with the new 
3% reserve basis. Mr. Sieger pointed 
out that the change will bring about 
only a small increase in premiums and 
said that “when you offset that by the 
larger cash value that with a 3% 
contract, there is practically no differ- 
ence in cost.” 

Several new policy plans have been 
added to the Bankers National sales kit 
—among them being a twenty-year en- 
dowment plan for juveniles, a_thirty- 
payment life and a whole life paid-up 
at age 65 policy, the latter contract being 
particularly timely, in Mr. Sieger’s opin- 
ion, as it ties in very well with Social 
Security. 

The preferred risk policy 


goes 


remains as 


Maccabees’ Victory Program 





Left to right: 


Simultaneous Victory Programs staged 
by the Maccabees’ 3,000 lodges through- 
out the United States and Canada will 
mark the sixty-fourth anniversary of the 
order’s founding. Purpose of each in- 
dividual victory program will be to raise 
money to aid the United Nation’s war 


effort. Funds collected hee be accumu- 
lated in a “Barrel of Cash for Uncle 
Sam” as an outright gift to the United 
States Treasury and in a “Cash for 
Canada” barrel destined for the Do- 
minion’s war chest. 

Money raised by the international 
drive will augment that already contrib- 


Maccabees lodges which have 
been busy since March filling minature 
replicas of the two larger barrels. 
Plans for the observance of the sixty- 
fourth anniversary of the founding of 
the Maccabees vary with each individual 
lodge sponsoring a program. “It’s our 
birthday—but we’re planning to do the 
giving,” declared Supreme Commander 


uted by 


Thompson, who heads a six-man com- 
mittee in charge of the Victory Day 
Program. Other members of the com- 
mittee include: C. L. Biggs, Supreme 
Record Keeper; Peter Wiggle, Supreme 
Trustee; J. E. Little, Supreme Field Di- 
is with the exception of the change in 


Minimum on this plan, said 
is still $5,000, and the plan 
will continue to be restricted to those 
risks above the average in every respect. 
The Ordinary life plan has been replaced 
by an endowment at age &5 policy which 
is issued with a minimum of $1,000, and 
also issued sub-standard. 

The annual renewable, 
ten-year Term policies issued by 
ers National are continued as 
fore with only small differences in pre- 
miums under the new rate setup. Its 
mortgage redemption policy, issued with 
a minimum of $2,250, may now be issued 
sub-standard, but Mr. Sieger emphasized 
that disability and accidental death ben- 
efits are not issued with this policy. 
Annuity policies, for the time being, will 
be continued without change. 

Finally, Mr. Sieger gave advance in- 
formation on a number of new policy 


premium. 
Mr. Sieger, 


five-year, and 
Bank- 
hereto- 


Peter ay gti. C. L. Biggs, J. E. Little, E. W. Thompson, 
. D. Riley, Jr., and J. B. Baker 


rector and Actuary; J. B. Baker, Great 
Commander of Michigan: and W. D. 
Riley, Jr, publicity director and secre- 


tary of the committee. 

The idea to fill a “Barrel of Cash for 
Uncle Sam” had its inception in the 
Maccabees home office in Detroit in 
March, when officials of the organiza- 
tion, sensing a desire on the part of 
their members to do “more than their 
duty,” brought in a large barrel, had it 


painted red, white and blue and placed in 
the main lobby of the Maccabees build- 
ing to receive contributions. Small card- 
board replicas of the barrel were then 
dispatched to all Maccabees lodges to 
be filled with donations by the member- 
ship. 

Maccabees Victory 
where will have a patriotic theme. A 
special ritual in honor of the men in 
uniform is being planned for use by all 
lodges. A pledge of allegiance to the 
flag will also be given at each function 
on August 7. Supreme Commander 
Thompson estimates that the monev 
raised on Maccabees Victory Day will 
reach $10,000—a fitting birthday present 
for the two nations which gave. birth 
to the international fraternal: order. 


Programs every- 


plans, soon to be put on the market, 
among them being a plan to replace the 
life expectation contract which is being 
discontinued. As previously advised, the 
modernized systematic savings plan and 
twenty-payment optional Ordinary life 
policies have also been discontinued. 





NEW YORK CLU OUTING 

New York Chapter CLU enjoyed 
July 9 at the Pelham Country 
same time that the Seminar 
held its final meeting. 


The 
an outing 
Club at the 
Committee 


S. S. WOLFSON AGENCY LEADS 


S. Samuel Wolfson’s agency of the 
Berkshire Life in New York City is the 
leading agency of the company for the 


first six months. The agency shows a 
gain of 434% over the first six months 
of last year. 














Paid-for Production 
For First 5-Months 
of 1942 
Exceeded That 
of 1491 by 


30% 


There is a reason! 


iliBoly 


INSURANCE COMPANY 
Founded 1850 
120 West 57th Street 
New York, N. Y. 

















C. J. Zimmerman, Now 
In Navy, Says Good-bye 
To Chicago Agency 


Charles J. Zimmerman, general agent, 
Connecticut Mutual, Chicago, and former 
president of National Association of Life 
Underwriters, newly commissioned lieu- 
tenant-commander, U. S. Navy, reported 
July 6. The 
now under man- 
Hunken, general 
continue to head 


for duty in Washington 
Zimmerman agency is 
Henry C. 
agent, will 


the office’s brokerage department. He 


agement of 


who also 


came to Chicago two years ago from 
Springfield, Mass., where he was a gen- 
eral agent. John C. Bick is assistant 


manager of brokerage department and 
David A. Arnow is supervisor of full- 
time agents’ department. Mr. Zim- 
merman was recently guest of honor at 
a dinner sponsored by the general agents 
and managers division of Chicago Asso- 
ciation of Life Underwriters at which he 
was presented with a marine clock. 





LIFE EXAMINATIONS JULY 15 
New York State examinations for life 
insurance licenses will be held July 15. 








insurance. 


Basil S. Walsh 


President 
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THE HOME LIFE INSURANCE CO. of AMERICA 
PROTECTS THE ENTIRE FAMILY 


Home Life agents are equipped to scrve every need for life 
Modern policies are issued, on both Industrial and 


Ordinary plans, from birth to 64 next birthday. 
A POLICY FOR EVERY PURSE AND PURPOSE 


Bernard L. Connor 
Secretary 


Charles T. Chase 


Treasurer 


PHILADELPHIA, PENNA. 





























Room 2418 





LIFE INSURANCE 


RENEWALS 


RENEWAL PURCHASE COMPANY 


Telephone: BOwling Green 9-0109 


PURCHASED ON 
EQUITABLE BASIS 


70 Pine St., New York 
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Mutual Life Transfers 
Manthe to Newark 


ALBANY POST TO R. LANGFORD 





Herbert S. Manthe, Former Resident of 
Newark, Joined Company in 1917; 
Langford From Scranton 
Two new agency appointments have 
been announced by J. Roger Hull, vice- 
president and manager of agencies, Mu- 
tual Life of New York. Herbert S. 
Manthe, who has been the company’s 
Albany manager since 1938, has been 


transferred to the Newark office and 


HERBERT S. MANTHE 
Robert H. Langford, agency organizer 
at Scranton, will replace Mr. Manthe at 
Albany. 

Mr. Manthe’s Career 

Mr. Manthe, who succeeds the late 
Harold J. Lett, was formerly a resident 
of Newark to which city he is now re- 
turning. He was with the Newark agen- 
cy from 1926 to 1933, as superintendent 
of agents and later as agency organizer. 
He was promoted to manager at Spring- 
field, Mass., in October, 1933, and be- 


ROBERT H. LANGFORD 


came manager in Albany in September, 
1938, Mr. Manthe joined the Mutual 
Life in 1917 in its home office accounting 
department and prior to his first ap- 
Pointment in Newark in 1926 was field 
underwriter with the Ives & Myrick 
agency, New York City, and, later, cash- 
ler of the Adams (now Jones) agency, 
New York. He is a member of the 
Albany Association of Life Underwrit- 
‘ts, a director of the General Agents & 
Managers Association of Albany, and 








Vogel Agency Wins Trophy 
The agency, Na- 
tional Life, under William S. Vogel, een- 


Newark Columbian 
eral agent, has won permanent posses- 
sion of the Victory Trophy for largest 
amount of paid business for a designated 
three-month period. The Vogel agency 
won the trophy last year and this year’s 


win makes the prize the office’s per- 
manent property. In recognition of the 
achievement, Mr. Vogel will be guest 


of honor at a dinner for President Fran- 
cis P. Sears in September. 





past president, Springfield Association of 
Life Underwriters. 
Langford With Mutual Life Since 1933 


Mr. Langford joined the Mutual Life 
in its Scranton agency in 1933 as field 
representative and was promoted to 
agency organizer in 1936. He is a grad- 
uate of Syracuse University, College of 
Business Admin‘stration. He is a direc- 
tor, Scranton Association of Life Under- 
writers, and a director of the First Na- 
tional Bank of Pittston, Pa. ' 


Must Advise Selectees 
Of Gov’t. Coverage 


INSURANCE DEP’T. RULING 





Companies Must Advise All Draft Eligi- 
bles Gov't. Insurance Has No 
War Exclusions 


The New York Insurance Department 
has issued the following notice to life 





companies operating in the state, effec- 
tive July 15: 

1. If a prospective insured is eligible 
for National Service Life Insurance, the 
company is requested not to write any 


insurance in excess of $1,000°o0n such 


person without first having secured a 
sened statement from such person that 
he understands that he is elig ble for 
National Service Life Insurance without 
war restrictions. 

2. If a prospective insured is not in 
the military, naval or air forces of the 


United States, but is either (a) in any 


subdivision of Selective Service classi- 
fication 1, or (b) a single male from 18 
to. 45 years of age who has not received 
a Selective Service classification, the 
company is requested not to write any 
insurance in excess of $1,000 on such 
person without first having secured a 
signed statement from such person that 
he understands that, in event he enters 
the military, naval or air forces of: the 
United States, he may be eligible for 
National Service Life Insurance without 
war restrictions. 

3. All companies are requested to in- 
sert in their application forms a notice 
that war restrictions will be included in 
the policy. 


DEATH OF EDWARD D. BYERS, SR. 

Edward Davis Byers, Sr., retired man- 
ager, Union Central, in South Carolina, 
died June 28 at the age of 74. He was 
with the company for twenty-five years. 





DR. W. T. McNAUGHTON DEAD 
Dr. Walter. T. McNaughton, medical 
director, Old Line Life, Milwaukee, died 
July 6 in that. city at age of 61. 








Thank you, Mr. Morgenthau! 





AT LEAST A") 









We’re proud indeed to be privi- 
leged to fly this official Treasury 
Department flag. It signifies that 
each and every one of NWNL’s 





470 Home Office employees has 
signed up for the regular pur- 
chase of War Bonds under the 
Company’s payroll savings plan 


— averaging better than 10% of 





salary. 





Northwestern /Vaiicral Life 


Insurance Company 


O. J. Arnold 





of Minneapolis 


President 
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A. & H. OPPOSITION TO FEDERAL 
HEALTH INSURANCE 

The National Association of Accident 
& Healtlr Underwriters, which stepped 
up its pace last year, made innovations 
in its setup, adopted a coordinated pro- 
gram of regional activity, has had results 
which have included an increase in its 
membership of 49%, with fifteen new lo- 
cal associations established. Now well 
under way, those local units have a far 
greater significance today than before 
the war. That is because the accident 
and health insurance con- 
fronted by the threat of Federal health 
insurance. If the to con- 
vince the people of the nation that pri- 
vate disability insurance can cover their 
needs, A. & H. must present a united 
front and establish the indispensability 
of income protection by private com- 


business 1s 


business is 


panies. 

Indications that the National Associa- 
tion will take the offensive in the fight 
looming ahead was shown in the presi- 
dential address of Clyde E. Dalrymple, 
Preferred Accident, delivered before the 
Detroit convention last week. Urging 
that full use be made of available infor- 
mation respecting compulsory insurance 
trends, he sounded this battle cry: “You 
must follow and understand these trends, 
recognize them for what they are, and 
then employ your offense. Defense only 
never won a war and so we must meet 
the challenge by our aggressive offense 
of informing the public how we guard 
American homes and families by guaran- 
teeing their financial independence for 
the future through our basic protection.” 

As the battle lines form for this fight 
the recently revived Insurance Econom- 
ics Society of America will be given 
major responsibility for informing the 
public of the A. 
by private insurance carriers. 


& H. role performed 


Already, the national A. & H. associa- 
tion and other bodies in this field have 
indicated their desire to aid actively in 
the program of the Society. More such 
endorsements will follow as the program 
of the Insurance Economics Society is 
being built lines. Its ob- 
jective is to serve as a clearing house 


along solid 
for all kinds of useful information on A. 
& H. insurance, particularly from the 
economic viewpoint, and its goal in mem- 
strength is 750,000 men and 
women of A. & H. companies and agen- 
cies throughout the land. 


bership 


NEW HANDBOOK OF BUSINESS 
Prentice-Hall, Inc., New York, have 
just gotten out the second edition of their 
Business Executive’s Handbook, edited 
by Stanley M. Brown, and it is doubtful 
if more subjects of interest to the busi- 
ness community could be packed into 
any volume. 

Beginning with a chapter on business 
mathematics, telling how to calculate 
simple interest, how to compute interest 
in making payments on debts, how to 
compute trade discounts and how to 
compute annuities, the Business Execu- 
tive’s Handbook runs chapters on every- 
thing from keeping goodwill in answer- 
ing complaints to correct method of 
writing business letters. 

Insurance is not overlooked, an entire 
section of the book being devoted to all 
phases of Business Insurance. It was 
compiled by Jerome S. Miller, insurance 
broker and consultant in New York City, 
who revised and brought up-to-date the 
data on this subject in the original edi- 
tion of the handbook. The Executive's 
Handbook also tells what is needed to 


know about stockholders’ meetings, 
gives points about parliamentary pro- 
cedure, facts about partnerships and 


types of business organizations. 

It concludes with a glossary of abbre- 
viations which are employed in the busi- 
ness world—everything from A. & C. P. 
(anchors and chains proved) to X-c— 
ex-coupon. 

Most people think they know every- 
thing worth knowing about the tele- 
graph, telephone and postal information, 
but Editor 


Brown has written more 
than fifty pages of type on those sub- 
jects. He tells how to cut telegraph 


costs, how charges for a telegram are 
counted, what are the special uses of 
telegraph companies, facts about rad‘o 
and cable messages, and gives data about 
cable and radio photo service. 

In brief the book, as far as business 
data is concerned, corresponds with the 
World Almanac in the latter’s presenta- 
tion of general information. 





Harry B. Wilson, owner of the Wil- 
son Insurance Agency, at Irvine, Ky., 
was elected Grand Captain of the Guard 
at a meeting of the Grand Commandery 
of Kentucky Knights Templar, at the 
closing session of the ninety-fifth an- 
nual conclave held at Lexington, Ky., 
on May 20. Mr. Wilson, long active in 
Masonry, is 2!so a past president of the 
Kentucky Association of Insurance 
Agents. 








Bachrach 
HARLAN S. DON CARLOS 


Harlan S. Don Carlos, manager life, 
accident and Group claim department, 
Travelers, on July 2 completed twenty- 
five years with that company. He was 
trained in its office school for 
life, accident and Group field assistants, 
and before being appointed to his pres- 
ent position he had been successively 
chief adjuster, and 
3orn in Kan- 


home 


adjuster, assistant 
associate chief adjuster. 
sas he prepared in Denver public schools 
for a college career that took him back 
and forth across the country, attending 
the University of Denver, Dartmouth, 
Leland Stanford and the University of 
California, and acquiring the degrees of 
A.B. and J.D. During his last year at 
law school he was editor-in-chief of the 
California Law Review. He is a life 
trustee of the Hartford College of Law, 
president of Hartford College of Insur- 
ance, a trustee of Dime Savings Bank 
of Hartford and former president of 
the International Claim Association. 
x * % 


John Peter Fraser, son of John M. 
Fraser, general agent, Connecticut Mu- 
tual Life, who joined the Navy in April, 
was first sent to Newport, R. I., where 
he passed examinations to enter the 
radio school, which he is now attending. 

* * x 

David F. Hoxie of the legal depart- 
ment, National Life of Vermont, is on 
temporary leave of absence to enable 
him to work with the legal department, 
Federal Works Agency, in Washington 
as consultant. 

x ok Ok 

N. K. Durham, manager, Louisville of- 
fice, Guardian Life of New York, has 
been named chairman, executive commit- 
tee, Louisville Sesquicentennial Associ- 
ation. 

x ok 

E. J. Faulkner, president of the Wood- 
men Accident, is now a second lieutenant 
in the Army Air Corps, stationed at 
Washington, D. C. 

x ok Ok 

Eric F. Williamson, son of E. Frank 
Williamson, former general manager of 
Norwich Union Fire, has been appointed 
secretary of that company. He has been 
with the Norwich Union sixteen years, 
first at head office; then in London in 
charge of the home foreign department 
from 1930 to 1934 when he was made 
manager for France, returning to head 
office on his appointment of assistant 
manager in 1939, 
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MAJOR RAYMOND C. DREHER | 


Raymond C. Dreher, production man- 
ager of Boston and Old Colony, who has | 
been made a major in the U. S. Air § 
Force, has been assigned to Ferrying 
Command. 

x x Ok 


A. E. Thyselius, supervisor of the 
Hooper-Holmes Bureau, Inc., celebrated 
his twentieth anniversary with _ that 
organization on July 7. Since May, 
1941, Mr. Thyselius has been stationed 
at the executive office of the bureau in 
New York City. But for .many years 





prior to that time he made his office in 
Newark, N. J., serving successively as | 
manager and then as supervisor. His 
Hcoper-Holmes career started in July, 
1922, after four years’ service with Wil } 
liam J. Burns agency. He managed the 
Jersey City office of the bureau until 
it was combined with that of Newark 
Mr. Thyselius is grandson of Carl John 
Thyselius, prime minister of Sweden dur- 
ing reign of Oscar II. 





CAPT. PAUL TROTH 


Paul Troth, formerly of the staff of 
The Eastern Underwriter, on Ju 
was promoted to captain of infantry, 
United States Army. He is. still with 
the publications section of the Infantry 
School, Fort Benning, Ga., drawing illus: 





trations for field manuals, training bul 
letins and so on. 
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New York City’s First Skyscraper 
Fire 

The cut on this page shows the first 
large fire in a New York skyscraper. 
It is a reproduction of a drawing of 
this fire which appeared on the front 
page of the old Leslie's Weekly of De- 
cember 22, 1898. Leslie’s Weekly ran 
the following story of the event: 

“No fire in years has attracted more 
attention in New York City and through- 
out the country than the one which oc- 
curred on December 5 on Broadway and 
Warren Street and destroyed a clothing 
store and damaged the Home Life In- 
surance Building. The fire is not a not- 
able one because of fatalities connected 
with it, nor because of the damage done, 
although that amounted, in round num- 
bers, to a million dollars. This particu- 
lar blaze will stand out in the history 
of modern conflagrations because it was 
the first to put a so-called absolutely 
fireproof building to the test. The ‘sky- 
scraper’ has been ‘tried by fire’ and 
some problems which the fire depart- 
ment and insurance compan‘es have been 
speculating about ever since the sky- 
scraper became a leading feature of the 
city’s architecture have been elucidated. 

“Chief Bonner, the head of the New 
York fire department, for a long time 
maintained that if a building of twenty 
or more stories should get afire it would 
be impossible to fight the flames with 
water on the upper floors, for the rea- 
son that no stream, under present cond'- 
tions, could be thrown so_ high. This 
was proved to be the fact in the fire 
under consideration. The water carried 
no farther than the sixteenth story ol 
the Home Life building, and as tar as 
this only because the firemen were able 
to drag the hose up several floors within 
the building. The chief has been op- 
posed to very tall buildings because of 
the impracticability of sending the water 
to a sufficient height. But he says that 
since they seem to be inevitable in a 
city of the contracted space of New 
York, each one of these buildings should 
be supplied with a complete fire equ'p- 
ment of its own, with pumps, stand- 
pipes, and hose on every floor. 

“And yet with all the disadvantage of 
a fire high in the air, and despite the 
fierceness of the flames in the adjoining 
building and the terrific wind that was 
blowing these flames directly toward the 
Home Life building, it is still standing 
intact. Hardly a stone is displaced. A 
rebuilding of some of the upper part 
of the front wall will be necessary, be- 
cause the marble was cracked by the 
intense heat, but the wonder is that this 
wall, in the very thick of the flames 
Irom the burning store next door, did 
not collapse. Certainly, as far as outer 
walls are concerned, the skyscraper has 
shown itself to be fairly fireproof. 

, “Another indication of the fire-resist- 
Ing qualities of our iron buildings is 
the fact that the fire did not burn 
through from floor to floor. The flames 
Were blown in at the windows by the 
wind, and each story that was affected 
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may be said to have“had an independent 
ire. 

“These were sufficient to do much 
damage, as well as to make each window 
appear like the mouth of a fiery fur- 
nace, glowing in the darkness of the 
night with fine spectacular effect. There 
was evidently much food for the flames 
within, and since the walls and floors 
would not burn, this food must have 
been interior wooden fittings and office 
furniture. The fact that this was the 
case suggests a simple way of enabling 
the buildings to more nearly justify their 
name of being absolutely fireproof. If 
there were no wooden fittings and if of- 
fice furniture were made more impervi- 
ous to flame through the material used 
in its construction, or by some flame- 
resisting preparation, it would be pos- 
sible to burn a barrel of tar in a room 
in one of New York’s great buildings 
without doing a particle of damage. Then 
the buildings would be fireproof in fact 
as well as theory. It is the interiors 
that must now be looked into. 

“As it is, however, the skyscraper has 
done well. The spectacle of the im- 
mense Home Life building, still tower- 
ing to its full height, while the old- 
fashioned building that stood beside it 
is merely a heap of blackened bricks in 
a gaping hole is a strong proof of the 
fire-resisting qualities of our improved 
structures. Indeed, it is said by experts 
that the great walls of the Home Life 
building prevented the flames from 
spreading in the strong wind and en- 
gulfing the block, and perhaps many 
blocks. So it may be said again that 
the skyscraper has v'ndicated itself as 
far as fire is concerned.” 

*k * x 


Recent Real Estate Sale of Part of 
Former Beekman Farm Site 

An interesting chapter in the romance 
ot Manhattan real estate was brought 
up to date by the recent purchase by 
Charles F. Noyes for his daughter, Mrs. 
Duncan M. Findlay, involving seventeen 
buildings covering nearly the entire 
block bounded by Beekman, Pearl, Ferry 
and Cliff Streets, New York. Those 
properties were assembled before the 
depression of the ’30’s by the late Sum- 
ner Ballard, president of International 
Insurance Co. and famous reinsurance 
man, as a possible skyscraper site. Sky- 
scraper plan later was sidetracked by 
Mr. Ballard. 
These properties, which today bear as- 
sessed valuations aggregating $435,000, 
of which $340,000 represents land value, 
originally were sold for less than $50 
per lot. 

In this comparatively inconspicuous 
block, a short distance east of City Hall 


Park, the fortunes of some of New 
York’s oldest families have their be- 
ginnings. From the days when the land 


was part of the farm of William Beek- 
man, who came over from Holland on 
the same ship with “Peg-Leg” Stuyve- 
sant, ownership has been linked with 
some of best known names in New 
York’s history, including those of Roose- 
velt, Livingston, De Peyster, Willets, 


Lefferts, Tiffany, Trowbridge, Franklin, 
Kernochan, Latham and Chichester. 

During the 1600’s this block was part 
of “Beekman’s Pasture & Orchard.” The 
farm sloped down to the river bank, 
where a natural miniature harbor, later 
to be called Peck’s Slip, accommodated 
white-sailed boats and little skiffs, as 
well as affording the finest fishing. 

William Beekman’s heirs were among 
the first real estate developers on Man- 
hattan Island. With typical Dutch fore- 
sight, they figured that the little town 
of New York would eventually grow be- 
yond the wall of Wall Street. They 
envisioned their old farm as an ideal 
suburban location, within easy commut- 
ing distance from New York and with 
water sports galore. They subdivided 
the tract into lots and sold them for 
around 12 to 20 pounds apiece. 

Among their best customers were John 
and Gerretje Smith, who bought 68, 70 
and 72 Cliff Street some years prior to 
1717. Peter Ryckman was another early 
investor. From that time on the section 
began to change. Some of the fine old 
fruit trees had to be chopped down to 
make way for the modern country homes 
of the early 18th century, while in other 
cases they were spared to decorate back 
yards, such as “Gilbert Livingston’s 
Garden” which seemed to be so famous 
that it was mentioned in deeds. Much 
of the land was devoted to orchards. Just 
north of the Beekman farm, including 
the site of the Brooklyn Bridge founda- 
tions, was Sackett’s Cherry Garden, so 
widely known and long remembered that 
it was memorialized in the name ot 
Cherry Street. And by that time the 
property now owned by Mrs. Findlay had 
become the smartest residential district 
in town. 

Between the Beekman and Sackett 
orchards was a small fresh water swamp 
called the Cripple Bush, or Beekman’s 
Swamp. That neighborhood to this day 
is still known as The Swamp, center of 
much of the leather goods industry, al- 
though the land now is as dry as Wash- 
ington Heights. 

One of the parcels acquired by Mr. 
Noyes was 90-92 Beekman Street, which 
once was one of the plots sold by the 
3eekmans to Joseph Latham. Latham 
took a small profit in a resale to John 
Lawrence in 1718. Finally ownership 
passed to James Willet in 1803. The 
Willet heirs got $25,000 for the parcel 
in 1851 from Joseph Kernochan. The 
Kernochan heirs conveyed it to Mar- 
shall Lefferts in 1859 for $51,000. Mr. 
Noyes reveals that just a few years ago 
the same property sold for $212,500, 
about half of the current assessed value 
of all the seventeen buildings involved 
in the present investment. 

More old-time prices come to light 
in connection with the adjoining plot at 
68 Cliff Street. From the Beekman 
heirs this was sold in 1717 by John 
Smith to Gilbert Livingston for the mu- 
nificent sum of 12 pounds. By 1791, 
during Washington’s first administra- 
tion, the same property brought 1,750 
pounds from Samuel Franklin. In 1802 
it was sold to Frederick Garner for 
$7,537.50. Abner Chichester bought it in 
1859 (the year of John Brown’s raid 
on Harper’s Ferry) for $20,500. 

The corner of 100-102 Beekman Street 
and 287-289 Pearl Street has also been 
purchased from the Beekman estate by 
Joseph Latham together with Philip Dal- 
ie (or Dally) in 1713 for 51 pounds. 
This is a corner and a larger plot. It 
was sold again in 1786 for 2,200 pounds; 
in 1806 for $9,150; in 1829 for $15,300, 
and three months later in the same year 
for $17,500. 

Mr. Noyes declares that he needs no 
history to convince him of the invest- 
ment possibilities of Beekman Street, 
since he originally founded his business 
in 1898 in a small office at 61 Beekman 
Street not far from his present pur- 
chases. From that time on, most of the 
properties involved in this transaction 
have figured in sales and resales negoti- 
ated through the Noyes organization. 

Asked about the future of the prop- 
erty, Mr. Noyes replied, “I seem to feel 
that the shadow of William Beekman 
is near. 1 can picture him standing in 





Picture from Leslie’s Weekly of burning 
of Home Life Building in December, 1898. 





the middle of his orchard, munching an 
apple and dreaming dreams of his first 
real estate subdivision. He _ probably 
saw row after row of neat little vege- 
table and garden patches in traditional, 
old Dutch Colonial fashion. Perhaps 
later he saw these farms replaced by 
rows of tidy little cottages. But I am 
safe in saying that in his most fan- 
tastic flights of fancy he did not see, 
in place of cherry and apple blossoms 
scattering their petals over newly plowed 
fields, rows of business buildings re- 
flecting the activities of merchants and 
manufacturers concerned with hides, 
skins and leather goods, brushes, glass, 
essential oils, thermometers and hydrom- 
eters, restaurant equipment, coffee and 
spices, drugs and chemicals, electric sup- 
plies, printers, trucking firms and stor- 
age warehouses.” 
* 7” a 
Canadian Inland Waterways 
War Risks 

Compassionate grants up to a total of 
$2,400 for a fishing boat and gear lost 
or damaged by enemy action, subject to 
certain qualifications, are provided in an 
order-in-council described in the House 
of Commons, Ottawa, Canada, by Fish- 
eries Minister Michaud. : 

The order is supplementary to the war 
risk insurance bill, consideration of 
which was resumed last week by the 
committee of the whole House. Finance 
Minister Ilsley announced this bill was 
being substantially altered. He said the 
proposal to provide insurance for ships 
in inland waters would be dropped from 
the bill because of the difficulty of justi- 
fying it when provision was not made 
for seagoing vessels. Mr. Ilsley added 
that, while the government may do 
something in a later, separate measure, 
it was not going to mix the business of 
insuring land properties with marine in- 
surance. He said there would also be 
a change in the clause permitting corpo- 


rations to charge a percentage of their 
war risk insurance premiums to running 
expenses—a downward revision of the 


percentage to be charged. 
A fishing-boat owner may be paid up 
“ie 


to $2,000 for damage to his boat and up 
to $400 for damage to his net, providing 


these properties are not otherwise in- 

sured. He pays nothing for this pro- 
. rye ey 7 _ 

tection. The boat may be owned by 


two persons and each receives compen- 
sation for his interest in it. No claims 
of less than $25 may be paid. Another 
qualification is that no compensation is 
paid if the claimant owns two or more 
boats. This, the minister said, was pro- 
vided on the premise that if the fisher- 
man has more than one boat he is in the 
class that can afford to buy insurance. 

The bill provides war risk insurance 
without cost on homes and chatiels up 


to $3,000 on the former and a total of 
$1,200, according to the size of the fam- 
ily, for the latter. Beyond that it will 
be possible to buy insurance on mosi 
land properties through a plan being ar- 
ranged by the government with existing 


companies. 
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Mo. Rate Hearings 
Return to New York 


WILL START NEXT TUESDAY 
Attorney General McKittrick Concludes 
Two Weeks of Hearings in Chicago 
on Auto ng Fire 


Roy D. 
engage- 
week ot 


Missouri Aninenes General 
Mckittrick will play a return 
ment in New York City next 
his investigation into charges of alleged 
against 134 stock fire insur- 
ance companies. The first hearing here 
has been set for 10 a. m. on Tuesday 
morning. It has not been decided wheth- 
er hearings will be held also in Hart- 
ford later or whether New England wit- 
will be asked to come to New 


conspiracy 


nesses 
York. 


These inquiries resulting from the long 


protracted Missouri fire rate litigation 
have been held in New York City on 
several occasions. For the last two 
weeks Mr. McKittrick has been holding 
hearings at the Palmer House in Chicago 
before John H. Windsor, special com- 
missioner for the Missouri Supreme 
Court. Automobile insurance is now un- 


insurance and 


included FE. L. 


der attack as well as fire 


the Chicago witnesses : 
Rickards, branch secretary of the Na- 
tional Automobile Underwriters Asso- 


Mchittrick in 


ciation. Assisting Mr. 
assistant 


Chicago was Max Wasserman, 
attorney general for eight year. Attor- 
neys for the companies were Judge Fred 
L. Williams, St. Louis, and Homer H. 
Berger and David A. Murphy of Kansas 
City. 
New York Witnesses 

According to Chicago advices 
nesses scheduled to be called before the 
hearing in New York include the fol- 
lowing: 


F. J. 


wit- 


Breen, president; Standard Fire, 
Trenton, N. J.; Harold T. ¢ ‘artlidge, dep- 
uty U. S. “manager, Royal - Liverpool 
Groups; John R. Cooney, president, Fire- 
men’s of Newark; William Dent, 
sistant secretary, Potomac Insurance 
Co., Philadelphia; William H. Emes, 
comptroller, America Fore Group; Harry 
Halprin, Royal Exchange; T. J. Irvine, 
U. S. manager, Phoenix Assurance; F. 
W. Koeckert, U. S. manager, Commer- 


as~ 


cial Union Group; Wilfred Kurth, Home 
of New York; O. E. Lane, president, 
Fire Association of Philadelphia; F. W. 


Ronede B 
Moeckel, 


London Assurance; 
Yorkshire; Louis 


Maasen, 
Martin, 


America Fore Group; Thomas C. Moore, 
vice-president and manager, Potomac; J. 
Lester Parsons, president, C rum & For- 
ster Group; Theodore Plessner, North- 


ern 
dent 
J. F 
Co., 
ham, 
Liverpool Groups, 


Assurance; John M. Thomas, presi- 

National Union Fire, Pittsburgh 
Waterman, Agricultural Insurance 
Watertown, N. Y.; C. A. Notting- 
assistant U. S. manager, Royal- 
1 


and je Moore, 


) 
LOSS 


National Automobile Underwriters Asso 
ciation 
— New Englanders 
The eighteen witnesses scheduled from 
New E vi ne are Robert R. Clark, Cale- 
donian; Esmond Ewing, vice-president, 
Travelers Fire; William R. Hedge, presi 
le t ind | LI vd (,reene, vice-presi 
, Bost Insurance Co., Boston; Jo 
seph K. Hooker, vice-president, Automo 
bile Insurance Co.; Gilbert Kingan, eS 
manager, London & Lancashire: Frank 
D. Layton, president, National Fire 
Group; George D. Long, IJr., president, 
and Henry P. Whitman, vice-president, 
Phoenix Group; Fred B. Luce, vice-pres- 


ident, Providence Washington, Provi 
dence, R. I.; W. Ross McCain, presi 
dent, Aetna Fire Group; Robert D. Saf- 
ford, vice-president, Travelers Fire; 


Frank Schlesinger, second vice-president 


CROPS COVERED ON WAR RISKS 


Wheat and Cotton Protected Against 
War Damage by Existing Crop 
Insurance Contracts 


Losses that might be caused by war- 
fare to insured wheat and cotton crops 
are covered by the Federal Crop In- 
surance Corporation’s insurance con- 
tracts, the Department of Agriculture 
has announced in response to inquiries 


received from farmers whose 1942 crops 
are insured. 

“The insurance contract covers un- 
avoidable hazards and unavoidable losses 
caused by the war come under that 
clause,” said Leroy K. Smith, corpora- 
tion manager, 

The farmer will be compensated for 
unavoidable losses caused by the war 


under terms of the corporation’s all-risk 
contract would be for 


just as he losses 





caused by drough, insects, plant disease, 
wind, fire, flood, hail, or Winter kill. 

War loss protection will guarantee 
the grower for the full amount of his 
contract—s0% or 75% of his average 

— the maximum amounts of cover- 
age he is guaranteed from usual crop 
loss causes. 


dey protection will be given 1942 con- 
automatically, Smith said, 
and will be continued for farmers 
insuring 1943 crops during the 
next few months. The corporation has 
insured more than half a million wheat 
farms 170,000 cotton farming units 


tract holders 
those 


their 


and 
year. 





GRAIN UNDERWRITERS MEET 


The Underwriters Grain \ssociation, 


meeting in Chicago, has re-elected C. E. 
Wheeler, Hartford Fire, as president. 
H. A. Clark, Firemen’s was elected vice- 


president; E IR 
\. M. Jochem, 
bach, . A. 
Henne » W. 


C. Steinbeck, secretary, and 
treasurer. W. N. Achen- 
Clark, Ivan Escott, E. A. 
Ohlsen, E. M. Schoen and 
Cras, Wheeler were named to the execu- 
tive committee while W. L. Lerch con- 
tinues as manager. 


RUNS CHAMBER DEPARTMENT 


Paul Hardesty is in charge of the in- 
surance department of the U. S. Cham- 
ber of Commerce 
and treasurer, Springfield Fire & Ma- 
rine Group; J. D. Smart, president, and 
George W. Swallow, secretary-treasurer, 
New para Fire, Manchester, N. H.: 

lvde P. Smith, secretary, Hartford Fire; 
John : Vreeland, U. S. manager, Scot- 
tish Union & National; Robert Wei- 
gel, secretary, Rhode Island Insuranee 
Co., Providence, R. I. 


Thom Says Canadian Ass’n Must Act 
To Keep Tariff Principles Intact 


That the Canadian Underwriters As- 
sociation has a problem to solve “in 
order to prevent complete disintegration 
of tariff principles” was reported to the 
annual meeting recently of the C.U.A. 
by Kenneth Thom, president of the as- 
sociation and general manager of the 
British America-Western Group of com- 
panies. 

The meeting was held in Toronto late 
in June and a press release of Mr. 
Thom’s address more or less gave a gen- 
eral outline and summary of the year 
reviewed. Now, however, there has been 
published in the bulletin a more or less 
complete reference made by Mr. Thom 
to the extent of company withdrawals 
from the C.U.A. and another resignation 
of a big group under cons‘deration. 

Reporting on this particular phase of 
Mr. Thom’s address, the publication 
states: 

Company Withdrawals Serious 

“Tn the year under review it has been 
necessary to hold three general meetings, 
one in July, ene in October and one in 
February. Questions of company and 
agency relationship and of membership 
were the reasons for these general meet- 
ings. It happens that the fact is these 
two problems are but two phases of one 
problem. The withdrawal of support of 
large groups is a very serious factor, 
and it should be noted that through the 
loss of membership in the past ten years 
the association has suffered by a con- 
tractions of assessable premiums direct- 
ly and indirectly through the enlarge- 
ment of the non-tariff market. 

“Immediately preceding formation of 
the Canadian Underwriters Association 
certain insurers withdrew and since that 


time others have. Those listed below 
have continued in business in the ter- 
ritory, competing on a non-board basis: 
Scottish Cane udian Assurance, General 
\ccident of Canada, General Accident, 
Fire & Life of Perth, Dominion of 
Canada General, Casualty of Canada, 


Accident & General of Paris, 
Canad‘an Fire, Canadian Indemnity, In- 
surance Co. of North America, Phila- 
delphia Fire & Marine, Alliance of Phil- 
adelphia, National Security. 

“The resignation of the Continental 
Group is up for consideration; this 
group's fire income in Ontario and Que- 
bec in 1941 was $588,876. 

“The fire income of tariff companies 
in this territory in 1941 was $19,957,747; 
and these figures include, of course, those 
of the North America and the Continen- 
tal Groups. Had these groups not con- 
tributed their incomes to this figure, the 
assessable income of the association 


Union Fire, 


would have been $18,695,922. 
“The fire income for the two prov- 
inces, of the companies specifically men- 


tioned, amounts in all to $2,326,661, or 
12% of the fire premium income of mem- 
bers. The effect on the cost of operating 
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the association of such a deflection oj 
assessable income is patent. 

“This problem is yours and mine to 
solve in order to prevent complete dis. 
integration of tariff principles, 

“The diser'mination in the matter of 
taxes between joint stock insurers and 
mutual and = reciprocal insurers and 
Lloyd’s has been ,considered and a brief 
prepared and filed. The committee han- 


dling this matter has interviewed the 
minister of national revenue, and cop. 
sultations have been held with the 
finance and income tax departments,” 





Charles R. Casey Dies; 
Was an Oil Underwriter 


Funeral services were held yesterday 
in Great Neck, Long Island, for Charles 
R. Casey, president of John G. Simmonds 
& Co., Inc., of New York City, oil in- 
surance underwriters, who died Monday 
at St. Vincent’s Hospital in New York 
after an illness of several months, He 
was 39 years old and is survived by his 
widow, a son, his mother and a brother. 


Mr. Casey entered insurance at the 
age of 16 with Mosenthal & Son in 
New York. Two years later he became 
associated with the late J. G. Simmonds 
in a binding agency at 110 William 
Street. This office developed into one 
of the large oil underwriting offices of 


the country. Mr. Casey became presi- 
dent in 1930 and traveled extensively 
throughout the country on oil insurance 
business. He was active in Catholic 
charities and a member of the New York 
Athletic Club, Drug & Chemical Club, 
3ankers Club, Friendly Sons of St. Pat- 
rick and Wheatley Hills Golf Club. He 
was a past-president of the “Chiselers,” 
a local insurance golf association. 


St. Louis Rejects Proposal 





For Self-Insurance Plan 


The City of St. Louis has rejected the 
recommendations of the mayor’s advisory 
committee on city survey and audit, made 
some months ago in favor of a self- 
insurance plan for the city, and will 
continue to purchase fire and windstorm 
insurance protection from sound insur- 
ance companies. An appropriation for 
fire insurance premiums this fiscal year 
is for $27,500. 

The city carries about 350 fire insur- 
ance policies distributed among nearly 
all of the insurance agencies in the city. 
With a fire department that is under- 
manned and not too well equipped St. 


Louis constantly faces a conflagration 
hazard. It is for protection against 
this mass loss hazard the city carries 


insurance. 





GOODHUE HEADS PENN POND 

Penn Pond of Blue Goose last week 
in Philadelphia elected Robert F. Good- 
hue, superintendent of engineering, Mid- 
dle and Suburban Divisions, Middle De- 
partment Rating Association, as most 
loyal gander. Other officers are as fol- 
lows: supervisor of flock, John H. Kee- 
lan, president of Viking Sprinkler Cor- 
poration, Philadelphia; custodian of gos- 
lings, Frederick J. Haarde, state agent, 
America Fore Group; guardian of pond, 
James E. Brown, inspector; keeper 0! 
golden egg, Leonard R. Snyder, 
United States Review; wielder of goose 
quill, Daniel S. Klineburger, special 
agent, National Liberty. 


goose 





REINHARDT NAMED TREASURER 


Henry B. Reinhardt, assistant treas- 
urer of the Home of New York, has been 
appointed treasurer of the National Lib- 
erty and the Baltimore American. Last 
week he was named to the same post 
with the Gibraltar Fire & Marine and 
the Home Indemnity. 
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Many Large War Damage Policies 


(Continued trem Page 1) 


age insurance totaling $11,015,000 on 
their well known tower and other home 
buildings in Hartford, together 
with contents. Also included are prop- 
erties of the Travelers Broadcasting 
Service Corporation on Avon Mountain. 

The insurance, requiring an annual 
premium of approximately $11,000, was 
paid for by a check handed by Pravelers 
President L. Edmund zacher to J. Wat- 
Seach, whose agency represents the 


office 


son 





under a blanket form. The association’s 
treasury will receive the commission of 


$1,000 unless it is found necessary to 
divide the coverage into more than a 


single policy. In that event the comm’s- 
sions may exceed $1,000. Included in the 
coverage will be the state’s ferries, 
docks, warehouses and liquor contents, 
located at Lansing, Detroit and Escan- 
aba. All of the coverage is to be placed 
on a 90% coinsurance basis. 


Py 


Travelers Group Buildings in Hartford Insured Against War Damage Hazards 


Travelers Fire, one of the many fire 

insurance companies appointed fiduciary 

agents of the War Damage Corporat‘on. 
Some Bridges Insured 

Some bridges are being insured while 
others are remaining unprotected for 
the time being at least. The Delaware 
River Bridge Authority applied for $32,- 
000,000 of war damage insurance and the 
San Francisco bridges are being covered. 

The Port of New York Authority, 
which operates the George Wash‘ngton 
Bridge, the tunnels to New Jersey and 
other bridges in this area, has not yet 
bought war damage insurance. All the 
tunnels, bridges and approaches are al- 
ready insured with private insurance 
companies against risks except acts 01 
war. These policies cover damage trom 
malicious mischief, including that by 
enemy agents. As the rate for the war 
damage coverage alone approaches the 
cost of the all risk protection the Port 
Authority is delaying buying the WDC 
insurance. 

Public buildings in New York City, and 
also the museums and waterworks are 
still uninsured. Trustees of the city’s 
principal museums have considered war 
damage insurance but have not yet se- 
cured it. Most of the valuable items in 
the collections have already been re- 
moved from the museum and stored in 
bomb and fireproof locations in the city 


or transferred many miles away to 
places considered safe from bombing. 


The War Damage Corporation has con- 
sistently taken the attitude that art 
treasures should be protected by their 
owners because even if they were in- 
sured they could not be replaced, except 
as to cash value, in event of loss. 

The New York Public Library has 
taken out insurance on its twelve story 
annex and on the branch buildings it 
owns. But the main library, together 
with the “Carnegie” branches, owned by 
the city, are not insured, nor are the 
books. The Museum of Natural History 
has insured the Planetarium. 

Michigan State Property Insured 

Through an arrangement with the 
Michigan Association of Insurance 
Agents the State of Michigan is buying 
nearly $100,000,000 of war insurance on 
State property. The property is covered 


There appears to be a difference of 
opinion among large mortgagee interests 
with respect to the voluntary response 
of mortgagors in buying war damage 
insurance. Some life insurance compa- 
nies report that mortgagors are 
erating splendidly in meeting requests 
that they purchase war risk insurance to 
protect the interests of the property 
owners and the mortgagees. In New 
York State and some other states mort- 
gagors cannot be compelled to buy the 
WDC coverage. The Mortgage Confer- 
ence of New York, however, states that 
banks are receiving a favorable response 
from only about one-third of their mort- 


Ccoon- 
i 


gagors. 
Mortgagors Buying Insurance 
More than one life insurance company 
has indicated that it will protect all its 


insurable interests by taking out binders 
which run until the end of this month. 
By that time the companies will have 
more accurate knowledge of the number 
of individual mortgagors who have 
themselves taken out war insurance and 
the insurance companies will have fewer 
risks to protect directly. By the use ol 
binders the life companies have an 0)- 
portunity to cancel whch is not granted 
under policies that have been issued. 

A few life companies that have their 
mortgage investments widely scattered 
are not averse to the idea of not buying 
war risk insurance on the theory that no 
single loss is likely to amount to as 
much premium as would be involved in 
buying protection for all the property 
on which funds have been loaned. 

To Answer WDC Questions 

The Insurance Executives Association 
is setting up informal committees in 
New York, Hartford, Atlanta, Chicago 
and San Francisco to answer questions 
on war damage insurance presented by 
property owners, producers and fiduciary 
agents. In an announcement the I.E.A. 
said: 

“Knowing that property owners nat- 
urally look to agents and brokers for 
information and advice, it is presumed 
that the companies will deal in the main 
with questions presented by companies 
acting as fiduciary agents of War Dam- 
age Corporation. These committees, al- 
though acting in a voluntary and unof- 
ficial capacity, will undoubtedly be able 
to answer a large number of questions 
that are now being presented to the 
War Damage Corporation. 

“The several committees will work in 
close co-operation. Questions that can- 
not be satisfactorily answered by the 
committees will be submitted by the 
New York committee to the War Dam- 
age Corporation in Washington for de- 
finite rulings. It is believed, however, 
that with the committees at these sev- 
eral points serying as clearing houses, 
the fiduciary agents will be furnished 
with interpretative rulings that will be 
uniform, consistent, and reasonably 
authoritative.” 


Rush in Los Angeles 


The scramble to meet the demand for 
War Damage Corporation insurance 
completely swamped Los Angeles, Cal., 
offices. The Fireman’s Fund Group, 
Loyalty Group, North America Group, 
Gulf Group, Republic of Texas, Home- 
land, Agricultural, Hartford Fire, Na- 
tional American, Trinity-Universal, are 
a few of the fire companies that have 
signed up their Los Angeles branches or 
general agents with the WDC as fidu- 


ciaries. In most of these offices it was 


War Damage Corporation Issues 


Memorandum No. 


The War Damage Corporation on July 
issued the following memorandum to 
its fiduciary agents: 


? 


1. Reference is made to Rule 2 of 
Regulations “A” wherein it is stated 
that only one Policy shall be permitted 
to the Insured on any one property (or 
group of properties, if written blanket), 
and only one Policy shall be permitted 
to the insured for each of the six types 
of coverage thereinafter enumerated. 
With respect to the first type of ccver- 
age (viz. “property at fixed locations”) 
it is intended that a single policy be 
mandatory only where the property, or 
group of properties, is at the same fixed 
location. In all other cases it shall be 
discretionary with the Applicant as to 
whether one or more Policies shall be 
issued. Accordingly, properties at dif- 
ferent fixed locations may either be: 
(a) covered by a separate Policy for 
each location; or (b) covered blanket 
by one Policy, or (c) covered blanket 
as a single item under one Policy; or 
(d) covered blanket under one Policy as 


2 to the Companies 


separate items for separate construc- 
tion classifications. However, a group 
of properties at one fixed location shall 
be covered by only one Policy either as 
one item blanket, or as separate items 
blanket according to the construction 
classification, or as individual items. 


Furs and Jewelry 

2. Reference is made to Rule 24 re- 
garding “Coverage for Privately Owned 
Furs, Jewelry, Art Objects, and the Like,” 
wherein the limit of coverage is stated to 
be a total of $10,000 for any one interest 
with respect to any and all of the types 
of property therein listed. Where an 
appropriate endorsement is attached to 
the Policy for such coverage, the amount 
of the coverage (not exceeding the fore- 
going limit), shall be applicable to all of 
the property described, at any and all of 
the locations specified, irrespective of 
actual aggregate value. 


3. Nothwithstanding the provisions of 
(Continued on Page 22) 


the offices and 
department to 


necessary to rearrange 
set up an entire new 
handle the applications. 
Banks and mortgage holders have not 
helped matters any in that some of them 
notified mortgagees, prior to July 1, that 
they would require the mortgagee to 
secure this coverage not later than Julv 
2 or the holder of the security would 
place it and charge it to the borrower. 
This resulted in frantic rushes by bor- 
rowers on their insurance agents and 
brokers to have the coverage placed. 


Demand in Middle West 


To handle the heavy rush of war 
damage insurance the St. Paul Fire & 
Marine established a separate depart- 
ment on the balcony of the home office 


building in St. Paul with A. B. Jackson 
and M. M. Innis in charge. This hastily 
recruited staff was able to handle the 


flood of business the first few days in 
an orderly manner. 

Much of the war damage business in 
that territory cleared through St. Paul 
but there was also a cons‘derable vol- 
ume from such distant states as New 
York, New Jersey and Pennsylvania. 

Agents in the Twin Cities were amazed 
at the demand for this coverage, and 
some large contracts were written. One 
Minneapolis company placed $1,000,000 
on the property of an industrial con- 
cern. 


N. Y. Dep’t Declines to Act 
In War Damage Controversy 


The New York Insurance Departr-ent 
is taking a hands off attitude in the 
controversy between the Rhode Island 
Insurance Co. and the General of Seattle 
on the one hand and several war damage 
insurance policyholders who are seek- 
ing cancellation of non-cancellable con- 
tracts. These policyholders, who bought 
the insurance company war damage in- 
surance some months ago, now seek to 
cancel in order to buy the expen- 
sive coverage of the War Damage Cor- 
poration. 

At a conference this week with the 
New York Insurance Department John 
Bear, representing the Rhode Island, and 
E. E. Cole, representing the General, 
pointed out that these assureds knew 
they were purchasing non-cancellable in- 
surance when they secured the company 
coverage and therefore now have no just 
grievance. As the reinsurance agree- 
ments of the companies are based on the 
non-cancellable feature the companies 
do not feel justified in acceding to what 
they consider to be unreasonable re- 
quests. However, they have agreed 
where possible to switch direct damage 
insurance to use and occupancy, rents, 
leasehold or other similar risks which 
are not offered by the WDC. 


less 





Producers May Sign 
War Damage Applications 


The War Damage Corporation ruled 
last week with respect to signatures on 
applications for war coverage that “agent 
or broker is permitted to sign applica- 
tion if agreeable to the insured.” This 
information was contained in a telegram 
to President George F. Sullivan, presi- 
dent of the General Brokers Association 
of the Metropolitan District 


N. Y. STATE BUILDINGS INSURED 
Ail New York State buildings in cities, 
particularly where war industries are lo- 


cated, are being insured against war 
damage under binders for the present. 
The cities where the bulk of the cover- 


age will be placed included New York, 


Albany, Buffalo, Utica, Syracuse, Roc! 
ester and Binghamton. 


APPROVES WAR RISK RATES 


The New York Insurance Depart 


this week approved a revised filing 
war and bombardment insurance tes 
rules and zones made by the Khode 


Island Insurance Co. 
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Careers of Men Involved in Changes 
In N. Y. Fire Rating Organization 


With the retirement July 1 of Law- 
rence Daw as manager of the Syracuse 
division of the New York Fire Insur- 
ance Rating Organization the business 


will lose one of its most popular figures 


in the wide area wh'ch extends from the 


suburban New York counties to the 
Buffalo district. Widely known as “Lar- 
ry’ Daw he has built up a host of 
friends during his long career in fire 


insurance and for years he has been an 
ever welcome figure at conventions of 
New York local agents and of fieldmen 
in this state. Mr. Daw and the Syra- 
cuse division have been synonymous for 
so long that it is ent‘rely fitting that 
with his retirement the general setup 
of the field is changed. 

As announced in these columns last 
week the offices of manager and assist- 
ant manager of the Syracuse division 
have been terminated and the three dis- 
tricts under it will operate independently 


as the Rochester, Syracuse and Albany 
districts. All rating files will be main- 
tained in the respective district offices 
and full service facilities will be avail- 
able at these points. 

W. H. Geyer, manager of the New 
York suburban division, has received a 


4 


ANDREW BUCKSAR 


leave of absence and Andrew J. Buck- 
sar has been appointed manager. 


Tributes to “Larry” Daw 
William J. Ward, 


manager of the New 
York Fire Insurance Rating Organiza- 
tion, last week praised Mr. Daw for his 
“personal magnetism and congenial char- 
acteristics which have secured for him a 
host of friends and admirers. 

“With personal attention to the 
multitude of items a complete knowledge 
of affairs in the realm of h‘s activities, 
and an alertness of intellect in solving 
innumerable problems, Mr. Daw has be- 
come more widely known in fire insur- 
ance circles in this field than perhaps 
any other man. 


close 


‘Larry,’ as he is so well known, has 
heen active also in civic affairs and has 
luable service to the board 
ation, the fire department and 
ipal housing authority in his home 
city of Syracuse 

“Liberal provision for his welfare hav- 
ing been arranged by the governing com- 
mittee, it is anticipated that Mr. Daw 
will devote his time to avocations suit- 

able to his cherished aspirations.” 


Mr. 


Born New York City on November 
30, 1880, Mr. Daw received his education 
at Stevens Institute of Technology where 


Daw’s Career 











LAWRENCE DAW 

he studied mechanical engineering, ob- 
taining his degree in 1901. He is a li- 
censed professional eng’neer in New 
York. 


Mr. Daw in 1903 


started in insurance 
when he became an inspector for the 
Middle States Inspection Bureau. His 
excellent work there led to his appoint- 
ment in 1909 as special agent for the 
Hamburg-Bremen and the Jefferson Fire. 
On May 1, 1913, he was engaged by the 
Underwriters Association of New York 
as chief engineer and during 1917 and 
1918 he served as chief eng’neer for the 
state defense council. 

In 1919 he was appointed secretary of 
the executive committee and assistant 
secretary of the Underwriters Associa- 
tion of New York State. Three years 
later he became assistant manager of 
the Syracuse division of the rating or- 
ganization which succeeded the old Un- 
derwriters Association. On March 1, 


1924, upon the retirement of Manager 
Frank W. Jenness, Mr. Daw became 
manager and secretary of the Under- 
writers Association. 

On May 1938, nearly 125 insurance 
men attended a luncheon in Syracuse 


given to Mr. Daw in honor of his twen- 
ty-fifth anniversary with the rating as- 
sociation. Delegations attended from 
the Syracuse, Buffalo, Western New 
York and Albany Field Clubs and also 
from local agents’ organizations. He 


W. HOBART 


GEYER 


was presented with numerous gifts from 
the fieldmen and producers. Not long 
ago Mr. Daw underwent a severe illness 
but recovered and was back on the job 
for many months prior to his retirement 
last week. 


W. Hobart Geyer 


W. Hobart Geyer, who has received 
a leave of absence from the surburban 
division, became manager of that divi- 
sion on December 1, 1938. He has spent 
his entire insurance career with the di- 
vision, joining what was then the Subur- 
ban Fire Insurance Exchange on Sep- 
tember 2, 1913. Starting as stenographer 
to Henry E. Hess, Mr. Geyer succes- 
sively filled assignments in all depart- 
mental work and upon the retirement 
in 1935 of Deputy Manager William H. 
Stoop he was selected as his successor. 

Prior to entering insurance Mr. Geyer 
for some years served as assistant to 
sales managers of several manufacturing 
concerns. He attended evening classes 
at Columbia University. 

During the first World War Mr. 
Geyer was overseas for two and a half 
years. In 1927 he was transferred to 
the rating department of the suburban 
division and during that same year made 
another trip to France with the Amer- 
ican Legion when it held its annual 
convention in Paris. 


Andrew J. Bucksar 


Mr. Bucksar became affiliated with 
the suburban division in January, 1917, 
in the stamping department. He gained 
his initial insurance experience in New 
Jersey, starting as an office boy with 
the Hudson Inspection Bureau, inde- 
pendent rating board for Hudson Coun- 
ty. When the New Jersey Schedule 
Rating Office was organized, absorbing 
the various county rating bodies, Mr. 
3ucksar worked under the late Expert 
Atlee Brown until 1917 when he joined 
the Suburban Exchange in New York 
City. 

When Mr. Stoop, as superintendent 
of the stamping department, was ad- 
vanced in January, 1929, to deputy man- 
ager Mr. Bucksar succeeded him and his 
effic‘ent administration of that post 
earned him promotion to deputy mana- 
ger in 1938, from which post he is now 
advanced to manager. Like Mr. Daw 
he is a popular figure with producers 
in the suburban area and has gained 
wide circle of friends with his genial 
personality. 





Louis L. Law Dies; 


Prominent in Blue Goose 


Louis L. Law, Minnesota state agent 
for the London Assurance and Manhat- 
tan Fire & Marine and grand custodian 
of the goslings of the Blue Goose, died 
last Thursday at his home in Minne- 
apolis following a short illness. He is 
survived by his widow and one son. 

3orn in Hancock County, Ill, on Au- 
gust 30, 1881, Mr. Law was educated at 
Knox College, Galesburg, Ill, and en- 
tered fire insurance in the Western de- 
partment of the Fireman’s Fund in Chi- 
cago in 1900. Seven years later he was 
sent to Minnesota where he served the 
company as special agent and state agent 
until 1919 when he became state agent 
for the London. He was associated with 
Blue Goose for many years and was 
active in several fieldmen’s organiza- 
tions. Mr. Law was one of the best 
known and hi'ghly respected company 
men in the Northwest field. 


DUFFEY SPRINGFIELD SPECIAL 
The Springfield Fire & Marine has 
apponted Jack Nye Duffey as special 
agent to assist: Agency Superintendent 
Harry J. Landen in eastern Massachu- 
setts and Rhode Island. Special Agent 
Richards G. Vedeler, formerly associated 
with Mr. Landen, is now on active duty 
with the armed services. Mr. Duffey, 
who has been in insurance more than 
ten years, will be located at 40 Broad 
Street, Boston. 
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Frank W. Eames Completes 
Forty Years with F.I. A. 


Frank W. Eames, general agent of the 
Factory Insurance Association of Hart- 
ford, on Monday celebrated at his office 
in Boston completion of forty years’ 
continuous service with that organiza- 
tion. A wrist watch suitably inscribed 
and a basket of forty roses were given 
him and in addition he received the con- 
gratulations of his associates in the 
F.1.A.’s office and field staffs, and many 
of his friends in the insurance offices in 
3oston. 

Mr. Eames was employed by the F.LA. 
on July 5, 1902, as a field inspector and 
for a number of years traveled exten- 
sively over the association’s territory. 
Later he was located at his home town, 
Northboro, Mass., and given the more 
limited field of all New England states 
except Connecticut. In 1918 he was ap- 
pointed engineer, in 1920 special agent 
and in 1931 general agent. The associa- 
tion opened its field office in Boston in 
1936 and Mr. Eames was placed in charge 
and given supervision over the field in- 
spection work in eastern Massachusetts 
and much of Rhode Island, Vermont, 
New Hampshire and Maine, in which 
position he has since remained. 

Mr. Eames was born on August 21, 
1875, at Northboro, Mass., where he still 
resides. He was educated in the public 
schools, following which he entered the 
Massachusetts School of Art for a course 
in architecture, graduating in 1896. He 
then entered the employ of the Com- 
monwealth of Massachusetts, Metropoli- 
tan Water Board as a civil engineer, 
inspector of earth work and masonry in 
the construction of the Assabet and 
Weston Aqueducts, leaving that position 
on July 1, 1902, to enter the F.L.A.’s 
employ. 


Home of N. Y. Honors Three 
25-Year Members of Staft 


Three employes of the Home of New 
York who have served the company 
twenty-five years were honored by the 
company at a luncheon last week at 
the home office in New York. Each 
was presented with an appropriate medal 
and certificate. Those so honored were 
J. Q. Thompson, cashier; Robert Kelly, 
a chief of the Western department, and 
J. J. Blewett, division underwriter of the 
suburban department. 

Three guests at the luncheon included 
J. M. Maduro, New York Consul Gen- 
eral of Guatemala; J. C. Henriquez, 
member of the Government Privy Coun- 
cil at Curacao, and E. M. Curiel, general 
manager of the Home at Willem I 
Curacao, 
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TIME 


your local advertising to 
| tie up with Mr. Theophrastus 
in the July 11th issue of 
THE SATURDAY EVENING POST 


Send for related posters and reprints 


ADVERTISING DEPARTMENT 
80 Maiden Lane, New York 


THE FIDELITY & CASUALTY CO. of N.Y. 
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T. F. Cunneen’s Future 
Plans Not Announced 





Washington Press Phuto Bureau 


TERENCE F. CUNNEEN 


Terence F. Cunneen who has resigned 
as executive ass stant for insurance o: 
the Chamber of Commerce of the U. S., 
and who was manager of the Chamber's 
insurance department from April, 1928, 
until December 1940, has not announced 
h's future plans. A lawyer, he served 
as Deputy Superintendent of New York 
from 1924 to 1928. 

\s director of the insurance depart- 
ment of the Chamber Mr. Cunneen took 
an active part in the national conser- 
vation program of the insurance depart- 
ment, co-operating with the hundreds of 
local chambers of commerce, fire pre- 
vention, insurance or organizations and 
other business groups, the annual Fire 
Waste contest and the city and rural 
health conservation contests. He helped 
bring about better understanding of in- 
surance on the part of business men 
and policyholders generally, and helped 
make the department a place where 
the business world could for insur- 
ance information and interpretation rel- 
ative to rulings and decisions of Federal 
departments and agencies whch affect 
the insurance business. He did valuable 
work for the insurance department in 
its cooperation with local chambers of 
commerce and other business groups in 
opposing legislation to increase special 
state insurance taxes, creation of monop- 
state workmen’s compensation 
funds and unsound laws having to do 
with the investment of reserves, special 
legislation and valued policy 


go 


olistic 


dep. sit 


laws. 


North America Employes 


Observe Anniversaries 


Eight long-time employes of the In- 
surance Co. of North America recently 


celebrated special anniversaries. They 
are as follows: 
Thirty years’ service: Philip C. Burn- 


ham, personnel manager; Horace A. 
Rigg, fire loss department and Harvey 
J. Miller, fire underwriter. 
Twenty-five years’ service: 
Connor, secretary to John A. 
| Sweeney, 


Helen M. 
Diemand, 
accounting 


resident; Mary G. 

partment; Marie U. Rahaley, marine 
tatistical department; Jchn E. Dan- 
zanbaker, special agent and Theodore S. 
McDonough, underwriter. 


LOGUE WITH FIREMEN’S 

Ben O. Logue has been appointed spe- 
cial agent for the Firemen’s group in 
Mississippi and Alabama. Mr. Logue 
A formerly Mississippi special agent 
or Henry A. Steckler, Inc., general 
He will make headquarters at 
Birmingham. 





agents 





From the birthday cake above, it appears that 


there’s a priority on candles—but there certainly isn’t 
any priority on birthdays! for July 22nd marks the 
45th birthday of The Mercantile Insurance Company 


of America. 


Managed by progressive underwriters, the 
“Mercantile” has participated liberally in the de- 
velopment of the fire insurance business here. Its 
accomplishments are a tribute to the loyal cooper- 
ation and support it has always received from the 
agency force. Its present strong financial condition 
is best shown by the following statement as of 


December 31st, 1941: 


$7,692,288.81 
2,649,977.86 


$5,042,310.95 


"hh 6 6 6 6 ee 
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*Surplus to Policyholders  - 


*On the basis of December 31st, 1941 market quotations for 
all bonds and stocks owned, the total Admitted Assets would 
be increased to $8,026,316.68, and the Suzplus to Policy- 
holders to $5,376,338.82. 
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War Damage 


(Continued from Page 19) 


paragraph (c) apnearing on the back of 
the Application (WDC Form No. 2), the 
privately owned residential “contents” of 
apartments, hotels or other residential 
quarters together with private Passenger 
motor vehicles may be set forth on the 
front of said Application without. the 
use of the Schedule (WDC 
No. 11). 


Form 


4. Reference is made to Rule 27 set. 
ting forth the form of endorsement for 
excluded property, said form containing 
an appropriate space for the insertion 
of the description of the property to be 
so covered. As indicated in Rule 23 
Rule 24 and Rule 25, anv excluded pron- 
erty to be so covered by said form of 
endorsement is to be subject to the re- 
spective limit of coverage set forth jn 
each of said Rules. In order to guard 
against any implication that the property 
described in sa‘d form of endorsement 
is insured to the full extent of anv y- 
limited coverage which may be anplicable 
to other unexcluded nroverty described 
in the same Application, Fiduciary 
Agents are hereby instructed to insert in 
said form of endorsement, follow'ng the 
inserted description of the property the 
legend “$ .” the dollar 
amount in any such case to be the 
amount of coverage (but not in excess of 
the applicable I'mit of coverage) set 
forth in the Application (or the Sched- 
ule attached thereto) for the property 
described in said form of endorsement, 





Trailers 

5. The following clar fications annly 
to the Rate Schedule set forth in Regu- 
lations “A”: 

(a) Trailers used as dwellings shall 
be eligible for classifications under oc- 
cupancy code No. O01. 

(b) The eligibility of buildings for 
classification under the various occu- 
pancy codes shall be determined by the 
type of actual occupancy or use (e. g, 
whether used for dwell'ng, hospital, mer- 
cantile, manufacturing, etc.), and not by 
the character of ownership. 

(c) The predominant occupancy of a 
building shall determine the proper oc- 
cupancy code number for the building 
itself and for each type of insured prop- 
erty located therein. 

(d) All trailers not used as dwellings 
shall be eligible for classification under 
occupancy code No. 10, and the sam’ 
shall also include all motor veh‘cles no: 
included as the “contents” of a building 
covered by the Policy. Commercial air- 
craft shall be eligible for the same cover- 
age and shall take the same class’fica- 
vehicles” under occu- 


tion as “motor 

pancy code No. 10 when not included 
as the “contents” of a building. Att 
plane hangars (and _ their “contents’), 


runways and all other buildings, struc- 
tures, machinery and equipment anrur- 
tenant to an airport shall be eligible 
for coverage under occupancy code No. 
05 as “structures not otherwise specif- 
cally provided for.” . 
(e) The rates for pleasure aircratt 
or pleasure watercraft under occunancy 
code No. 16 were erroneously printed 
to reflect coinsurance credits. The proper 
rate should be 25c under the column 
“No Coinsurance” and the remaining 
figures should be deleted and the words 
“Coinsurance does not apply” substituted 
therefor. 
(f) Notice is hereby given to all 
Fiduciary Agents of the Amendments 10 
Regulations “A” set forth in the printed 
Form herewith enclosed. All _ such 
amendments shall be effective July |, 
1942. 
(Section (f) above relates to amend- 
ments published in The Journal of Com- 
merce on July 1.) 





439 IN CONN. AGENTS ASS’N 

The Connecticut Association of Insut- 
ance Agents now has 439 agency mem- 
bers, which is a record high and com- 
pares with 360 at the close of the last 
fiscal year. 
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EDUCATION 


The knowledge made possible by un- 
paralleled educational facilities has 
been one of the most potent forces 
in building America. 
Since the days of the “little red 
schoolhouse” this country his built 
into its educational structure: 
(a) almost a quarter of a million 
elementary schools; 
(b) some 30,000 high schools; 
(c) approximately 1800 institu- 
tions of higher education. 





To build America by building edu- 
cated minds, a total of over $1,075,- 
000,000 is being invested yearly in the 
maintenance of elementary schools 
alone—and an average of $113.00 
per pupil in daily attendance in the 
regular and vocational high schools. 





Democracy in this “land of the free” 
finds its most eloquent expression in 
the educational opportunities offered 


its citizens. Statistics, U. S. Office of Education 


PROTECTING AMERICA! 


Over ten billion dollars are invested in the land, buildings 
and equipment used in this country for educational purposes. 

Insurance protects the vast values represented by such 
buildings and equipment. And even more important than 
reimbursement for loss is the service rendered by capital 
stock insurance companies in the field of loss prevention. 
Such activities not only minimize the danger of damage 
to property by fire or other hazards but also safeguard the 











lives of teachers and pupils by encouraging the use of all precautionary measures 
known to modern safety engineering. 

Royal-Liverpool agents offer unexcelled underwriting and service facilities to meet 
the needs of educational institutions. Particulars on request. 


ROYAL’ LIVERPOOL GROUPS 


ONE HUNDRED FIFTY 


WILLIAM STREET, NEW YORK, N. Y. 





CAPITAL FIRE INSURANCE COMPANY OF CAL 


IFORNIA 


THE LIVERPOOL 





_ AMERICAN & FOREIGN INSURANCE COMPANY 
& LONDON & GLOBE INSURANCE CO, LTD. 


BRITISH & FOREIGN MARINE INSURANCE COMPANY, LTD 
THAMES & MERSEY MARINE INSURANCE COMPANY, 


COMPANY FEDERAL UNION INSURANCE COMPANY ROYAL INSURANCE COMPANY, LTD 


LTD. 


QUEEN INSURANCE COMPANY OF AMERICA THE NEWARK FIRE INSURANCE 


THE SEABOARD INSURANCE COMPANY 


STAR INSURANCE COMPANY OF AMERICA 
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Executive Committee 
Of Agents Will Meet 


IN NEW YORK CITY JULY 20 
War Damage, Moves to Amend National 
Association Constitution, 1942 Con- 
vention Will Be Considered 


The National Association of Insurance 
Agents announces that its executive 
committee will convene in New York 
City on Monday, July 20. The meeting, 
which will be held at the Pennsylvania 
Hotel, will begin at 11 a. m. Monday 


for two or three days 
to conclude 


and will continue 
or as long as is necessary 
the business before it. 
War damage insurance will be upper- 
most in the deliberations, and the meet- 
ing will afford members of the commit- 
opportunity to study the latest 
available information on the subject as 
it emanates from Washington. The 
committee will also consider the annual 
convention and it is reported the asso- 
choose Chicago for early in 


tee an 


ciation may 
October. 

Before the executive committee at this 
will come the recent resolution ot 


time 
the Indiana Assoc‘ation of Insurance 
Agents requesting that the committee 


consider amendments to the constitution 
looking toward a more democratic proc- 
ess in the affairs of the National Asso- 
ciation. 

Tied in with this study is the recent 
action of the New York State Associa- 
tion of Local Agents, which also pro- 
poses constitutional amendments, and 
the national officers and executive com- 
mitteemen may be expected to discuss 
that resolution. 

The New Jersey Association has asked 
for an opportunity to discuss matters of 
mutual interest, and the meeting in New 
York will include a session with repre- 
sentatives from that group. 

General Counsel Walter H. Bennett 
states that a full complement of the of- 
ficers and executive committee members 
is expected to be present, they being 
President R. W. Forshay, Anita, Ia.; 
Vice - President David A. North, New 
Haven, Conn.: Chairman Payne H. Mid- 
vette, Tallahassee, Fla.; Harold I. Callis, 
Santa Barbara, Cal.; Lorren W. Garlichs, 
St. Joseph, Mo.; L. C. Hilgemann, Mil- 
waukee, Wis.; Will S. Keese, Jr., Chat- 


tanooga, Tenn.; Fred A. Moreton, Salt 
Lake City, Utah: Thomas G. Redden, 
Greensboro, N. C.; W. Ray Thomas, 
Pittsburgh, Pa. and Chris Zoercher, 


Ind. 
NEW N. ¥. CITY AGENCY 
Fuss & Larson, a new agency in New 
York City with offices at 116 John Street, 
have been appointed metropolitan agents 
and suburban general agents of the Oc- 
cidental of the Fireman’s Fund Group. 
Clarence H. Fuss has been for some 
years with the Liell-Fuss Agency, Inc., 
and Arthur H. Larson has been in the 
agency business in Brooklyn for eighteen 
years. He will maintain that agency 
along with the New York agency. 


Tell City, 


NEW FLORIDA AGENCY 
The Reynolds Insurance Agency, Inc., 
of Miami, Fla., has been chartered with 
authorized ¢ -apital of 100 shares, no par, 


to engage in the insurance business. The 
nie pig or s include 4 B. Reynolds, 
\ . Reynolds and V. R. McKenzie. 


NAMES WM. A. HANSSLER 


Pennsylvania Fire Appoints Him as 
Binding Agent for Entire U. S. 
Outside New York City Field 
The Pennsylvania Fire of the North 
British Group has announced appoint- 
ment of William A. Hanssler as binding 
agent for the entire United States, with 
the exception of New York City and 
suburban territory, for fire and all kin- 
dred lines. Mr. Hanssler also continues 
as metropolitan inland marine agent for 


the Pennsylvania, as in the past three 
vears. His office is located at 80 John 
Street, New York City. 


“Bill” Hanssler is well and favorably 
known along William Street, having 
started in the insurance brokerage busi- 
ness twenty years ago. Subsequently, 
he was associated with the brokerage 
and service departments of the National 
Union and later also of the Pearl Assur- 
ance. Then he entered the local agency 
business under the firm name of Willis- 
Hanssler & Co., Inc., In 1935 he estab- 
lished the present local agency under 
his own name. 

Mr. Hanssler is a member of the As- 
sociation of Local Agents of New York 


City. As one of the original “Chiselers” 
he states that his hobby is golf, and is 
a member of Bonnie Briar. He is also 


a member of the Madison Square Gar- 
den Club. 





AGENCY CHANGES NAME 

The agency of Norton, Bernard & 
Nungesser, New Orleans, has - changed 
its name to Bernard & Nungesser. There 
is no change in ownership, the partners 
being George W. Bernard, Chris Nun- 
gesser and J. Chris Nungesser. Mr. 
3ernard, a nephew of the late Thos. B. 
Norton, has been identified with the 
agency nearly twenty-five years, Chris 
Nungesser, who started his insurance 
career with the Mechanics & Traders, 
will soon round out fifty-five years of 
insurance service, while his son, J. Chris, 
has been with the agency about fifteen 
years. 





LONG BEACH WOMEN ELECT 


The Insurance Women’s Club of Long 
Beach, Calif., at its annual meeting 
elected these officers for the coming 
year: President, Cora Morgan; vice- 
president, Irene Clemo; recording sec- 
retary, Virginia Newell; corresponding 
secretary, Gladys Wales; treasurer, Rose 
Stanley; auditor, Thelma Curry; direc- 
tors, Genevieve Tracy, Maria Eccles, 
Charlotte Kent, Gladys Woodruff, Jean- 


nette Bechtel; delegate to the conven- 
tion of National Association of Insur- 
ance Women, Antoinnette Oster; alter- 


nates, Reba Stewart and Georgene Sulli- 
van. 





50 YEARS IN AGENCY SERVICE 
June 30 marked fifty years of continu- 
insurance agency service in Louis- 
ville, Ky., on the part of Miss Elizabeth 


ous 


Keller, who has been with the Avery 
Insurance Agency since 1902 and prior 
to that was with the A. H. Robinson 
agency from 1891, Miss Keller is being 
ret red from active service on pension 
hy the agency and in honor of her long 
service a dinner was given at the Ken- 
tucky Hotel attended by W. I. Renau, 


head of the agency; the agency work- 
ers, and fieldmen representing companies 
in the office. 


AID PRODUCERS IN SERVICE 


Insurance Brokers Association of Illinois 
Prepares Questionnaire to Help Oth- 
ers Handle Business 

In an effort to facilitate handling of 
business of producers called into serv- 
ice, the Insurance Brokers Association 
of Illino‘s has designed a questionnaire 
form suggesting that all producers likely 
to be drafted, or who may volunteer, 
for military service, follow the procedure 
in compiling information about all of 
their assureds. Too many producers, the 
association points out, have no basis for 
preparing the essential information that 
will enable someone they designate to 
carry on for them. 

The questionnaire is based upon ex- 
perience encountered under similar ex- 
perience during the last war when men 
were called away from business to serve 
in the country’s armed forces. The in- 
formation, experience proves, is essential 
to get the best results with the minimum 
of effort. John M. Warner, Chicago 
broker, who used the plan during the 
last war and found that it kept business 
intact for all who used it, has urged all 
producers to adopt the method, keeping 
the information on file until such time 
as they are forced to be absent from 
their: business. 

The questionnaire asks for the fol- 
lowing essential bits of information: 

Name of assured, home address, busi- 
ness address, business position, most 
convenient place to contact assured, most 
opportune time of day; telephone num- 
ber, second party to contact if necessary, 
where second party is located and phone 
number, the best way to reach the as- 
sured by a or without automo- 
bile, whether it is customary to renew 
and forward pec to the assured or 
solicit renewals before renewing; to 
whom policies should be mailed, pro- 
ducer’s opinion of the financial respon- 
sibility and credit standing of the as- 
sured, with whom the producer’s busi- 
ness affairs can be discussed during his 
absence, an agreement that new  busi- 
ness developing in connection with con- 
tinuation of the business, is to be cred- 
ited to broker’s account; and other es- 





sential points in connection with the 
coverage. 
ILLINOIS AGENTS’ MEETINGS 


Five more of the series of thirty-two 
district meetings being sponsored by the 
Illinois Association of Insurance Agents 
have been held, it is announced by Lil- 
lian L. Herring, secretary. On July 1 
agents at Libertyville and vicinity met 
in that city. This week, starting July 

7 and running for four days meetings are 
le held in the southern part of the 
state in Regions 7 and 8. The meeting 
scheduled for July 7 was held at the 
Hotel Stratford in Alton, with John A 
Grossheim as chairman. The following 
day a meeting was held at the Hotel 
Belleville at, Belleville, where Ralph Nie- 
meyer was chairman. On July 9 the 
meeting was scheduled at Marion, where 
it was held at the Elks Club, and John 
Dougherty, Cairo, vice-president Region 
8, was chairman. The meeting on July 
10 is to be held at Flora in the American 
Legion Hall and the chairman will be 
LeGrand A. Flack, Effingham. 


NEW AGENCY IN MIAMI 


Morris-Moore & Co. of Miami, Fla., 
has been granted a charter to engage 
in the insurance business under capital 
stock of fifty shares, no par value. In- 
nn ee H. H. Moore, J. I. Morris 
and G. F. Morris. 





PA. MEETING CALLED OFF 
The Pennsylvania Association of In- 
surance Agents has called off its fifty- 
third annual convention which was_ to 
have been held at Harrisburg September 
15 and 16. 


DUNLOP ASSISTANT MANAGER 
I). J. Dunlop has been appointed as- 
sistant manager for Canada of the At- 
las Assurance, 
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YOUR INQUIRIES 
SOLICITED 


Fire... Casualty 
Automobile... Burglary 
Inland...Jewelry 


50 East 42"4 St. 
Murray Hill 
2-6611 











General Agents May Form 


Association in St. Paul 
Formation of a Twin Cities chapter 
of the American Association of Insur- 
ance General Agents may develop from 
the recent visit of George E. Edmond- 
son of Florida, national president, to St. 
Paul. He met with a group of about 
fifteen general agents located in St. Paul 
and Minneapolis and explained the pur- 
poses of the National Association. Only 
two or three Twin Cities general agents 
at present are affiliated with the asso- 
ciation. 





Texas Agents’ Committees 


President Willard Brown, Corpus 
Christi, of the Texas Association of In- 
surance Agents, announces the appoint- 
ment of important committees for 1942- 
1943. Billy Greaves, San Antonio, heads 
the casualty and surety committee with 
Melvin Miller, Fort Worth, and A. N, 
McCallum, Jr. as his co-workers. 
This group will handle the two one-day 
casualty meetings held in Dallas and in 
Houston in January when an intensive 
educational meeting is annually held, at- 
tended by several hundred casualty 
agents. 

The conference committee, which this 
year will necessarily have many meet- 
ings with company executives and rep- 
resentatives, is headed by immediate past 
State President Eric C. Gambrell, Dallas, 
assisted by Miles K. Burton, Galveston; 
Ben A. Calhoun, Houston, Josh Morriss, 
Texarkana, and Maynard Robinson of 
Temple. 

The rates and form committee will be 
headed by Richard H. McLarry, Dallas, 
with Champe Fitzhugh, Waco, and W. 
M. Keller, Palestine. 


MINNESOTA FIELDMEN MEET 

Frank S. Sather of the St. Paul Fire 
& Marine was elected president of the 
Minnesota Underwriters Association at 
the annual meeting at Brainerd June 17. 
Other officers elected were Carl H. John- 
son, Westchester and North River, = 
president ; Roy B. Nienhauser of R. 
Neely Co., St. Paul, secretary- Ree 
new members of executive committee, 
Hale Baldwin, New York Underwriters; 
Paul B. Olinger, Connecticut Fire, and 
C. R. Garrett, Springfield. Milton Mays, 
B.D.O. director, and Fred Westervelt, 
Jr., assistant director for this region, 
talked on the activities of their organi- 
zation. 








REPORTED MISSING IN ACTION 


John Jaeggli, son-in-law of John 
S. Cutter, prominent local agent o! 
Shenandoah, Iowa, secretary of the Iowa 


Association of Insurance Agents, is re- 
ported missing in action in the South 


Pacific. A baby daughter was born to 
Mrs. Jaeggli at Omaha, Neb., on the 


sixth month’s anniversary of the Japa- 
nese attack on Pearl Harbor. 


NEW JERSEY SPECIALS MEET 

The July meeting of the New Jersey 
Special Agents Association was held on 
Monday at the Cedar Ridge: Country 
Club in Livingston. 
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“ .. great as a soldier... 


Born Aucust 7, 1742 at Potowomut, 
Warwick, Rhode Island, Nathanael Greene 
was permitted only an elementary educa- 
tion but trained, like his brothers, to work 
at the old forge mill. In spite of this scant 
formal schooling, Nathanael educated him- 
self to the point where for relaxation he 
read the Latin poets in the original by 
the light of the camp fire. When about 32 
he married Kitty Littlefield of Block Island. 
She, who was “singularly lovely . . . and 
animated,” hada buoyant influence upon 
Greene, especially during difficult military 
days. General Greene loved to watch her 
dancing with his dear friend and fellow 
officer, “Mad Anthony” Wayne, “while the 
two of them flirted desperately.” In the 
winter of 1778 George Washington 
danced for “four hours with Mrs. Greene 


. . . / 
without once sitting down. 





immaculate as a friend...’ 





PM. 
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thy ge * s « 


for his great service in the cause of Inde- 
pendence, Georgia made a present to 
Greene of one of its finest plantations, 
Mulberry Grove; and because of his known 
affection for his brilliant friend, gave the ad- 
joining plantation to Wayne. Greene took 
up his residence at Mulberry Grove late in 


her son, whose Quaker ancestors helped establish Rhode Island. 


Greene's birthplace in Warwick, Rhode Island, showing the forge in the foreground 


4 - . ° . 

If thee must engage in this carnal warfare in defence of thy country, 
never let me hear of thee being wounded with thy back to the enemy.” 
This is the stern admonition Mary Mott Greene is said to have given 







ok 








A few years after her husband’s death Mrs. 
Greene gave shelter to a friend of the 
family tutor, a Yale graduate named Eli 
Whitney who had come south but was dis- 
appointed in not getting a teacher’s posi- 
tion. At Mulberry Grove, with the aid and 
encouragement of Mrs. Greene, Eli Whitney 





1785 and the following June 
died there of sunstroke. He 
was buried in Savannah, in the 
cemetery of Christ Church. No 
tablet was erected and, pecu- 
liarly, the whereabouts of 


conceived and completed his 
cotton gin. The house at Mul- 
berry Grove remained stand- 
ing until the year 1864 when, 
lying in the path of Sherman’s 
army, it was destroyed in the 
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March to the Sea. Q The Home, 
through its agents and brokers, is 


Greene’s burial plot became 
obscure, then lost; and it was 
not until 1901, 115 years after 
his interment, that his remains 
were discovered and identified. 
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NEW YORK 
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| gg at coer 
| Invitation in Greene's handwriting to bis GREAG PERT | 
wedding with Catherine Littlefield, which took 


place at the bome of bis cousin, William. Greene 


be a 


America’s leading insurance pro- 








tector of American Homes and 


Plaque dedicated to Eli Whitney . ; 
the Homes of American Industry. 


at Mulberry Grove, Ga., in 1940 

At the news of fighting, Nathanael left 
for Boston and was placed in charge of m 
troops after evacuation by the British. 
Active in the defense of New York, then 
with Washington at Trenton, and finally 
as commander of the Southern army, 











Greene evidenced true genius as a soldier, ~~ bpRE” OO RUTOMOSILE « MARING INSURANCE “ 


strategist and technician. After the War, 
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Newly Elected Officers of the 


Canadian Underwriters’ Association 





REDUCED CROP COST PLAN 


Federal Corporation Announces Rate 
Reductions for Wheat Insureds 
Whose Losses Have Been Few 
A reduced cost plan by the Federal 
Crop Insurance Corporation for those 
insured wheat growers who have built 
up large premium balances in excess of 
losses was announced last week by the 

Department of Agriculture. 

“In some cases,” said Leroy K. Smith, 
manager of the corporation, “this re- 
duction plan will cut an individual’s 1943 
crop insurance prenmvums as much as 
50%, the max mum allowed. This maxt- 
mum reduction will be given the farmer 
only in those years when no loss oc- 


lower premium cost will be given him 
the manager said. , 

In no case will farmers be granteq 
the lower rate simply because they have 
built up a premium balance from a large 
operation and shifted to a smaller oper- 
ation. Adjustments will be made in those 
cases where growers have materially re. 
duced acreages or lowered their insured 
production for any other reason, 

This premium plan was designed to 
distribute the cost of insurance more 
equitable by recognizing the smaller 
risk on those farms where there have 
been few or no losses. 

The plan is comparable to the practice 
of some commercial insurance companies 
which frequently refund some of the 
premium in cases where the insured syf- 














curs.” fered no loss during the insurance period. cc 
To qualify for the lower premium a = 2 2 —— + iD 
farmer must have insured his wheat crop CORRECTION ot 
for an unbroken series of crop years up In an item in last week’s issue of The as 
to the present, with few or no losses. Eastern Underwriter dealing with a e 
In general, if his total paid in premiums, meeting of the executive committee of la 
less indemnities, during this period equals the National Board of Fire Underwrit- J 
or exceeds insured production for 1943, ers it was stated incorrectly that Chris x 
the farmer will receive a 50% cut in his D. Sheffe is United States manager of B 
premium. the Northern Assurance. Mr. Scheffe 
If “paid in” premiums during the un- — recently became United States manager le! 
broken series of crop years are slightly of the London Assurance, succeeding pa 
less than his 1943 insured production, Everett W. Nourse. Robert P. Bar- co 
the grower’s premium cost for the 1943 bour, president of the National Board, ot 
crop year will be counted toward the is United States manager of the North- th 
premium balance and a proportionately ern Assurance. : 
{ 
Alex Hurry of Montreal, who was elected E. L. Marshall of Montreal, who was . 
president cf the Canadian Underwriters elected vice-president and chairman of ne 
Association at the annual meeting of the the fire branch of the Canadian Under- wa 
association held in Toronto June 17. writers Association. e ; fe 
he 





Lieut.-Col. Sidney W. Band of Toronto, 

who was elected vice-president and chair- 

man of the automobile branch of the 
Canadian Underwriters Association. 


ADJUSTERS IN NEW OFFICES 
Formal opening of new offices of Main 
& Baker, independent adjusters, in the 
Reimann Bu'lding, Minneapolis, took 
place July 1 with a large number of call- 
ers from the Twin Cities and surround- 


ing territory. This is the first time in 
hirty-seven years that the firm has 
hanged locations. It was established 
1903 by J. F. Main, who is still a 
member but inactive because of h's 
ealt! In 1920 James Baker entered 
e firm and the name was changed to 
Main & Baker. The firm now has six 
es—at St. Paul, Duluth, 

ind Aberdeen in South Da- 


narck and Grand Forks in 


CANADIAN FIRE LOSSES 


ti in Canada for the week 
nded with June 21 were $108,225 against 
$325,800 the previous week and $373,000 
tor the corresponding week last vear. 
tal loss since January 1 was $8,491,058 
npared with $8,154,005 for the same 

‘ 1 ' od 


W.C. Butler of Toronto, who was elected 

vice-president and chairman of the casu- 

alty branch of the Canadian Underwrit- 
ers Association. 


WESTERN CANADA ANNIVERSARY 


Presenting a cavalcade of achieve- 
ments by board insurance companies, a 
bocklet has been issued by the Western 
Canada Insurance Underwriters’ Asso- 
ciation to mark the sixtieth anniversary 
of the founding of organized insurance 
associations in the West. The booklet 
is called “Trailing the Blaze.” It points 
out that the Manitoba Board of Fire 
Underwriters was formed in 1882, and 
membership in 1886 was twenty-three 
members, many of whom are still asso- 
ciated with the board today. The origi- 
nal objective was to secure uniform’ty 
in rates of premiums, the adoption of 
certain rules for the welfare of business 
and to serve the public by seeking means 
to keep down rates, working to reduce 
fire hazards and finding methods of safe- 
guarding life and property. 


NORTH AMERICA DIVIDEND 

Directors of the Insurance Co. of 
North America have declared a semi 
annual dividend of $1.25 a share, pay- 
able July 15 to stockholders of record 
June 30. 








BOUT THE MIDDLE OF THE 
172# CENTURY A DUKE OF 
BURGUNDY DECIDED TO FIGURE 
OUT MATHEMATICALLY WHAT 
THE CHANCES WERE OF A NUM- 
BER RECURRING AT ROULETTE. 
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One of the chief cornerstones of modern actuarial 
science was laid when this Prince of France set 
Blaise Pascal to work spinning countless roulette 
wheels, making computations, and calculating 
chances, with the sole purpose of gaining a game- 
ster’s advantage. He little realized that this caprice 
gave impetus to the discovery of the theory of 
probabilities, which was destined to make possible 
modern insurance. 


The asic motive for the purchase of insur- _ vidually suited to the needs of his assureds, 


ance is man’s age-old desire to relieve him- 
self and his family of the risk of financial 
set-back—whether it be by reason of death, 


the insurance agent renders a vital, all-im- 
portant service to his fellow men! National 
Union and Birmingham agents are backed 


WITTSBURGH 


fire or other hazards to his property. By all the way, with modern efficient service 
providing adequate protection that isindi- _ and friendly cooperation! 


National Union 


and Birmingham 


FIRE INSURANCE COMPANIES 
PENNSYLVANIA 
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Official’s Acts 


in Foreign 


Countries 


Presumed Lawful in U.S. Courts 


When public officers of a foreign 
country perform official acts in avowed 
pursuance of their authority the court 
of another power will accept these acts 
as lawful and will not undertake to 
examine their validity under the Jocal 
law (Hewitt v. Speyer, 2d Cire, 259 F. 
367; The Claveresk, Circ., 264, F. 276; 
anco de Espana v. Federal Reserve 
tank, 2d Cire., 114 F. 2d 438, 43). 
Therefore, where two ships which had 
left a convoy of which they had formed 
part and started up a river in France 
collided when one of them overtook the 
other that had anchored on the edge of 
the channel, owing to a dense fog, due 
to the fault of the overtaking ship and 
the master of the anchored ship beached 
it to make repairs at a point directed 
by the French port officer, the master 
was not at fault for damages resulting 
from the grounding. This was because 
he had no choice in the matter and the 


Licensing of Auto Dealers 


Opposed by Canadian Agents 

Strong opposition has been voiced by 
the Insurance Brokers Association of 
the Province of Quebec to a movement 
reported there to have been instituted 
by interested parties and companies, 
which, if adopted, would permit licensing 
of employes of automobile concerns as 
part-time agents. 

It is only within the past few weeks 
that a similar movement was reported in 
the Province of Ontario, with opposition 
being led by the Ontario Fire and Casu- 
alty Insurance Agents Association. At 
its recent annual meeting the Canadian 
Underwriters Association was reported 
as having gone on record opposing li- 
censing of automobile dealers as automo- 
bile insurance with a similar 
resolution reported having been adopted 
by the All-Canada Federation at a spe- 


agents; 


cial meeting. 

Members of the Quebec association 
have been told that protest against such 
a plan has been forwarded to the pro- 
vincial government. This protest points 
out that such a movement if successful 
would destroy whatever progress has 
been made in the betterment of condi- 
tions surrounding the insurance busi- 
ness over the past twenty-five years. 
The protest also stresses that such a 
proposed plan would not be in the in- 
terests of the public or the companies 
in the long run, but “would lead to the 
re-introduction of conditions which had 
created much of the present difficulty.” 


Personal Property Changes 
In Canada Off Until Sept. 


the 
forms, 


personal 
and 


effect of 
and 
other rules and forms adopted by the 
association, which were to have become 
effective July 1, has been delayed until 
September 1, according to Wilson 
McLean, manager of the Canadian In- 
land Underwriters Association. Changes 
in several rules have also been an- 
nounced. The forms may be used prior 
to September 1, although they are not 
mandatory until that date. 


Coming into 


Property floater rules 


French officer’s action could not be’ de- 
clared to be unlawful. 

When it was discovered that the 
grounding had not raised the ship 
enough to allow of repairs, the ship was 
again grounded at a pont selected by 
the pilot. The master was absolved 
from fault for damage resulting from the 
second grounding because he left the 
selection of the spot to the pilot. 

A master does not surrender his ship 
to a pilot, and there are occasions when 
he must interfere and even displace him. 
Reviewing cases supporting th's proposi- 
tion, the court distinguished this case as 
involving a situation exactly of the type 
in which a master need not, but must 
not step in, the place of bringing a 
vessel to anchor being within the pecu- 
liar province of the pilot. Union Ship- 
ping & Trading Co. v. United States 
Second Circuit Court of Appeals, 127 F. 
2d, 7/1. 





N. B. & M. SERVICE PLAQUE 

The grade floor offices of the local 
and brokerage and service departments 
of the North British & Mercantile Group 
at 150 William Street, New York City, 
is graced with a handsome. service 
plaque “In honor of those who are serv- 
ing our country.” Some fifty names 
are listed chronologically, according to 
the date of entering the service. Other 
names will be added as additional men 
are called to the colors. The plaque 
is surmounted at the top with a sym- 
bolical screaming American Eagle. At 
the bottom is lettered in gold the well 
known West Point creed: “Duty, Honor, 
Country.” 





R. M. MONTGOMERY RETIRES 

Robert M. Montgomery of the Atlan- 
tic Mutual, employed in its New York 
metropolitan production department, re- 
tired on July 1 under the company’s re- 
tirement plan after completing forty-five 
years of service. A group of his friends 
in the Atlantic tendered him a farewell 
dinner at the Hotel New Yorker. 


WEYANT MARINE SECRETARY 

Romer F. Weyant has been appointed 
marine secretary of the Union Marine 
& General, Phoenix Assurance, Norwich 
Union Fire and Columbia of New York. 
He has been with the office since 1917. 
United States marine manager of the 
office is James Mather. 








Sweat Peril of Sea Only When All 


Reasonable Precautions Are Taken 


Affirming decree against a steamship 
for damages to a shipment of cocoa 
beans consigned to the libelants (40 F. 
Supp. 168), the Second Circuit Court of 
Appeals, Wessels v. The Asturias, 126 
F. 2d 999, gave its opinion that the taint 
of sweat damage is sufficiently answered 
if the carrier shows that the cargo had 
an unavoidable tendency to cause sweat, 
or that the weather conditions made it 
impossible to ventilate the cargo prop- 
erly. 

But the carrier remains liable if it 
fails to provide, without excuse, suffici- 
ent ventilation, or if its improper stow- 
age contributes to the sweat, or if it is 
otherwise negligent in handling the 
cargo. So that sweat can be regarded 
as a peril of the sea only when all avail- 
able and reasonable precautions are 
taken to avoid it. 


Cocoa beans are likely to sweat in 
Winter. The bags are loaded in a hot, 
moist climate, and the carrier steamship 
passes from the Gulf Stream into cold 
coastal waters. The drop in tempera- 
ture causes condensation in the holds. 
In this case, where the hatches had to 
be battened down because of heavy seas, 
some sweat was probably unavoidable, 
and could have been caused as a peril 
of the sea. 

The carrier, it was held could not ob- 
ject to tests for determining damage 
from salt water because tap rather than 
distilled water was used, where various 
reactions obtained indicated that the 
water used could not have materially 
affected the results. The evidence sus- 
tained the trial court’s finding that the 
presence of sea water by increasing the 
amount of moisture which condensed in 
the holds, contributed to the damage. 





JOSEPH M. MALOY DIES 
United States Manager of Switzerland 
General and Head of Bertschmann 
& Maloy 
Joseph H. Maloy, member of Bertsch- 
mann & Maloy, United States mana- 
gers of the Switzerland General and long 
prominent in insurance in New York, 
died July 1 at his home at West New 
srighton, Staten Island. He was 81 
years of age and had been inactive for 

some time. 

Mr. Maloy was a life-long resident of 
Staten Island and was born there on 
September 4, 1860. He entered insur- 
ance in 1873 as an office boy for George 
E. Luebbers. He remained with that firm 
until 1898 when he joined J. Bertsch- 
mann, who was attorney for the Switz- 


erland General. They formed a _part- 
nership for general insurance broker- 
age and in 1914 Mr. Maloy assumed 


managership of the Switzerland General. 

Surviving Mr. Maloy are three sons, 
Edward, William and Frank Maloy; 
three daughters, Mrs. Paul Dineen, Mrs. 
William J. Rague and Mrs. Harold 
3eves, and several grandchildren. <A 
requiem mass was celebrated at Sacred 
Heart Church, West New Brighton, on 
Saturday. 

Mr. Maloy, who was the father of 
the late Judge Joseph J. Maloy of the 
Court of Special Sessions, was active in 
Democratic politics for more than fifty 
years. When Staten Island became a 
part of the city in 1898, he was elected 
to the old Board of Aldermen, serving 
one term. 

He was former president and trustee 
of the old village of New Brighton, for- 
mer treasurer of the Richmond County 
Democratic organization and a member 
of the Richmond County Country Club 
and the Staten Island Lodge of Elks. 
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Name Liberty Ship in 


Honor of Benjamin Rush 


To the long list of the U. S. Liberty 
Ships being built to carry munitions and 
supplies to the United Nations in their 
war against the Ax’s has just been added 
one bearing the name “Benjamin Rush’ 
The name was selected by the U. S. 
Maritime Commission in tribute to the 
distinguished Philadelphia physician, 
teacher and humanitarian, who was one 
of the orig’nal signers of the Declara- 
tion of Independence. 

The “Benjamin Rush,” the thirty-sev- 
enth Liberty Ship launched at the Beth- 
lehem-Fairfield Shipyard near Baltimore, 
was christened by Mrs. Benjamin Rush, 
Jr., wife of the vice-president of the 
Indemnity Insurance Co. of North Amer- 
ica. Benjamin Rush, Sr., is chairman of 
the board of the North America compa- 
nies, and the great-great-grandson of 
the original Benjamin Rush, after whom 
the vessel was named. 

In the launching party, besides Mr. 
and Mrs. Benjamin Rush, Jr., were Ben- 
jamin Rush, 3rd; Mrs. J. M. Willis, wife 
of the vice-president and general mana- 
ger of the Bethlehem - Fairfield Ship- 
yards; Mrs. S. H. Gilbert and Miss 
3renda Marshall of Philadelphia, and 
Mrs. Hodgkinson of Baltimore. 


W. B. Adams President of . 
New England Mutual Cos. 


Predicting vast changes in the insur- 
ance business as a result of the war, W. 
Bruce Adams, vice-president and secre- 
tary of the Fitchburg Mutual Fire, re- 
cently pledged the full support of the 
Mutual Fire Insurance Association of 
New England to the Government in its 
war efforts. Elected president at the 
annual meeting of the association to 
succeed Forrest E. Wheeler, assistant 
treasurer of the Worcester Mutual Fire, 
Mr. Adams told the twenty-three mem- 
ber companies they must make their 
business conform to the rapidly chang- 
ing times. 

Other officers elected are Carl G. 
Gesen, secretary of the Manufacturers 
& Merchants Mutual, Concord, N. H., 
first vice-president; Earle R. Horton, 
secretary of the Pawtucket Mutual Fire, 
second vice-president, and Charles F. 
Danforth, secretary-treasurer. William 
A. Robbins, secretary of the Abington 
Mutual Fire, was elected to the execu- 
tive committee, which includes Harold 
kK. Bartlett, secretary of the Traders & 
Mechanics, Lowell, Mass., and Karl E. 
Greene, president of the Berkshire Mu- 
tual Fire, Pittsfield, Mass. 


FIREMAN’S FUND DIVIDEND 

Directors of the Fireman’s Fund have 
declared a quarterly dividend of $1 a 
share, payable July 15 to stockholders 


of record July 6. 
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Leslie Offers Facilities of Private 
Cos. in Pepper Bill Administration 


Speaks at Final Hearing of Senate Finance Committee on 
Civilian War Benefits Measure; H. & A. Conference 
Policy Pool Plan Put in Record 


William Leslie, general manager, Na- 
tional Bureau of Casualty & Surety Un- 
derwriters, indicated the wholehearted 
cooperation of private insurance compa- 
nies in handling the administration of 
the proposed Pepper bill (S. 2620) for 
civilian war benefits when he spoke July 
2 in Washington, D. C., before a sub- 
committee of the Senate Finance Com- 
mittee. This was the final hearing of 
that committee on the bl 

Mr. Leslie, who was introduced by 
Howard Starling, Washington manager 
of the National Bureau, discussed the 
possibility of utilizing the services of the 
workmen’s compensation writing compa- 
nies for handling claims that may be 
held compensable under state laws and 
of investigating and preparing claims for 
civilians who may suffer injury or death 
as a result of war risk hazards. 

11,000 Skilled Claim Adjusters 

It was emphasized by Mr. Leslie that 
the private carriers, with coast to coast 
facilities, have in their employ 11,000 
skilled claim adjusters available for this 
purpose. That their services will prove 
acceptable to the Government was defi- 
nitely indicated when Senator Taft said 
that the Federal Security Administrator 
under the provisions of S. 2620 is em- 
powered to utilize the facilities of pub- 
lic or private agencies or persons wher- 
ever possible. But Senator Taft author- 
ized an express provision in the bill that 
adjustment of claims be put through pri- 
vate agencies if they will handle them 
at cost. 

Testimony of V. J. Skutt 

Representing the Health & Accident 
Underwriters Conference, V. J. Skutt, 
counsel, Mutual Benefit H. & A., testi- 
fied that individual carriers are provid- 
ing protection to some extent for losses 
for death or injuries to civilians by rea- 
son of bombing, acts of war and other 
indemnities referred to in the Pepper 
bill. He said that the Conference at its 
June meeting agreed upon a proposed 
policy to pay $5,000 for accidental death 
and dismemberment benefits and up to 
$500 reimbursement for hospital, medical 
or surgical expenses. Policy will cost 
$5 per year. Issuance date is August 1. 

Mr. Skutt explained that this policy 
will be handled through a pool of com- 
panies so that no one company will carry 
the entire risk. The number of partici- 
pating companies will be determined 
shortly. 

Inserted in the record was a telegram 
from Harold R. Gordon, executive secre- 
tary of the Conference, attesting to this 
plan and policy, and refuting any thought 
that “accident insurance companies could 
not and would not assume hazard for 
indemnifying civilians against death or 
injury due to air raids, bombing and 
enemy attacks.” 

Expected Out of Committee Soon 

The Pepper bill is expected to be re- 
ported out of committee next week with 
but slight changes in modifications and 
benefit rates as originally proposed by 
Senator Pepper. One expected amend- 
ment will cover civil air patrol pilots, 
giving them special concessions and 
awarding them maximum compensation. 
Such pilots are considered civilians. 

Further clarification is also expected 








War Injury Policy Approved 
In Principle by N. Y. Dep’t 


The proposed civilian war injury pol- 
icy, sponsored by the H. & A. Confer- 
ence, moved a big step nearer comple- 


tion this week when the New York 
Insurance Department approved it “in 
principle” for sale in this state. State 


insurance departments have all received 
full details regarding the reinsurance 
pool plan under which this policy will 
be written and New York is the first 
big state to recognize its practicability. 
Last week the Iowa Department ap- 
proved the plan. Annual premium for 
the policy would be $5. 








on defining civilian workers under OCD, 
stating where their duties begin and end. 


Bureau of Budget’s Views 


At the first committee hearing on the 
bill the opinion was expressed by Wil- 
liam Haber, special assistant director, 
Bureau of the Budget, that previously 
accepted principles of workmen’s com- 
pensation and contributory insurance are 
not applicable in the civilian war bene- 
fits bill. This is because there is no 
proper basis to arrive at for determining 
the amount of compensation. Further- 
more, different rates in the states would 
call for varying amounts of benefit pay- 
ments. 

Mr. Haber thought the problem of 
providing war risk benefits for civilians 
within the U. S. A. was more of a so- 
cial insurance nature than workmen’s 
compensation, as it involves close rela- 
tionships with existing Social Security 
agencies, welfare groups, etc. 

Geoffrey May, deputy assistant direc- 
tor, Office of Defense and Health of 
the Federal Security Agency, who also 
testified, said there is no feasible way 
vet devised to meet the cost of civilian 
benefits. He gave these reasons: 

1. No applicable actual basis for computing 
the cost as the differences would vary between 
individuals, 

2. Much of the information would have to be 
guarded for military reasons and publication of 
the risks would be dangerous for the labor sup- 
ply and morale. 

3. It would be unfair to employers to pub- 
lish such a list. 

It would be illogical to exact contribu- 
tions from the individuals affected since war 
ee is a responsibility which must be shared 

As to the cost of administering the 
measure, Mr. May declared, this could 
be cut to a minimum by utilizing the 
existing governmental agencies. He said 
arrangements had already been made by 
the Red Cross to. use present agencies 
for alleviating medical distress. 


Landis Wants Civilian Defense Workers 
Protected 


James Landis, director of the OCD, 
urged the need of some form of com- 
pensation for civilian defense workers 
who may be injured during their course 
of duty. 

General Frank T. Hines, Administrator 
of the Veterans Administration, reported 
on how the proposed bill would affect 
his bureau. 
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New O. L.& T. Coverage for Bicyele 
Liability and Volunteer War Workers 


ployes in the same manner as Outlined 
for family b‘eycle liability. 

Rates for this coverage, regardless of 
the number of bicycles used, are $3 {o; 
bodily injury and $1 for P.D. when the 
coverage is written in connection with 
another liability coverage. When writ. 
ten alone it is subject to a min'mum 
premium of $5 for bodily injury and 
$2.50 for P.D. ‘ 


In recognition of the unusual war con- 
dit ons, requiring restrictions on the use 
of automobiles and the enlistment of 
civilians for volunteer home defense 
services, the National Bureau of Casu- 
alty & Surety Underwriters announced, 
effective July 8, new owners’, landlords’ 
and tenants’ classifications covering bi- 
eyele liability and the personal liability 
of volunteer war workers in the per- 
formance of their duties. A special 
method of providing liability coverage 
for Army and Navy Post Exchanges also 
has been developed. 

In preparing and adopting the new 
classifications, the National Bureau has 
given careful attention to the conditions Commercial Use 
for which the coverages were drawn and 3. Bicycle Liability—Including Com. 
consequently has both simplified and mercial Use, provides coverage for the 
broadened these coverages so that per- ownership, maintenance or use of bj- 
sons required to use bicycles for per- cycles by the insured. The term “p- 
sonal, family or business use, and citi- sured” means (a) the named insured and 
zens who are performing volunteer war — all members of the named insured’s fam- 
services, such as air raid wardens, auxili- ily permanently residing in the same 
ary firemen or policemen, nurses’ aides, household, (b) employes of the named 
Red Cross and U.S.O work, etce., may insured or of such members of his fam- 
obtain at low protection against ily, while in the course of their employ- 
their personal liabilities. ment and (c) any person or organization 

Three Bicycle Coverages while using, or legally responsible for the 

Three classes for liability coverage for "S¢ of a bicycle, provided its actual use 
non-power driven bicycles, and for which as with Ilene sg er ri the named insured 
no description of bicycles is necessary, a i of his amily. ; 
have been set up as follows: Specifically excluded is coverage for 

1. The Bicycle Liability—Family, pro- bicycles rented to others, and coverage 
vides coverage for the ownership, main- '0F news agents, new canine publ'shers, 
tenance or use of bicycles by the insured, telegraph Con Peaees OF Pam . 
both for pleasure and business. The °F parcel delivery service risks, for all 
oth tor | 2 a 

Heeeeeyceaih aoe ; . of which other methods of rating apply. 
term “insured” means the named _ in- ; 
sured, the named insured’s spouse and Rates for this alg Peas $3. for 
their ‘children under the age of 21 years, bodily injury and $1 for P.D., except in 
all ‘permanently residing in the same the Boroughs of Manhattan, Brooklyn, 
household. It specifically excludes cov- the Bronx and Queens, in New York 
erage for bicycles rented to others and CitY where the rates are $6 for bodily 
for the maintenance or use of bicycles UUTY and $2.50 for P.D. Applying to 
fs: (aiaaleeee: at whe dead ante a ee total number of bicycles (a) owned 
es diane a ‘ by the named insured or by ‘any member 
domestic employes. lt does not cover of his family permanently residing in 
domestic employes against their personal 


liability, but indemnifies the insured 
against his or her liability resulting from 
the acts of such employes within the 
pol'cy terms. Basic rates for this cov- 
erage are $5 for bodily injury and $2.50 
for P.D., regardless of the number of 
bicycles used. 

Persons carrying residence, sports or 
personal liability insurance are covered 
in any one of those policies for the* 
pleasure use of bicycles. 

2. Bicycle Liability—Individuals, pro- 
vides coverage for the ownership, main- 
tenance or use of bicycles by the indi- 
divual insured, both for pleasure and 
business. It specifically excludes cover- 
age for bicycles rented io others and 
for the maintenance or use of bicycles 
by employes of the insured, other than 
domestic employes. The insured is pro- 
tected against the acts of domestic em- 


bility, persons carrying residence, sports 
or personal liability insurance are ¢oy. 
ered insofar as their pleasure use of 


vided in this new classification, 


cost 


named insured or members of his fam- 
ily. If all such bicycles are not in 


specified bicycle basis and apply to the 
named insured only. 

A person having a liability policy cov- 
ering his or her business operations 1s 


tional classification. 
Volunteer War Workers’ Coverage 
The classification for the personal lia- 
bility of volunteer war workers provides 
coverage solely for the personal acts and 


worker in connection with civilian de 


(Continued on Page 32) 








W. S. FABER NEW PRESIDENT Reinsurance Deal 
Heads Detroit A. & H. Association Suc- 
ceeding C. E. Waddell; Frary Is Vice- 

President, Clinch Secretary- Treasurer 

Newly elected president of the Detroit 
A. & H. Association is William S. Faber, 
who heads the life, A. & H. and Group 
department of Detroit Insurance Agency, 
one of the largest in the country. Mr. 
Faber succeeds Charles E. Waddell, Mu- 
tual Benefit H. & A. His fellow officers 
include Alex Frary, Continental Casu- A 
alty, as vice-president, and Myles Clinch, ; 
Great Northern Life, as secretary-treas- 
urer. 

Mr. Faber, Travelers trained, started 
his insurance career in January, 1921, 
in the life, accident and Group division, 
Detroit branch, Travelers. He was pro- 
moted to be assistant manager, resign- 
ing that post in January, 1924, to take 
his present post with the Detroit Insur- 
ance Agency. His department annually 
produces a substantial volume of  busi- 
ness. 


ated as companion company to the 
Hawkeye Casualty of Des Moines, has 
now been reinsured and_ consolidated 
with the Hawkeye. : 

Springfield home office of the Illinots 
Casualty will be continued and will be 
known as the Illinois Casualty division 
of the Hawkeye. All outstanding poli- 


R. Nelson heads 
George Olmstead is vice-president at 


Mr. Olmstead is at present on leave al 
absence, serving as a major in the army, 
stationed at Washington, D. C 


PEERLESS AGENCY NAMED 
The Peerless Agency, Inc., 507 Fifth 
Avenue, New York, has been appointed 
borough agent of Standard S. & C. for 
casualty lines and general agent for 
bonding lines. Jack Trupin is its pres 
dent. 








As in the case of family bicycle jig. ' 


bicycles is concerned, but they are not | 
covered for the business use that is pro. | 
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the same household and (b) owned by i 
others and used in the business of the | 
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sured, coverage will be written on a 


~ 


fully covered for the business use of | 
bicycles without the need of this addi- | 
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activities of the insured as a volunteer | 


fense or similar volunteer war work. | 
It includes bodily injury, whether or not | 


The Illinois Casualty, which has oper ’ 
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cies will be taken over on a direct te | 
insurance basis; all claims will be paid. 
the Hawkeye. | 


Karl L. Crittenden is secretary-treasuret, — 
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Harper in Charge of All 
Casualty Und. Depts. 


ADVANCED BY THE MARYLAND 

J. McClure Gillet Continues as Vicc- 

" "President in Charge of Liability- 
Comp. Department 


William T. Harper has been promoted 
from vice-president in charge of the 
avency division, Maryland Casualty, to 


Bachrach 
WILLIAM T. HARPER 
he vice-president in charge of all cas- 
underwr ting departments. 

J. McClure Gillet will continue as v:ce- 
president in charge of the liability and 
compensation department, reporting to 
Mr. Harper. 

Mr. Harper joined the Maryland as a 
clerk in the fidelity department on July 
17, 1911. He became an_ underwriter, 
then assistant supervisor of the Public 
Official and Depository department. In 
1917 he was made manager of that de- 
partment, a post he held until his ap- 
pointment as agency director in June, 
1934. He was elected a vice-president in 
January, 1935. 


1943 Plans for A. & H. Week 
Discussed at Detroit Meet 


The first of several meet ngs of the 

general committee in charge of Accident 
& Health Week was held in Detroit on 
June 30 under the chairmanship of 
Harold R. Gordon. The 1943 observance 
will probably be curtailed somewhat due 
to the war but there is no thought ot 
cutting it out. It will be held next 
April and all A. & H. companies will be 
invited to join in making it a success. 
Definite effort will be made to tie the 
week up with the war effort, and it may 
be that the official name of the week 
will be changed to National Income Pro- 
tection Week or National Disability In- 
surance Week. 
_Generally favored was an idea put 
lorth by Chairman Gordon that accident 
and health men join together in a Blood 
Donor Week which fittingly might be 
observed next Fall. He felt that the 
voluntary donations of blood to the 
American Red Cross by accident and 
health people nationwide would be a 
Prestige-builder for the business. 





CANADIAN DEPOSIT 

The Mutual Benefit Health and Acci- 
dent Association, with head office for 
Canada in Toronto, reports over the sig- 
nature of L. IF. Flaska, executive vice- 
President, that it now has on deposit 
with the Dominion department of in- 
surance securities in the amount of 
$81,500. 





WM. E. BOWSER PROMOTED 
Made Chief Underwriter in Head Office 
of Zurich Succeeding W. C. Eaton; 
With Company Since 1924 
The Zurich has appointed Wm. E. 
Bowser as superintendent of underwrit- 
ing at its head otfice in Chicago suc- 
ceeding Wm. C. Eaton who resigned this 

post to join Massachusetts Bonding. 

Mr. Bowser joined the Zurich in 1924 
in its history department, and has spent 
his entire insurance career with this 
company. His aides in his new post 
will be J. F. Idler, C. P. Cunningham 
and E. J. Halleman. 

In his early Zurich years Mr. Bowser 
held various jobs in the statistical and 
underwriting departments. In 1936 he 
was transferred to Detroit and shortly 
thereafter was named assistant branch 
manager there. He returned to Chicago 
in May, 1937, and since then has been 
assistant superintendent of underwrit- 
ing. 

SIX MONTHS GAIN OF 33.4% 

The A. & H. business of Wisconsin 
National Life for the first six months 
of 1942 produced a gain of 33.4% over the 
first half of 1941 and an increase of 
27.8% in premium collections. For the 
month of June alone this company made 
an 18% gain over June, 1941, w.th 26% 
gain in ptemium collections. 


W: hope this poster will re- 
mind the insurance fraternity 
that it is in this fight too. They too 
must enlist in the silence campaign. 

Copies of this poster, size 9x12 
inches, will be furnished any in- 


surance agent for window display 


J. J. Hart’s Article 

John J. Hart, assistant secretary, au- 
tomobile division, the Travelers, wrote 
a timely article for the recent mid-year 
financial edition of the Hartford Times 
in which he declared: “It would be 
highly inadvisable for automobile casu- 
alty companies to lay any long-range 
plans at this particular moment.” Giv- 
ing the uncertainty of the automobile 
situation due to the war as the chief 
reason, plus gas rationing in Eastern 
states, Mr. Hart gave reasons why it 
is inadvisable to make a readjustment in 
automobile casualty rates at th's time. 
He pointed to concessions which the 
companies have already made and then 
declared: “Tt is possible, perhaps even 
probable, that many elements of present 
uncertainty will have been clarified be- 
fore another six months have elapsed.” 


E. L. BOYDEN FETED 


Given Luncheon on 25th Anniversary 
with Continental Casualty; Started 
as Office Boy 
July 1, 1942, will long be remembered 
by E. L. Boyden, assistant secretary, 
Continental Casualty, as it marked his 
twenty-fifth anniversary with the com- 
pany. Today he has the responsibility 
of being in charge of all liability under- 
writing of the Eastern and metropolitan 








purposes. The Employers’ Group 
imprint appears on the back of the 
poster. For copies write A. R. P. 
Department, The Employers’ 
Group, 110 Milk Street, Boston. 
Please order by form 


number which is $428. 








Page 29 





NEW A. & H. COVERAGE 
Continental Casualty’s War Risk Rider 

Extended to Men in Military Service 

as Well as Civilians 

The Continental Casualty’s war risk 
rider on A. & H. policies now covers 
selected risks in military service as well 
as all civilians. This coverage is extend- 
ed to the insured while within any of 
the states of the U. S. A., the District 
of Columbia, or the Dominion of Can- 
ada, south of the 55th degree of north 
latitude. 

The Continental extended this cover 
age to civilians several months ago and 
since that time its leading branch offices 
including the New York office at 75 
Fulton Street have made outstanding in- 
creases in A. & H. premium volume. 


New York departments of the Con- 
tinental. Twenty-five years ago he was 
just an office boy in the head office la- 
bility claim department. Taking his 
promotions in stride, Mr. Boyden went 
into the underwriting department, serv- 
ing under that excellent teacher, C. H. 
Franklin. 

Then in 1931 he was sent to New York 
as superintendent of the Eastern casualty 
department. And proof that he made 
good is seen in his promotion in 1939 to 
the official rank he now holds. 

About twenty of his fellow depart- 
ment heads in New York gave a lunch- 
eon in his honor July 1 at the Drug & 
Chemical Club at which Vice-President 
Floyd N. Dull was host. The many 
compliments he received attest to his 
ability and popularity. 





New A. & H. Supervisor 

















G. F. CANTELON 


The Great-West Life announces the 
appointment of Gordon F. Cantelon as 
agency supervisor, accident and health 
Mr. Cantelon’s chief duty will be the 
promotion of sales in the company’s 
recently established accident and health 
department. 

He has been with the company for 
two and a half years. Prior to his ap- 
pointment he was Group supervisor it 
the company’s Chicago office. 





H. A. Woodward Retires; 
H. R. Adams His Successor 


Harry A. Woodward, A. & H. man- 
ager of the Old Line Life of Milwaukee, 
retired July 1 after twenty-seven years 
of service with that company. 

His successor is Herbert R. Adams, 
who has been A. & H. claim adjuster 
of the Old Line Life for past seventeen 
years. 

Born on a farm in southern Illinois, 
Mr. Woodward taught school for a num- 
ber of years before going into sales work 
In 1915 he joined the Old Line Life as 
an agent, later he was promoted to claim 
adjuster in the A. & H. department. He 
became manager of that department in 
1925. 
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Many-sided are the careers and interests of the new officers elected at Kansas 
win recently by the Health & Accident Underwriters Conference. In close asso- 
ation with Executive Secretary Harold R. Gordon they are now lining up the RE-INS URANCE CO. AT 


program of activities for the Conference in the busy wartime months ahead. So it 
is in order that recognition be given to their names and deeds. Highspots of their 
respective careers in the A. & H. business are given as follows, starting with Presi- 


Robert C. Ream, President of 


99 John Street New York ( 

















dent W. G. Alpaugh, who is vice-president and secretary, Inter-Ocean Casualty. 
DECEMBER 3lst, 1941 

President Alpaugh is currently ob- CAPITAL ...... . . « « $2,000,000.00 I 
serving his thirtieth anniversary with Surplus .. ee « © 6385:0s8:60 : Me 
Inter-Ocean Casualty and in the A. & Voluntary Contingency "Reserve . 500,000.00 F iat 
I hasiness itself. He came into in- Reserve for Losses . . . . . - 4,824,318.79 - 

; : : All Other Liabilities . . - 3,891,161.37 pe 
surance after two years of practical work TOTAL ADMITTED ASSETS . . 16,150,513.66 a 
in forestry for which profession he pre- NOTE: Sccurities carried at $354,812.50 in the je 
pared while at Yale University. He was above statement are deposited as required by law. oth 





























graduated, in fact, with the degree ot CASUALTY : FIDELITY 2 SURETY 
Master of Forestry from Yale.  Pre- 
viously, he had received his B.C. degree Re-Insurance 
at Tufts College. 
Starting with the Inter-Ocean in 1912 
Mr. Alpaugh was promoted to secretary . terests today include important civic 
of the company four years later. In and civ lian defense work; member ot 
the Public Library Commission of San 
Francisco; director, Golden Gate Bridge 
and Highway District; director, Golden 
Gate International Exposition of 1940. 
For the past ten years Mr. Kemper has 
served as secretary of the Casualty In- 
surance Association of Cal ‘fornia, and 
currently he is public be chair- 


Association of 
San Francisco 
Of the latter 


man for the California 
A. & H. Clubs and the 
A. & H. Managers Club. 


he is a past president. 
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R. J. WE 


TTERLUND 


the additional 


and 


1921 he 
rank of vice-president 
held both titles. In 
performs the duties of superintendent of 
agencies and is a member of the 
Fraternally Mr. Alpaugh is 
York Rite Masonic 


was advanced to 
ever since 
has addition, he 
board 
of directors. 
a member of all the 


dies. 

Long active in the H. & A. Confer- 
ence Mr. Alpaugh has served as its sec- 
retary, chairman of standing commit- 
tees, and on the executive committee 
of which he was chairman in 1941. Un- 


his the organizat’on is 


assured of a 


der leadership 


year of forward-looking 
activity. 

Davis in Line for Presidency 
committee 
Bankers 


is in line for Conference presidency 


\s this year’s executive 


hairman, O. F. Davis, Illinois 


Life, 


in 1943. He is now twenty-two years 

the A. & H. field, having started as 
an agent. In less than four years’ time 
Mr. Davis rolled up a total of $40,000 


in premiums in force, exclusively by 
personal production 

Since September, 1925, Mr. 
the A. & H. department for 
his company. Originally it was a part 
of the Commercial A. & H. Insurance 
Co. of Springfield, Ill., then the Mutual 
Life of Illinois whose name was changed 
in 1926 to the Abraham Lincoln Life. 
With the latter Mr. Davis was agency 
director for both A. & H. and life lines, 
and a director of the company. In 1935 
it was reinsured by the Illinois Bankers 
and Mr. Davis stayed in the picture and 
has since added new laurels. 

Nationally prominent in A. 


Davis has 
managed 


& H. cir- 


cles, he is member of the general com- E. G. Trimble, Jr., Outdoor Man 
mittee in charge of A. & H. Week; 

has recently served on the special com- E. G. Trimble, Jr., now in his second 
mittee which drafted the civilian war year as secretary of the Conference, 1s 
injury policy contract; served two terms an outdoor man, enjoying all kinds of 
as secretary of the H. & A. Conference sports and who is coaching his three 
and last year as an executive committee- young sons along the same lines. The 
man. youngest is about 4% and the oldest 9 


Wetterlund’s Legal Background 


R. J. Wetterlund, first vice-president 
of the Conference, has been with Wash- 
ington National of Chicago for the past 
eighteen years. He started in its legal 
department, advanced to assistant gen- 
eral counsel and then to general counsel 
and a director of the company. Educated 
at University of Illinois and De Paul 
University, he is today a member of the 
Chicago and Illinois Bar Associations. 

Mr. Wetterlund’s outside activities in- 
clude American Bar Association in which 
he serves as a member of the health and 
accident insurance law committee, and 
his Conference interests including its 
legal committee of which he is past 
chairman. 


Kemper’s Many-Sided Interests 


George W. Kemper, who heads the A. 


& H. department of Fireman’s Fund 
Indemnity at the San Francisco home 
office, is second vice-president of the 
Conference. His career dates back 


thirty years when he started as an office 
boy in a Fresno local agency. His in- 





11 Commerce St., Newark, N. J. 


nating this office to service your casualty and fire claims. 
Departments for all types of Insurance Claims 
TWENTY-FOUR HOUR SERVICE 


NEW JERSEY 
CLAIM SERVICE BUREAU 


years old. The Employers Re‘nsurarc 
is Mr. Trimble’s one and only insur- 
ance connection and this is his fifteenth 
anniversary year with that company of 
which he is an assistant secretary. A 
Cornell man, he is active in civic affairs 
of Kansas City; and in safety work he 
has taken an active interest ever since 
the days when Julien H. Harvey, now 
National Conservation Bureau chief, was 
head of the Kansas City Safety Council 
and Mr. Trimble was one of his aides. 
3efore* taking his present Conference 
post Mr. Trimble served as first vice- 
president in 1939-40. 
L. J. Adelman Sergeant-at-Arms 
As sergeant-at-arms of the Conference 


Louis J. Adelman, secretary of Na- 
tional Travelers Casualty of Des Moines, 


is the first to hold that rank. It is a 
newly created post. After attending 
Drake University in Des Moines, Mr. 


Adelman served ten years—1910 to 1920— 
as chief deputy clerk in the U. S. Dis- 
trict Court, Southern District of Iowa. 
He then came into insurance and in May 
1923, joined National Travelers Casualty 





Why not make this your New Jersey 
Claim Service Office ? 


With fewer cars on the road due to gas rationing, resulting 
in a decided drop in claims, we suggest advisability of desig- 





Phone: Mitchell 2-7080-1 


Branches: Asbury Park, N. J.—Newton, N. J. 


Serving Insurance Companies Since 1925 








Wesley Swadley 
KEMPER 


GEORGE W. 


is secretary-treasurer today. 

Among his activities, Mr. Adelman is 
past master, Ancient Craft Lodge 647 
\. F. & A. M.; member of Scottish Rite, 


of which he 


32nd Degree, K.C.C.LH; member of 
Shrine. His hobbies include community 
work, fishing and golf. 
Among the New Directors 

As retiring president John M. Powell, 
Loyal Protective Life chief, has gone 
on the executive committee of the Con- 
ference. His career was outlined in 
the May 29 issue of The Eastern Under- 
writer. 

Two new members of the executive 
committee are Paul G. Garey, second 


vice-president, Metropolitan Casualty 
and Commercial Casualty, both of the 
Loyalty Group, and J. H. Torrance, 
vice-president and director, Business 
Men’s Assurance. 

Mr. Garey, native of Indianapolis and 
educated at Indic ina University, has been 
with the Loyalty Group since 1920, and 
for many years has directed the A. & 
H. activities of its two casualty com- 
panies. A few years ago he was pfo- 
moted to second vice-president, having 
previously been secretary. His  insur- 
ance career started in 1910 with the old 
Prudential Casualty. 

J. H. Torrance, native of Middlepott, 
O., is a graduate of University of Kansas 
law school. He started with Business 
Men’s Assurance in 1911, two years after 
its inception, and is one of its senior 
executives today. For a number of 
years Mr. Torrance has been an active 
worker in church and philanthropic cit 
cles being director of the local Y.M.CA, 


past chairman for nine years of the 
church cooperative committee of the 
Community Fund; member of the tax 


finance committee of 


ation and public 
and a Knight Templat. 


the local C. of C., 
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Dinner to Morcom, 40 
Years with Aetna Cos. 


AT WAMPANOG CLUB, HARTFORD 
Officers Present Him with Combination 
Clock Barometer; Joined Company 
After Leaving High School 


For years one of the most inf 
in the casualty field, Clifford B. 
vice-president of Aetna A ffil- 
iated Companies, and executive vice- 
president of the Aetna Casualty & 
Surety, Was guest of honor in the Wam- 
panog Golf Club, Hartford, at a dinner 
given by a group of executives and some 
other friends of Mr. Morcom one night 


influential 


men 
Morcom, 


CLIFFORD B.- MORCOM 


last week. Reason for the dinner was 
the fact that he has been with the Aetna 
organization forty years. If all the peo- 
ple in the business who are friends of 
the Aetna vice-president had been in- 
vited, Bushnell Hall would have been 
filled. 

During the dinner the guest of honor 


was presented with a combination clock 
barometer. Master of ceremonies was 
L. K. Babcock, secretary of Aetna Cas- 
ualty & Surety and in charge of casualty 
claims. 
Says His Work Has Been Interesting 
and Enjoyable 
Morgan B. 


Brainard, president of 


Aetna Affiliated Companies, unable to 
attend because he was out of the city, 
sent one of those heart-warming letters 


which recipients treasure for years. Only 


formal speaker was the retired vice- 
president of the Aetna Affiliated Com- 
panies, William L. Mooney, who re- 


flected the views of all present when he 
said that Mr. Morcom was one of the 
most popular of all insurance men. Al- 
though a man who is particularly effec- 
tive in conversation sitting around with 
friends and is at no loss for words in 
a committee meeting, Mr. Morcom as 
a speaker at a dinner would never win 
a prize from a Dale Carnegie School of 
oratory. At an emotional occasion, such 
as a dinner at which he is the star, any 
address he makes could be taken down 
by a shorthand student with but a week's 
experience in business school. What he 
did manage to say, after expressing his 
thanks because his associates had sought 
opportunity to honor him and had also 
given him such a worthwhile gift as the 
Clock, was that he had found his life 
work of decided interest and he had a 
ot of fun while performing it. 
His Career 

\ native of Cleveland, Ohio, Mr. 
Morcom joined the Aetna organization 
immediately after his graduation from 
high school in Hartford. His first posi- 
tion was in the supply department in 
1902, He was elected assistant 
wary ot the Aetna in 1913; secretary in 
421; vice-president of the Aetna Life 


Sé€cre- 


and Aetna Casualty & Surety in 1923. 
He is also a vice-president of the Auto- 
mobile Insurance Co. 


Mr. Morcom has been prominently 
identified with the Association of Cas- 
ualty & Surety Executives from the 


start and was its third president, serving 
for three and a half years. First presi- 
dent was A. Duncan Reid, former presi- 
dent of Globe Indemnity and founder of 
that company. Second president was the 
late F. Highlands Burns, president of 
Maryland Casualty. On all subjects of 
vital interest to the business Mr. Mor- 
com’s counsel has been sought as he 
is an unusually level-headed person. A 
natural gift of humor, coupled with keen 
observation and frankness of expression, 
has not imperiled his popularity because 
he wounds no feelings. 

Mr. Morcom has long been active in 
the National Bureau of Casualty & 
Surety Underwriters. For many years 
he was on the special committee on 
workmen’s compensation insurance. 


From 1930 until the bureau got its na- 
tional rate making program accepted 
by the National Council of Workmen’s 


Compensation and the National Associa- 
tion of Insurance Commissioners he at- 
tended many of the meetings. He was 
also on the old conservation committee 
of the National Bureau. During the 
days when Professor A. W. Whitney was 
getting the conservation plans under 
way Mr. Morcom played a_ prominent 
role in helping to bring these plans to 
fruition. As representative of the Aetna 
he attended many meetings of the execu- 
tive committee of the National Bureau. 

Mr. Morcom is a director of the Dime 
Savings Bank of Hartferd. 

ARTHUR B. CROSS PROMOTED 
Made Second Vice-President in Charge 

of Casualty and Surety Claims by 

Loyalty Group 

Arthur B. Cross has been appointed 
second vice-president in charge of Loy- 
alty Group Companies’ casualty and sure- 

claims in the Eastern department to 
succeed the late Frank J. Roan. 

Born in Baltimore, Mr. Cross attended 
private and public schools and Baltimore 
City College. Graduated from the Bal- 
timore Law School in 1912 with an LL.B. 
degree, he was admitted to practice law 
in Maryland the same year. He is a 
member of the American Bar Associa- 
tion. 

Mr. Cross began his insurance career 
in the casualty claim department of the 
United States Fidelity & Guaranty at 
Baltimore in 1916, followed by sixteen 
months’ service in World War I with 
the A. E. F. in France. He continued 
his employ with the U. S. F. & G. in 
Baltimore and Texas until 1925, when 
he came to New York and organized the 
surety claim department of the Metro- 
politan Casualty Insurance Co. He was 
appointed secretary of that company in 
1928. In 1936 he was appointed secre- 
tary and surety claim counsel of the 
Commercial Casualty and has _ since 
served in the same capacity with both 
of the Loyalty Group casualty companies. 





Martin Talks in Washington; 
Present Gift to C. N. Bean 


“Blanket Fidelity Bonds” was the sub- 
ject of a talk by Rankin Martin of the 
production and bonding department of 
Standard Accident at the regular month- 
ly meeting of the Insurance Club of 
Washington, D. C., recently. He em- 
phasized that the fundamental selling 
points in fidelity bonds are: (1) the 
moral effects it has upon an employe; 


(2) the thorough investigations made; 
and (3) indemnifying the insured. 
President Howard Eales presented a 


pen and pencil set to C. Nelson Bean 
for his work in conducting the Insur- 
ance Institute’s fundamental class in in- 
surance and surety ship. Those who 
passed the examination in this course 
are: T. R. Barker, Russel K. Davis, 
George Denton, Howard S. Eales, W. 
Percy Eales, Hilton Etheridge, Charles 


S. Murphy and Homer J. Whittington. 


PEERLESS CASUALTY CO. 


Keene, New Hampshire 
ESTABLISHED 1901 


t 
CASUALTY REINSURANCE 


EXCESS COVERS 
FIDELITY AND SURETY BONDS 
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Reinsurance Headquarters 
116 JOHN STREET 
NEW YORK 














Takes Up New Post 


MADIGAN 


JOHN P. 


John P. Madigan, who resigned re- 
cently as assistant manager of the New 
York branch office of the Fidelity & De- 
posit to become New York bonding 
manager for the Maryland Casualty, as- 
sumed his new office on Monday of last 
week. 





Eaton Named Chicago Mgr. 
Of Massachusetts Bonding 
William C. 

Zurich, 


chusetts 


with the 
Massa- 
Co. to 
head its Ch‘cago branch office with head- 


Eaton, formerly 


has been selected by 


Bonding & Insurance 


quarters in the Insurance Exchange 
Building of that city, succeeding J. 
Stewart Pearce, who died recently. 


Mr. Eaton, a Virginian by birth, has 
been with the Zurich for nearly twenty- 
two years and, in fact, served his in- 
surance apprenticeship in that company. 
He resigns as Zurich’s head office super- 
intendent of casualty underwriting to 
take his new post with Massachusetts 
Bonding. In the Chicago field Mr. Eaton 
is widely and favorably known. 


HEADS VIRGINIA SYSTEM 


Frank P. Evans, former chairman of 
Virginia’s Unemployment Compensation 
Commission, is administrative head of 
Virginia’s new retirement system which 
went into operation July 1. He was a 
member of the Virginia Industrial Com- 
mission for some years before going 
with the Unemployment Compensation 
Commission. With the change of state 
administration several months ago he 
was replaced as a member of the latter 
body. 
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STANDARD TROPHY TO DETROIT 


Branch Office in Company’s Home City 
Is First Winner of Perpetual Award 
in Competition 
The Detroit branch office of the Stand- 
ard Accident, of which C. L. Miller is 
manager, has won the company’s new 
branch office merit trophy, a perpetual 
trophy which is to be awarded annually 
to the branch office attaining the highest 

efficiency in operations. 

The functions used as the 
stick to determine efficient operations 
were volume, profit and collections. The 
maximum number of points possible was 
100—20 for casualty, 20 for bonds, 20 
for casualty profit, 20 for bond profit, 
10 for casualty collections and 10 for 
bond collections. The Detroit branch 
office won the award with a total of 85 
points. The Chicago branch office was 
second with 72 points, and the San Fran- 
cisco office was third with 64 points. 

Approximately 43 aaatines of this 
branch were guests of the company at 
a banquet recently at which presenta- 
tion of the trophy was made by Presi- 
dent Charles C. Bowen. He compliment- 
ed the office on its achievement. Other 
officers were also in attendance. 


measuring 





APPOINTS GREENE TO FIELD 

Albert E. Greene, of Buffalo, N. Y., 
has been appointed a snecial agent for 
the Standard Accident Insurance Com- 
pany of Detroit, Michigan, working out 
of the Buffalo branch office. Previous 
to his appointment he spent several 
months at the home office in intensive 
training. 


APPOINTS WELCKER TO FIELD 

George A. Welcker, who for a number 
of years has held various position in the 
engineering, inspection and underwriting 
departments of the Globe Indemnity will 
hereafter devote his entire 
vicing the company’s agents in Queens 


New York. 


time to ser 


and Richmond Counties, 








National A. & H. Ass’n 
Votes to Incorporate 
ECONOMICS SOCIETY ENDORSED 


Dalrymple in Swan Song Pays Tribute 
to Co-Workers; Wartime Role 
of A. & H. Depicted 


convention session in 
the 


Underwriters 


In the closing 
Detro't last week 
tion of A. & H. 


to incorporate in Ohio at a cost not to 


National Associa- 
voted 


Offering this resolution. 
Walter M. Ivey, Monarch Life general 
agent in Pittsburgh, explained that ac- 
tion was proposed primarily to relieve 
officers of the association from possible 
personal liabilitv. After considerable 
discussion the resolution was passed. 

The National Association then voted 
unanimously to endorse the work of the 
Insurance Economics Society of Amer- 
also voted to waive the dues of 
members who have entered the armed 
forces “for the duration.” Hereafter the 
mid-year convention will be referred to 
as the Winter meeting. And by a final 
resolution it was voted that the asso- 
ciation’s constitution be printed forth- 
with and distributed to all members. It 
was also moved by E. H. Ferguson, a 
past president, that the members be 
sent a copy of the current financial 
statement of the organization. This was 
passed. 

Ross F. Roberts Does Good Job 

As indicated last week, Pittsburgh won 
the 1943 annual convention and no one 
worked harded for this honor than Ross 
F. Roberts, president of the local A. & 
H. association there. He made a neat 
talk and impressed the convention with 
the sincerity of Pittsburgh’s invitation. 
Walter M. Ivey, past president, same 
association, joined with Mr. Roberts. 
They overlooked no bets to attract the 
conventioneers, even passing around 
Pittsburgh “stogies.” 

E. H. Ferguson, Occidental Life, pre- 
sented Chicago’s invitation to hold the 
Winter conference in that city and it 
was accepted. On prev‘ous occasions the 
A. & H. association in that city has 
staged outstanding meetings and the 
feeling is that next January’s affair under 
wartime conditions will be thoroughly 
worthwhile. 

Dalrymple’s Swan Song. 

Retiring President Clyde Dalrymple, 
who either opened or closed every ses- 
sion of this convention—and sometimes 
performed in both roles—was particularly 
forceful in his swan song. Thoughtfully 
he paid tribute to his co-workers for 
good work done, first giving E. C. Bud- 
long, executive secretary, the spotlight. 
In turn he called all his other fellow 
officers to the platform and to them and 
members of the excutive board he pre- 
sented certificates of appreciation. Com- 
mittee chairmen came next. It was a 
nice touch to the smooth running routine 
of the convention; and it was not with- 
out its sentimental angles. 

Mr. Dalrymple predicted that those 
participating in the Detroit convention 
would return home better equipped to 
think more clearly in their daily work; 
would have more faith in themselves, 
more leadership to inspire men to take 
the action which leads to protection. He 
went on: “I am sure that when you 
meet such opportunities you will be far 
more ready for them because of this con- 
ference than you ever have been before. 
Th our 
1942 annual meeting were intended not 
only to set you to thinking but to 
acting.” 

Speaking about the A. & H. wartime 
role Mr. Dalrymple said: “The emer- 
gency is demanding ‘our all’ in behalf of 
our country. The emergency has added 
another qualification for all men and 
women of Accident and Health. That is 
our ability to accept change and step up 
our business pace. We shall do our job 
on the home front in the same manner 
as those courageous boys who are carry- 
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R. J .Costigan’s “Meeting Objections” 
Talk Makes Hit at Detroit Meeting 


The fire comments made by 
RJ: 
ness Men’s Assurance, Kansas City, on 
the subject “Meeting Objections” made 
a hit at last week’s Detroit convention 
of the National Association of A. & 
H. Underwriters. As a producer his 
ability is well known, having been twice 
vice-president of the Business Men’s 
Honor Club, and his record as a manager 
is indicated by the fact that his office 
was second last year country-wide in 
volume for the B.M.A. He has been 
with the company about fifteen years. 

At previous conventions Mr. Costigan 
said “meeting objections had been a 
five-man panel” but th’s time he would 
endeavor to stage a one-man act with 
the aid of a “stooge.” This turned out 
to be a cardboard character named 
Elmer—a_ sour-looking individual—who 
offered the usual line of objections for 
not buying A. & H. insurance. These 
were presented in a series of printed 
remarks but none of them proved too 
difficult for Mr. Costigan to overcome. 

Jecause people object to being inter- 
viewed, he said that the approach to 
the prospect was the biggest part of the 
sale. Therefore, he insists that the 
stage be correctly set. For example, if 
he senses that his man will be too busy 
to talk to him, he will say: “Mr. Pros- 
pect, put up your busy signal. Here’s 
an insurance man who has come to talk 
to you.” 

Raising the Voice Technique 

If he’s received in the open office 
where many people are working, he will 
raise his voice—all activity invariably 
stops—and the prospect, embarrassed, in- 
vites him to come into his private office. 
His first objective gained, Mr. Costigan 
lowers his voice at once. 

In talking to school teachers he has 
this opener: “I have something that all 
intelligent people buy and I know you 
are intelligent or else you would not be 
teaching young children.” 

3efore leaving the office of a newly- 
made client Mr. Costigan tries to get 
the names of at least two friends—men 
or women who are representative citizens 
of the community. These he calls upon 
in due time, fortified by the endorse- 
ment of his product given by his new 
client. 

In his day he has done a lot of cold 
-anvassing and said: “There’s no better 
tonic for a salesman.” Invariably in 
calling on a new man he will use note- 
paper to illustrate sales points, nudging 
the prospect’s elbow until he gets his 
undivided attention. 

After selling “the boss” in an 


rapid 
Costigan, Missouri manager, Busi- 


office 


ing on the actual warfare. There ‘is 
no business outside of the field of actual 
war combat where men are doing more 
to serve their country—and to protect 
its families and homes—than are you 
men of A. & H.—and we must ever keep 
in mind our responsibilities. 

“The public must be awakened to what 
Accident and Health is doing to main- 
tain the war effort. Too often we at- 
cept without question our responsibilities 
—finish our job—and go on to the next 
one—without any fanfare or blaze of 
trumpets—about our achievements. Let’s 
tell the people —tell all the people — of 
our tremendous part in protecting the 
bread-winner! Let’s tell them how we 
insure their future independence against 
the plague of disability. Let’s tell them 
how we relieve anguish and suffering!” 

Mr. Dalrymple closed with the dra- 
matic account of a personal trip into the 
corridors and wards of any floor of 
Mercv Hospital, his object being to de- 
pict the mental as well as physical suffer- 
ing and pain of its patients who did not 
have the foresight to invest in income 
protection before the accident occurred. 
In sharp contrast, the other side of the 


his next move is to impress his secre- 
tary with the fact that her boss has 
just bought a policy. He will either 
call her by phone or talk to her when 
the boss is out to lunch. Usually she 
buys. 

Fallacy of Too Much Talking 

Mr. Costigan declared that one of the 
faults in insurance selling today is that 
“we often tell a prospect so much 
about a policy that he starts making 
excuses.” He therefore refrains from 
too much explaining until they begin 
asking questions as to protection, ete. 

Among the objections successfully an- 
swered by Mr. Costigan were these: 
“I can’t afford it: I want to think it 
over; my wife objects; I have a friend 
in the business; leave me some of your 
literature; some companies don’t pay 
their claims; I’m going into the army; 
Pll buy it later.” 

C. T. Kingston’s Programming Talk 

Appearing on the afternoon’ session 
of the sales congress program Chas. T. 
Kingston, Jr., assistant manager, Con- 
necticut General in Chicago, was another 
speaker who offered some good sales 
pointers. He called A. & H. agents 
the luckiest salesmen in the world “be- 
cause you deliver checks to relieve suf- 
fering and to bring happiness into many 
lives.” He felt that it is impossible for 
the life insurance man who does a good 
job of estate planning if he overlooks 
A. & H. insurance as part of an intelli- 
gently prepared program. 

Pointing out that Connecticut Gen- 
eral was a programming company, Mr. 
Kingston stressed that in 1941 $571,000 
in A. & H. commissions were distributed 
or an average of $70 per agent. And 
in his own office A. & H. schools were 
organized in October, 1938, to which 
agents of companies having no accident 
insurance facilities were invited. In 
1941, 4 1/3 times as much A. & H. busi- 
ness was brokered through his office 
as in 1938. This prompted Mr. Kingston 
to say: “Try that in your home town 
and let the life agent next door help 
pay your overhead.” 

Before closing the speaker outlined 
the guiding principles of a life pro- 
grammer who sets his mark at complet- 
ing thirty cases a year. These follow: 

1. I am in the life insurance business because 
I enjoy helping people. 

ss! will constantly endeavor to add to .my 
fund of knowledge information that will en- 
able me to better serve people. 

3. I will never form hasty conclusions in a 
given situation because I must not be super- 
ficial when assisting in the creation or coordina- 
tion of an estate that may be called upon to 
operate effectively for many years. Nor, when 
helping a man to plan his living for years into 
the future. 

4. My conclusions as to what a client should 


hospital was all peace and quiet—patients 
all serenely relaxed and happy “be- 
cause their A. & H. advisers afforded the 
God-given faith in a contract which will 
pay the doctor, hospital, nurse and in- 
come to take care of dear ones.” 


Wires from Davis and Garrett 


Unable to be present, O. F. Davis, Illi- 
nois Bankers Life, who is executive com- 
mittee chairman of the H. & A. Con- 
ference, sent the following telegram: 
“Your membership and our business have 
tremendous problems. But I am confi- 
dent that through your deliberations the 
solution of many of these problems will 
be found.” 

J. R. Garrett, National Casualty, New 
York, also wired the convention, urging 
that emphasis be put on need for con- 
certed action in fight against Tederal 
health insurance. As New York State 
chairman of Insurance Economics So- 
ciety Mr. Garrett said he is getting en- 
dorsements of its objectives from many 
organizations representing medical 
cieties, boards of trade and all branches 
of insurance ,totalling many thousands 
of members. 


SO- 


— 
do will always be exactly what 
and experience would prompt 
were in his situation. 

5. I must always be ?s strong 
than those I serve and thus 
that which I recommend. 

6. I must refuse to serve those who will not 
give me sufficient data about themselves pm. 
to permit me to satisfy my conscience th is 


my knowledge 
me to do if ] 


Or Stronger 
capable of doing 


at my 


conclusions are founded upon facts not Luess 
work, F 
7. Adherence to these principles demand 
: 5 


that should I ever deviate from them | should 
leave this industry. 


S. C. CARROLL GUEST SPEAKER 
Attends Detroit Luncheon Meeting of 

Earl Brink’s Organization Which Pro. 

duced $590,000 Premiums This Year 

Michigan representatives of the My. 
tual Benefit H. & A. held a luncheon 
meeting in Detroit last week while the 
National A. & H. Assoc‘ation convep- 
tion was in progress and it was a big 
success. Guest speaker was Sam ¢ 
Carroll, vice-president, and toastmaster 
was Earl B. Brink, Michigan state man- 
ager. Setting a fast pace, Mr. Brink's 
organization so far this year has pro- 
duced $590,000 in premiums and its 1942 
goal is $1,500,000 compared with $1,250,000 
produced last year. 

Complimenting the producers—about 
fifty were present—upon this showing 
Vice-President Carroll was glad to note 
an improvement in loss ratios indicat- 
ing that “we will probably make some 
money in Michigan this year.” The 
speaker discussed underwriting angles 
of the A. & H. business; stressed the 
importance of moral, physical and finan- 
cial factors in sizing up a risk. 

The future holds no fears for Mr, 
Carroll as he pointed out that even with 
about 70 billion dollars expended for the 
war effort this year the American people 
will still have enough left over for a 
comfortable standard of living. He de- 
clared: “The more the working man 
makes today the better off our people in 
the A. & H. field will be. We have no 
priorities to stop us. The whole secret 
of our success is to know where to go.” 

Manager Earl Brink, whose leader- 
ship was praised by Mr. Carroll, will 
observe his tenth anniversary as Mu- 
tual Benefit H. & A. manager in Mich- 
igan next October. 


New ‘eum GS T. Forms 
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caused by accident, due to rendering, or 
the failure to render, first aid services 
in connection with the insured’s war 
work activities. In this respect a broad- 
er coverage is made available to volun- 
teer war workers than under standard 
liability coverages. ; 

Specifically excluded are bodily injury 
claims “due to the rendering of any pro- 
fessional services or the omission there- 
of.” For instance, if a professional neg- 
ligence claim arises against a physician 
or professional nurse, coverage is not 
offered in this classification. Adequate 
coverage for such claims is provided by 
professional liability policies. 

Basic rate for this classification is $ 
for bodily injury and $1 for P.D. per 
person insured when the coverage 1S 
written in the same policy with other 
risk classes, but when written alone I! 
is subject to a minimum premium of © 
for bodily injury. If coverage for all 
volunteer workers of a civilian defense 
or similar war work unit is desired and 
the insurance is completely arranged tor 
and produced by a municipality, defense 
council or similar controlling organiza 
tion, application may be made for special 
rating on a Group basis. Such applica- 
tion will be considered, however, only u 
all of the workers in such a unit are 
covered. 

Army-Navy Post Exchanges 

In order to provide liability coveras' 
for Army and Navy Post Exchanges 
the classification has been greatly sim 
plified as compared with the same cov 
erage for commercial enterprises by set 
ting up combined coverage and a single 
premium basis for both premises expos 
ure and product liability exposure away 
from the premises. 
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49% Gain in Membership Tops 
A. & H. Association’s Progress 


Dalrymple’s Regime of National Body Marked by Educational 
Growth; Regional Directors’ Setup; Achievement Cer- 
tificates; Leading Producers Round Table 


Dal- 
ple, Preferred Accident, as president 


The administration of Clyde E. 
rym 
of the National Assoc‘ation of Accident 
& Health Underwriters closed last week 
ina blaze of glory at the thirteenth an- 
nual convention of this organization im 
} Detroit. Topping the accomplishments 
of the association was its 49% increase 
in membership last year and fifteen new 
local assoc‘ations stragetically located 
around the country. This gain in mem- 
hership comes at a time when numerical 
strength in A. & H. circles will be more 
valuable than ever before in stemming 
the threatened tide toward Federal 
health insurance. 

Other achievements of the Dalrymple 
regime include the establishment of a 
system of regional directors—a coord- 
inated program of year-round activity; 
establishment of an annual membership 
week; launching of the Leading Pro- 
ducers Round Table which held _ its 
charter meeting at Detroit last week, 
and the establishment of certificates of 
achievement to be annually awarded in 
appreciation of good work done by vari- 
ous committee chairmen and officers. 
Among those so awarded were the past 
presidents of the National Association, 
four of them being present at Detroit 
—John P. Collins, 1929; E. H. Mueller, 


1932; W. B. Cornett, 1938, and E. H. 
Ferguson, 1940. To past presidents not 
attending the certificate was mailéd. 

Certificates of achievement were like- 
wise presented by President Dalrymple 
to all those who cooperated in the suc- 
cess of the regional directors’ program, 
highspots of which are given below. 

Educational Growth 

Under the leadership of Mansur B. 

Oakes, Indianapolis, one of the ablest 


of insurance educators, the National 
Association took forward strides last 


year along educational lines, setting up 
sales clinics and approved short course 
classes which are aimed to make A. & 
H. producers more valuable to their 
companies and to their clients. Gradu- 
ates of the approved course, and they 
are increasing in number at a rapid pace, 
are rewarded by having a specially de- 
signed scroll imprinted on their business 
cards and stationery. 
Packwood Reports on Regional 
Directors 

The regional directors organization, 
which operated so successfully in the 
past year, was conceived and founded 
in August, 1941, by Clyde E. Dalrymple, 
and its first general chairman was F. 
Glenn Packwood, Massachusetts Bond- 
ing, Kansas City, who held office in 


National A. & H. Association Meeting in Detroit 





the past year. Dividing the U. S. A. into 
twenty zones, a regional director was 
designated to supervise each zone. He 
was aided by an assistant regional di- 
rector, and a member of each local asso- 
ciation in his zone. Supervising those 
men were three vice-chairmen, four com- 
pany associates, and a supervising officer 
designated as chairman of regional di- 
rectors. 

In his report to the Detroit convention 
General Chairman Packwood spoke as 
follows about the results of the R-D-O 
program: 

“This entire organization is primarily a serv- 
ice organization carrying 


designed to assist in 


out all plans or programs pursuant to re- 
quests of the officers and the chairmen of 
various standing committees of the National 
Association. 


“R-D-O represents a foundation for the bu‘ld- 
ing of a greater National Association of A. & 
H. Underwriters. 

“R-D-O 


in each 


sales congress 
excellent results 


strove to develop a 


association, with 
National 


commenting on a 


local 
Insurance periodicals 
number as held, 

“R-D-O assisted in materially increasing mem. 
bership in full cooperation with Chairman W. B. 
Cornett’s 


as recorded by 


membership committee. 

R-D-O functioned in helping organize many 
new local associations and assisted in the ground 
work from which other local and 
will grow. 


new state 
associations 


“New associations were organized at 


Baltimore, Richmond, Va.; Duluth, 
Wichita, Madison, Washington, D. C., 
Sacramento, Oshkosh, Dallas, Jackson- 
vile, Des Moines, Spokane, Houston, 
Trenton, Rochester and Los Angeles 
Producers Club. 

“Ground work and cultivation gives 
promise that new associations will be 
organized soon at Erie, Pa.; Miami, 


Fla.; New Mexico (state association) ; 
Phoenix, Albuquerque, San Diego, Oak- 


land, Davenport, Moline, Rock Island, 
Greensboro, Harrisburg, Reading, San 
Antonio, and Austin. 

“The 1942-1943 R-D-O should seriously 
consider pursuit of these opportunities 
to make an early showing of excellent 
accomplishment.” 


Cornett Hands Out Membership Laurels 

Speaking of membership progress, W. 
B. Cornett of Loyal Protective Life, 
Columbus, as chairman of that commit- 
tee, handed bouquets to a number of 
workers “whose untiring efforts meant 
so much to our campaign.” He spoke 
of P. E. Ansel, Monarch Life, who 
organ‘zed the Baltimore and Trenton 
associations; Fred M. Walters, General 
Accident, who helped to launch - the 
Washington, D. C. association and 
brought the Boston club into the Na- 
tional: W. A. Kempf, Old Line Life, of 
Milwaukee, who organized the Madison 
and Fox River Associations in Wiscon- 
sin, aided by G. A. L’Estrange, Wiscon- 
sin National Life, and E. W. Mueller, 
Milwaukee. Then there were A. M. 
Holtzman and A. E. Slayton of Roches- 
ter, N. Y., who got the local there under 
way; John Kimball who steered the Des 
Moines local; P. C. Rowland, Canton, 
and Clarence A. Sholl, Coiumbus, who 
were responsible for the Canton local; 
R. B. Smith, Oklahoma City, and Emer- 
son Davis, Dallas, who sponsored the 
Dallas association. 

Also in the spotlight were E. W. 
Amos, Sacramento, for the local there; 
Glenn Packwood and Robert Costigan, 
both of Kansas City, and Bert Hedges, 
Wichita, for their good work in organ- 
izing at Wichita; J. W. Martin, Port- 
land, Ore., for his efforts on behalf of 
the Spokane association; and the alert- 
ness on the West Coast of John 
Casenave, San Francisco; H. O. Fish- 

(Continued on Page 34) 
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Dyer Sets Up Three-Point Program 


Education, Cooperation and Appreciation Are Its Salient 
Features; Makes Plans for 1942-43 Activities; Leading 
Producers Round Table Formed 


Favorably received was the three-point 
program for 1942-43 activity which was 
presented to the National Association 
of A. & H. Underwriters in Detroit last 
week by newly elected President George 
L. Dyer, who is Columbian National’s 
agent in St. Louis. The new 


general 





LYNNE D. UPHAM 
Vice-Chairman, Leading Producers 


Round Table 


program is based upon (1) education 
of the underwriter and the public; (2) 
cooperation with the government and all 
our allies; (3) appreciation of what the 
other fellow is doing. 

Visualizing the educational mileposts 
for the year ahead, Mr. Dyer said he 
would like to have every A. & H. asso- 
ciation in the country conduct a sales 
course class as its Fall project. He also 
urged that all A. & H. writing com- 
panies take a sympathetic interest 
in supporting an institution patterned 
after the American College of Life Un- 
derwriters which would be known as the 
United States School of Accident & 
Health Underwriters. Finally, he pre- 
dicted a popular response to the book 
now being prepared on “Primary Insur- 
ance” by Mansur B. Oakes, which will 
set forth in simple language the story 
of A. & H. insurance. 

Stress on Cooperative Attitude 

Mr. Dyer listed four avenues of co- 
operative effort for the association, 
stressing that cooperation with the Gov- 
ernment is the primary duty and obliga- 
tion today and that “even our criticisms 
of men and policies must be from the 
standpoint of cooperation.” He further 
listed cooperation with the home offices, 
with ourselves and with doctors, lawyers 
and those in general lines of insurance. 
He then put forth a few altruistic ques- 
tions as follows: 

“Are we as a national association doing 
all that we can do nationally and locally 
o further the interests of the United 
Nations ? 

“Is there some specific work that we 


should undertake to promote the = suc- 
cess of the war effort—as our sister 
association, the Life Underwriters, are 
doing in the selling of bonds through 


salary deductions: 

Mr. Dyer also thought that every A. 
& H. man should ask himself: “Am I 
doing my utmost to protect the home 
front against the financial ravages, set- 


backs and breakdowns of morale due to 


accidents and diseases?” He then de- 
clared: 

“That is our job—and may it not be 
said of us—'too little, too late!’ Our 
assoc‘ation machinery for cooperation 


with the government includes our com- 


mittee on law and legislation and our 
members in each and every state. Let 
us work to make it include all our 


policyholders. 

“Our cooperation with the home offices 
is of pressing importance because it 
seems to me that the institution of acci- 
dent and health insurance calls for a 





GILBERT H. KNIGHT 


Secretary, Leading Producers 


Round Table 


character of cooperation between home 
office and field that will enable each of 
us to do our best. That is not possible 
if the home office is not certain that the 
field will utilize all the planning and 
preparation made in its behalf. Nor 1s 
it possible if the field is not looked 
upon by the home office as the army that 
is fighting for all it stands for.” 

As to “cooperation with ourselves” Mr. 
Dyer humbly suggested that “many of 
us could make a new world out of to- 
day by laying a plan for ourselves, and 
then working by that plan, as we would 
work by a blueprint if erecting a house 
or building a bomber.” He also urged 
that support be given to standing com- 
mittees of the association, suggest ng: 
“Give enough time to the work of each 
of them to make sure that we are doing 
everything poss‘ble to help them help 
us.” 

Cooperation with Doctors, Lawyers 

In Mr. Dyer’s opinion the A. & H. 
fraternity has so much in common with 
doctors, lawyers and the men in general 
lines of insurance “that close cooera- 
tion should enable us to iron out k'nks 
that may now exist without our knowl- 
He did not suggest alliances for 
offensive or defensive action “although 
such alliances may at times be wise” 
but included in his program “a real co- 
operative spirit to prevail with the men 
whose work touches ours.” 

Leading Producers Round Table 

Finally, Mr. Dyer touched on the ap- 
preciation side of National Association 
work, praising the permanent organiza- 
tion of the Leading Producers Round 
Table through which “the National As- 
sociation can express its appreciation to 


edge.” 


the agents who do an outstanding pro- 
duction job year by year.” He described 
the new group as a Victory Corps, said 
that men and women who meets its re- 
quirements will be given the designation 
of Nay-Who—NAAHU-—standing for 
National Association Accident-Health 
Underwriters. 

A lapel-emblem, designed for the ex- 
clusive use of leading producers, was 
presented by President Dalrymple at the 
Detroit convention to those who quali- 
fied. It was an impressive feature of 
the meeting. And George Dyer in clos- 
ing his address predicted that the lead- 
ing producers would be an influence for 
good down through the years; that their 
business-getting prowess would be rec- 
ognized beyond their own companies 
and their own communities, and that 
“they would incite us all to greater ef- 
fort and greater achievement and thus 
carrv to new heights the banner of A. 
& H. insurance.” 

Marion Houston Chairman 

In such a favorable setting Marion 
Houston, who represents the Washing- 
ton National in Kansas City, and who 
heads the local A. & H. association 
there, was elected chairman of the ner- 
manent organization for the Leading 
Producers Round Table. He is one of 
the most substantial of Kansas City’s 
insurance men. 

Lynne D. Upham of Omaha, oldest 
general agent in point of serv’ce of Pre- 
ferred Accident (forty-seven years with 
that company), was elected vice-chair- 


Dalrymple Story 
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back, Jr., Seattle, and Otto Kloppenburg, 
Los Angeles. 
Appreciation to Dalrymple 

In appreciation to Clyde E. Dalrymple 
for having set the pace for National 
Association growth in the past year the 
National Association’s leaders presented 
to him at the banquet which closed the 
Detroit meeting a handsome desk set— 
and to Mrs. Dalrymple a bouquet of 
roses. E. W. “Count” Mueller of Mil- 
waukee took the floor while George L. 
Dyer, St. Louis, newly elected president, 
was paying his respects to his prede- 
cessor, and Mr. Dalrymple was taken 
completely by surprise. All he could 
say in response to the gift was “My 
mouth is full of cotton.” But he pledged 


his continued support to the work of 
the National Association and_ those 
who have seen him in action know 
that his interest will continue unabated. 


Banquet Highspots 


Charles. E. Waddell, retiring president, 
Detroit A. & H. Association, welcomed 
the banqueteers and then introduced 
Pres‘dent Dalrymple who, in turn, put 
the spotlight on special guests attend- 
ing. Michigan Insurance Department 
was represented by Frank M. Cadero, 
chief deputy, and J. W. Wickstrom, 
supervisor of casualty lines. 

Roy J. Long, Great Northern Life, who 
was general chairman of the convention 
committee, was next introduced and he 
did a neat job in thanking all of his 
committeemen for ther work. Mr. 
Dalrymple took the rostrum again for 
the final ceremony of the convention— 
the installation of officers and execu- 
tive board members. 

In receiving the gavel newly elected 
President Dyer praised the leadership 
qualities exerted by Clyde Dalrymple and 
declared that the National A. & H. 
Association owed him a debt of gratitude 
for his 1941-42 administration. 

A much enjoyed entertainment feature 
of the banquet was the tenor renditions 


by Richard Rolph, agency superviser, 
Mutual Benefit H. & A., Detroit. <A 
ten-act floor show included Bob Hall, 


poet news commentator, who broadcasts 
regularly over WGR radio station. 


man. Gilbert H. Knight of Cleveland 
who heads one of the largest agencies 
of Federal Life & Casualty, was desig. 
nated secretary. we 
Upham 45 Years General Agent 

Lynne D. Upham, the oldest general 
agent of Preferred Accident in Point of 
service, has represented that company 
for forty-seven years, forty-five of which 
as general agent. He has been located 
in Omaha for the past thirty-three years: 
before that operated in Towa and a year 
in Los Angeles. As of July 1 Charles 
C. Allison of Omaha, who _ previously 
ran an agency of his own, joined the 
Upham Co. as a partner and will man. 


age the fire and casualty departments | 


Mildred Wahlstrom, who has been cop. 
nected with the Upham Co. since the 
first of this year, has been elected sec. 
retary-treasurer. Previously she was 
many years with the Travelers’ branch 
in Omaha as an underwriter. The Up- 
ham Co. also represents Glens Falls In- 
demnity as A. & H. general agents 
—a connection which dates to inception 
of that company; and Great American 
for past thirty years. 
G. H. Knight’s Record 

Gilbert H. Knight of Cleveland now 
holds the record for 111 months of con- 
secutive monthly increases in business 
which mark has been equaled by 
few, if any, general agents of A. & 
lines. He has been thirty-five years in 
the insurance business and has written 
A. & H. insurance for the past thirty- 
one years. He is the originator of a 





new limited policy, called the Economy, 7 


which on July 1 was put on the market 
by Federal Life & Casualty country- 
wide. Mr. Knight’s office writes at the 
rate of $200,000 a year in premiums for 
the Federal L. & C. and renewals run 
about 90%. 

For the past five years Mr. Knight has 
edited a newsy house organ, highly re- 
garded for its inspirational value, which 
is called The Knight-O-Gram. Current 
ly he is advising policyholders “It pays 
to keep insured” and stressing the nec- 
essity of protecting the home front from 
economic disaster because of uninsured 
disability costs. 

Mr. Knight was a charter member of 





SRA 





TST 


Eee 


the old Cleveland Casualty Conference, | 


one of the earliest of A. & H. associa- 
tions. His hobby is collecting rare edi- 
tions, especially books about old dramas, 
and in furtherance of this hobby he isa 
fellow of Rowfant Club of Cleveland, a 
book club which recently marked its 
fiftieth anniversary. It is named after 
the Rowfant Library in England. Ama- 
teur theatricals also claim some of Mr. 
Knight’s leisure time and he is manager 
of the Lakewood Little Theatre, near 
Cleveland. 





ATTENDS FIRST CONVENTION 


Marjorie L. McCartney, Only Woman 
Railroad Agent of Continental Casu- 
alty, Gets Inspiration From Talks 
One of the most interested spectators 
at last week’s Detroit convention of Nx 
tional Association of A. & H. Under- 
writers was Marjorie L. McCartney 0° 
Hemlock, Mich., who is reportedly. the 
only woman agent in Continental Casu- 
alty’s railroad insurance division. Operat- 
ing in Indiana and Michigan, she has hit 
a fast pace since she joined the company 
six months ago. In that time she has 
averaged $2,000 in premiums a month, 
or a total to date of $12,000 in premr 
ums. Her supervisor is Archie Baney, 
special agent of the company, railroad 
department, handling a number of Mid- 
west states. Already Miss McCartney 
has qualified for the Quota Club, her 
best month being last April when she 
went over the $3,000 mark in premiums 
Previously she was an agent for the 
athfinder Publishing Co. of Washing: 

ton, D. C. 


Attending her first insurance convel! 


tion, Miss McCartney was impresse¢ 


and inspired by the talks, 
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ie MANY retail stores are there in 
your territory? Hundreds, pos- 
sibly. And every one of these stores a 
practically perfect prospect for an 
Accident and Casualty Insurance 
Company low-cost, special feature, 
multi-coverage “‘storekeeper’s policy”. 

Take full sell- 
ing advantage 
of it. And of 
every other kind 
of policy. Espe- 
cially now. Yes, 
“These Days... 
\nything can 
But 


we want it to happen in your favor! 


Happen”. 


That’s why we are creating for your 
benefit a complete series of hard-selling 
sales promotion folders—“‘policy push- 
ers” to help increase your sales on as 


many different kinds of policies as 


NO.2 OF A SERIES OF POLICY PROMOTIONS 


How to Find 


G70 LUSTIESS 


with this unusual series of 


Accident and Casualty sales helps 





possible. For example: 

Look at this dramatic store- 
keeper’s insurance folder. It 
shows why every cash register is a 
temptation to every crook today. 
It talks vivid picture-language. Tells 
why every store needs this seven 
threat burglary coverage now. . . 

No store, large or small, is immune. 
Big risk to the big store. Just as big 
risk to the small, unprotected store. 
Yet all stores can afford this policy, 


thanks to the unusual seven cov- 





erage economy 
feature—design- 
ed particularly 
for retailers! ... 
Folder cites 
other special 
competitive rea- 
sons for buying 


this policy. 

















PREE cop 


of this pamphlet to 
accredited agents 
and brokers 


May we help you find new business? 
Particularly on lines you may never 
have developed before. May we send 
you one of these cleverly constructed 
strong selling, business producing 
folders? Write today—for your copy! 
Makes the storekeeper prospect think: 
“How did | ever get along without it?” 

Better yet: May we put your name 
on our mailing list for all our policy 


promotion literature? 


ACCIDENT AND CASUALTY INSURANCE COMPANY 


UNITED STATES HEAD OFFICE » 


New York City Branch Office - 


of Winterthur, Switzerland 


111 John Street - 


111 JOHN STREET, NEW YORK CITY 
W. A. STEFF, Manager 
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From Print by N. Currier 


Mrs. Bloomer Pulled No Bloomer 


THEY LAUGHED, a century ago, when Mrs. 
Amelia Bloomer, editor of the gentle periodical, Zhe 
Lily, advocated bifurcated apparel for the ladies. Men 
in britches went into stitches as Mrs. Bloomer, sound- 
ing her battle cry of “Equal Rights for Women”, 
appeared attired in voluminous trousers. Her pants 
were as much a sensation as her preachments. 

But Mrs. Bloomer pulled no bloomer. She was simply 
ahead of her time. Her attitude toward the so-called 
prerogatives of the male sex has been vindicated. To- 
day, women are privileged to vote like men and, if 
they care to, to dress like men. Face the facts: They’ ve 
won their slacks. 

With the democratic world engaged in a struggle to 
defeat the foes of all personal rights, with women 
working side by side with men on the assembly line 
and even fighting shoulder to shoulder with men on 
the battle line, it’s no time to talk about “‘masculine 
prerogatives’. 


It’s no longer a man’s world. Women have won many 


prerogatives that were once reserved for the male sex. 
Today, at least a third of America’s adult feminine 
population is engaged in gainful occupation. 

Among the prerogatives of the modern American 
woman is the privilege of owning her own in- 
surance. 

She has her own Life Insurance to secure the finan- 
cial welfare of herself and those partially or wholly 
dependent on her income. She has her own Accident 


Insurance to keep income coming in, for women, of 


course, are no more immune to accidental injury than 
men are. She has her own Automobile Insurance to 
fulfill the financial responsibility incumbent on owning 
her own car. She has her own Fire Insurance to cover 
the loss of her own property by fire, and she has such 
forms of insurance protection as Personal Effects, 
Jewelry and Furs. 

A new market? Why, if you add the Feminine 
Gender to the masculine, you've doubled your available 
business! 


THE TRAVELERS 


The Travelers Insurance Company » The Travelers Indemnity Company » The Travelers Fire Insurance Company 


Hartford, Connecticut 























